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Top Cars 


New-car registrations for 

Make 
Ford 
Buick 
Plym, 
Olds. 
Pontiac 
Mercury 
Dodge 
Cadillac 
Chrysler 
DeSoto 
Nash 
Lincoln 
Hudson 
Packard 
Imperial 


1955 Pos. 
1,479,529— 
1,429,580— 
679,717— 
597,410— 
538,433— 
486,873— 
342,121— 
263,849— 
125,726—10 
132,863— 
107,948—11 

30,969—16 
48,147—14 
329—18 
Misc, 53,865 

Total All Makes 

5,441,187 6,545,054 
Further details Page 38. 


Car Output Up, 
But Still Trails 
Year Ago 13% 


Martin Whitmyer 
Staff Writer 
its pre-holiday level last week 
the manufacturers rolled esti- 
148,257 cars from the assem- 
lines. 

‘That was 62.7 percent above 
the previous week’s 91,098 cars, 
but 1.2 percent below the com- 

parable week year ago, When 
the industry produced 150,030 cars. 

Last week’s output was 120.1 per- 
index, compared with only 72.8 per- 
the index the previous 
production. 

the upswing from 

week earlier, car production for 
the first two weeks 1957 was run- 
some 13.6 percent behind the 
period when the indus- 
assembled 277,154 units, com- 
with estimated 239,355 
far 

Ford Motor Co. with Ford, 
Mercury and divisions all 
showing gains, was the only com- 
show overall output 
over the first two weeks 
General Motors was off 20.7 
percent; Chrysler, 13.7 percent; 
American Motors Corp., 41.9 per- 
and Studebaker-Packard 
68.3 percent. 

Ford Motor produced 76,557 cars 
the first work days 
compared with 69,727 cars dur- 
ing the first work days year 
ago, for 9.8 percent increase. 
Was down from 142,718 units year 
113,209 this year; Chrysler 
Was down from 50,472 43,567; 
down from 5,717 3,320, and 


ACCOUNTED ‘tor almost 
percent total industry output 
(Continued Page 45, Col. 


Inside 
Auto News 


Ohio revokes license 
chain-sale case. Page 


NADA lists convention 


program. Page 


Dealer lists nine avenues 
higher profits. Page 27. 


New chart compares aver- 
age used-car prices over 
two-year period. Page 34. 


New-cear, truck registrations, Page 38; 
Vehicle output by makes, Page 45; 
Detroit Page 6. 


But Many Dealers Clamor for More 


New-Car Stocks Pass 500,000 


Maynard Gordon 
News Editor 
EALER stocks new cars rose 
398,243 month earlier, according 
News estimates. 

However, spite the rise, 
many dealers reported they were 
pressing factories for more cars 
fill 1957-model orders. 

Several dealers, when asked 
factory representatives were pres- 
suring for greater sales efforts, as- 
serted: 

“No, pressuring the fac- 
tories for more cars.” 

reports, repeated key 
market centers, teamed with 
statistical comparisons dispel 
notions that inventories were head- 
ing for the surfeit experienced last 
spring. 

The 514,869 cars the stockpile 
New Year’s Day were 
nearly 300,000 fewer than the previ- 
year-opener, when the total 
was 808,477. 

Dealers year ago were virtu- 
ally unanimous reporting 
filled-up pipelines, reduction 
customer interest and over- 
supply body styles all types. 

That picture not true this Jan- 


Top Sales Spots 
Scrambled ’57s 


top sales positions among 

new cars were thoroughly 
shuffled during November, accord- 
ing registration figures for the 
month released last week 
Polk Co., industry statisticians. 

Despite the jockeying for new 

positions monthly standings, 
ratings for the year-to-date were 
not affected. 

November finals showed Ford 
outsold Chevrolet for the first time 
year. other sales rankings 
for the month, Plymouth spurted 
ahead Buick commanding 

(Continued on Page 4, Col. 3) 


uary, although dealers some 
cities and some lines have launched 


“stock reduction promotions. 
* 


hang “days’ supply” tag 
the Jan, inventory total 

composite estimate based 
“normal” selling rates would rate 


spottiness characteristic 514,869 new cars about 
the market, was supply, But some dealers reported 


Total New-Car Stocks 


(In Field and Transit Field) 


514,869 Cars 


808,477 Cars 


398,243 Cars 


870,399 Cars 


PREVIOUS RECORDS 


HIGH 
903,789 Cars—March 1956 


157,607 Cars—Nov. 1954 


News Compilation 


70-day stockpiles, while others 
were behind orders. 

Chrysler Corp.’s admitted slow- 
ness boosting schedules 
hardtops and station wagons was 
November-December deterrent 
sales one that manufac- 
turer’s strongest markets New 
York. Empire State registra- 
tions skidded approximately 
32,000 November, which was 
10,000 below the California total 
for the month, 

result, total national regis- 


trations reached only 403,948 for 
(Continued on Page 4, Col, 1) P 


U.C. Stocks Hit 
Peak 
Soft Market 


combination soft used- 

car market and increasing 
number tradeins new cars 
has pushed used-car stocks held 
franchised dealers 10-month 
high, according figures compiled 
News. 

The jam the nation’s lots 
represents abrupt about-face 
from the situation month ear- 
lier, when franchised dealers’ 
used-car inventories stood 
two-year low. 

Dealers were inclined blame 
the holiday period and the tradi- 
tional seasonal lull for the stagnant 
market. The weather was also held 
England, for example, unexpected 

(Continued on Page 4, Col. 5) 


Auto Bills Back the Hopper 


excise taxes was fired Rep. |to introduce similar excise propos- 


William Uliman 

Washington Correspondent 
With Congress 
opening its 1957 stand here last 
week, many last year’s automo- 
tive bills began tumbling back into 

the hopper. 

The opening shot the auto 
industry’s perennial fight against 


Alvin Michigan Re- als later on. 


publican. 

Bentley proposed cutting the ex- 
percent, and parts and acces- 
sories, from percent. 


Other congressmen are expected 


Part the record-breaking 78,300 persons who visited the Chicago Auto Show its first Sunday watch the Dodge roll thought the cut should take effect 
the stage the stage presentation. The set new daily record for the Chicago show, which this year because the “possibility 


its 49th run the International Amphitheater. 


Story and pictures Page 


EP. Abraham Multer, New York 

Democrat, reintroduced six 
the eight automotive bills spon- 
sored last year, including one which 
would prohibit “coercion auto- 
mobile manufacturers the sale 
parts, accessories, equipment 
tools.” 

Other congressmen, the open- 
ing days the session, offered 
bills repeal taxes rebuilt 
automotive parts and accessories, 
abolish tariffs autos im- 
ported exclusively for auto shows, 
abolish excises seat covers 
and require certain safety de- 
vices cars sold interstate 


The bill proposing repeal ex- 
rebuilt parts and accesso- 
ries may get some serious attention 
from the Ways and Means Commit- 
tee, but other bills aimed doing 
away with excises seem foredoomed 
failure. 

proposed excise re- 
ductions would take effect Apr. 
when the tax new cars 
scheduled drop percent un- 
der terms the present excise 
law. 

This provision has been the 
law previous years, but Con- 
gress has always followed ad- 
ministration recommendations 
ignore the reduction and extend 
“emergency” excise taxes new 
cars for another year. 

Bentley noted that the tax 
trucks and parts was not slated 
drop until 1972, but said 


(Continued on Page 8, Col, 1) 
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Daily Record Falls Amphitheater 


Chicago Wins ‘Battle Shows’ 


Maynard Gordon 
News Editor 
HICAGO. was New York 
vs. Chicago all over again last 
the football gridiron 
the baseball diamond, but the 
arena auto showmanship. 

The winner? Chicago, 
couple touchdowns, according 
visitors both the season’s 
star auto expositions, 

The touchdown comparison was 
considered appropriate view 
the recent professional football 
championship contest, which 
New York’s Giants treated Chi- 
burly Bears like long-lost 
cousins. 

Baseball fans from the Windy 
City also like forget that 
certain team the East invariably 
has thwarted the pennant bid 
the White Sox the New York 
Yankees being the American 
League. nemesis. 

a * 


the show was the other 
foot last week Chicago new- 
dealers grabbed the laurels 
the battle the exhibition palaces. 
The 49th annual Chicago Auto 
Show was proving bigger gate 
attraction and livelier market 
place than the first postwar 
National Auto Show held last 
month the New York Coliseum. 

total 78,300 Chicagoans 
flocked the gayly bedecked In- 
ternational Amphitheater the 
opening Sunday the show. This 
smashed all daily attendance rec- 
ords, including the 76,000 drawn 
the same day the 1956 show. 

Through Wednesday night, show 
attendance totalled 282,332. This 
was 7,132 above the attendance for 
the first five days the 1956 show. 
severe blizzard slowed at- 
tendance record-setting Wednesday 
and Thursday. 

Chicago dealers, particularly 
the lowest and the highest- 
priced fields, reported that their 
floor salesmen were busier mak- 
ing demonstration and closing 
dates than any show except 
1955. 

Medium-priced car dealers were 
not quite encouraged, but they 
said there was lack spectator 
interest. 

Spring Gain Seen 
FORECAST that sales would 
rise seasonally the spring 
was made here, however, 
medium-priced car executive, Buick 
General Manager Edward Rags- 


dale, told dealer meeting that 

Buick sales already have begun 
pick and that every indication 
pointed the “usual” spring up- 
surge that failed develop last 
year. 

Another visitor, Quinn, 
president Chrysler division, 
called the future the auto in- 
dustry brighter than ever. said 
the “finest manufacturing and qual- 
ity control procedures the in- 
dustry” have put Chrysler into 
“great selling year.” 

Refuting fears credit 
squeeze, Quinn forecast that good 
risks would have 
trouble getting car financing this 
year. 

William Hufstader, distri- 
bution vice-president, warned 
press luncheon that the goals 
the Federal interstate highway pro- 
gram would jeopardized local 
self-interest heeded developing 
route locations and using funds. 

“Every element this highway 
plan must developed with only 
one basic consideration mind— 
the general public welfare,” said. 

Predicting “good year” ahead 
for and the auto industry, Huf- 
stader said the auto industry was 


The 300-C 


The Chrysler 300-C convertible made 
its public debut last week the Chicago 
Auto Show. This first convertible model 
the 300 series features 375-horsepower 


high-rate torsion bor suspension, 


high-capacity air scoop grille and 


natural-leather cockpit-type interior. 


Crowds and Sales Good 
Shows Swing Along 


DETROIT. The first real siege 
winter failed keep crowds 
from flocking the 1957 Columbus 


proximately 100,000, down from 
the 103,693 total last year. 
Max Winter, Minneapolis At- 


auto show which was one Inc., who staged the dis- 


seven that closed yesterday (Jan. 
13). The show Buffalo closed 
last Saturday. 

Some 9,000 persons were re- 
ported have braved five-inch 
snowfall throng through the 
new Columbus Veterans Memorial 
Building the first Sunday 
the show see more than new 
cars. 

The theme was “Highways 
Sunshine” and the glittering 
1957s were displayed Southern 
resort settings, contrast Ohio’s 
winter outside. 

Four couples visiting the show 
were given free vacations 
Daytona Beach, Sarasota, Tampa 
and Jacksonville Beach. 

John Barton, manager the 
local dealer association, said at- 
tendance last year was 58,000. The 
Mills Brothers and Johnny Long’s 
orchestra furnished entertainment 
and Gov.-Elect William O’Neill 
ceremonies. 

Others included Browne 
(DeSoto-Plymouth), association 
president; George Woodworth 
(Chevrolet), show general chair- 
man, and Mayor Sensenbren- 
ner. 

Shows closing yesterday in- 
cluded Lorain, O.; Mexico City, 
San Francisco, Seattle, Phoenix 
and Washington. Minneapolis’ 
show closed and reports 
indicated that attendance was ap- 


play, blamed the holiday period for 
the slump. The show opened Dec. 
28. 

Attendance New Year’s Day 
dipped only 4,000, which was said 
have made substantial differ- 
ence the total. Attendance for 
the first five days had been reported 
earlier 58,000. 

However, dealers were reported 

(Continued on Page 41, Col. 3) 


working intensively further ad- 
vances auto safety. 
Chicago production was 
rated ahead the New York 
show spite (or some critics, 
because of) the Columbus Circle 
Coliseum which housed the 
National Show revival. 

Plus factors for the Amphitheater 
and the sponsoring Chicago Auto- 
mobile Trade Assn. were the fol- 
lowing: 

one-floor show instead the 
three stories the 


More room show more 
models (animate and inanimate). 

Fewer pillars less bothersome 

Foreign cars and factory 
“dream cars,” viewed definite 
crowd 

The “Motorevue” stage spectacle, 
which makes local appeal 
what lacks professional polish, 
(neighborhood beauty queens are 
paraded onstage with each car). 


‘New York, New York’ 


SKED what was left for 


New York show, observers 
chorused two words: 

“New York” meaning the hos- 
pitality and publicity which indus- 
try chiefs and the Automobile Man- 
ufacturers Assn. have felt in- 
dispensable the jumpoff 
new-model year. 

Whether the traditional pull 
Manhattan will freeze out Chi- 
cago’s hope designated THE 
National Show next year yet 
decided. Chicago will have 
little tradition its own 
offer 1958, though, for 
will the Lake Michigan strong- 
hold’s 50th auto show. 

CATA President McCorkle 

(Continued on Page 41, Col. 1) 


NSPA File 
Antitrust Action 


Against Oil Firms 


CHICAGO.—The National Stand- 
ard Parts Assn. disclosed that 
will file antitrust and price-fixing 
complaints against all major oil 
companies. 

The complaints, expected 
filed this week with the Justice 
Department and the Federal Trade 
Commission, will charge the com- 
panies with domination the tire- 
battery-accessory market the 
filling-station level through “dis- 
criminatory prices” which lessen 
competition the field. 

specific company will 
named the complaint. “We find 
that every major oil company 
doing either directly through 
subsidiaries,” said Harold Half- 
penny, NSPA 

said the association already 
has sought unsuccessfully dis- 
suade the oil companies from con- 
tinuing the disputed practice. Now 
has decided take more positive 
action, declared. 

NSPA said the action being 
taken “in effort halt the prac- 
tice oil companies purchasing 
equipment for service-station out- 
lets discriminatory prices, and 
bypassing completely distribution 
through automotive wholesalers.” 


Business Barometer 


Auto Production 168,047 cars, 
trucks week vs. 174,883 year ago. 

Business Failures 222 week 
vs. 174 week before. 

Department Store Sales 
percent from year before. 

Freight Loadings 487,546 cars, 
down 82,866 from yeor before. 

Gasoline Stocks 185,796,000 
barrels, increase 5,253,000 bar- 
rels week. 

New-Car 
187 for months, vs. 6,545,054 
for same period year earlier. 

New-Truck 
697 (partial 1956 period) vs. 863,268 
for same period year earlier. 

Oil Stocks 269,909,000 bar- 
rels, decline 3,798,000 barrels 
week. 


tons estmated week vs. 9,202,000 
tons yeor earlier. 

Steel Output 98.3 percent 
capacity estimated vs. 97.3 percent 
week earlier. 

Prices $968 average 
vs. $1,009 December. 

Wholesale Prices 116.4 per- 
cent 1947-49 index vs. 116.3 per- 
cent week earlier. 

Common Stocks 
1956-57 


High Low 
68% 87 60 
55% 63% 
49%, 40% 
10% 5% 


Am. Motors 
Ford 


36.03 36.15 


Scenes from Chicago Show 


From the Midpoint— 


Above shown view the Chicago Auto Show from the Borg-Warner lounge 
exhibit the center the passenger-car annex the International Amphitheater, 
Pillars were draped white satin, pleated resemble ancient Greek columns. 
display were domestic and foreign cars and nine domestic trucks. 


Local Beauties Adorn 


Accompanying each new the stage the Chicago Auto 
stage presentation was queen from one the communities neigh- 
borhoods. Rambler station wagon shown front and center preview night. The 
show featured “motor with 18-member corps ballet. 


NAMIC 


a 


Something New Station Wagons— 

new step the auto world demonstrated model Mary Ann Lajoie she 
shows off the 1957 Dodge Sierra station wagon. The station wagon, introduced the 
Chicago Auto Show, features turn-about observation back seat. 


Golden Adventurer— 


DeSoto introduced the 1957 version its Golden Adventurer, limited production 
sports-type hardtop, the Chicago Auto Show. The car powered 345- 
horsepower engine, the most powerful DeSoto has ever offered. The engine said 
achieve long-sought one horsepower per cubic inch displacement. The 
car available color combinations white, gold and black. 
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decision General Motors 
not assess their dealers’ ad- 
costs will contribute much 
the vitality this industry. 
has adopted the plan and 
reasonable assume that the 
policy will followed the other 
gutomobile manufacturers. 

For great many years, many 
well lawyers, have 
charging advertising dealers 
was means depriving the gov- 
ernment from that much excise tax. 
This probably the basis GM’s 
decision. mammoth company 
with great civic responsibility and 
has evidently decided that best 
for that reason eliminate the 
charge. 

The decision will have far- 
reaching effects the trade. Re- 
that are not probably antici- 
pated will very beneficial 
the manufacturers, dealers and 
buyers. 

This advertising assessment has 
been source irritation. 
Manufacturers lost control much 
the effort because this relation- 
ship was conducted the field 
the representatives advertis- 
ing agency rather than the manu- 
facturers direct. 

Much the effectiveness the 
huge expenditure was lost because 
while was the dealers’ money 
they had little say about its direc- 
tion. Dealers always argued, too, 
that because was their money 
instead the manufacturers’ 
care wasn’t used direct- 
ing its expenditure. particular 
complaint was the high cost tele- 
vision advertising which often did 
not reach all territories. 


Too Many Hucksters? 


OMETIMES was felt there 
were more men the field sell- 


Legislative Parley 
For Dealers 
Set for Thursday 


the South Carolina Automobile 
Dealers Assn. will meet the Jef- 
ferson Hotel here Thursday (Jan. 
17) for their annual legislative and 
business meeting. 

Guy Sullivan, Anderson, and 
Mason Gibbes, Columbia, legislative 
SCADA, will head 
the discussion State matters, and 
Dr. Rowland Kirks, NADA legisla- 
tive counsel, will outline the plan 
action the national level. 

Headlining the business phase 
the meeting will Latimer, 
president, American Discount Co., 
Charlotte, and immediate 
past president the American 
Finance Conference. will speak 
“Your and Our Business Today.” 

The dealers also will hear re- 
port from Goodwin, Sumter, 
general chairman the one-week 
statewide membership drive which 
ends Friday 18). The cam- 
goal 100 percent mem- 
bership the state’s franchised 
dealers SCADA and NADA. 


she 
the 
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ing advertising than direct factory 
representatives selling cars and 

Dealers always complained, too, 
that the advertising was released 
national basis and their ac- 
counts were charged much higher 
rate than was available locally. 

Dealers have always felt, too, 
that while they were the only 
merchants investing lot 
money service the product, 
they were charged for advertising 
for each car while other local 
merchants with such invest- 
ment received 
allowance for moving the mer- 
chandise. 

Dealers believed that because the 
advertising was released the local 
media through national agency, 
they did not enjoy the proper con- 
tact the local publishers which 
would extended the promotion 
was placed them. 

true that dealers were per- 
mitted add this advertising cost 
the list price, but that meant 
very little because the big item 
the sale used cars the amount 
the used-car allowance. 

* 


Superfluous Cost 


states require disclosure 
each item the invoice, 
dealers thought was asinine 
ask the buyer pay the advertis- 
ing cost for the car just pur- 
chased. happens other 
trade. 


Dealers are sold advertising. 
spite the necessity pay ad- 
vertising costs with each car they 
spend average more than 
$4,000 year their own. They 
realize that automobile product ad- 
vertising has been big item 
developing mass market. 

They have always felt, however, 
that was the manufacturers’ 
duty our field, well 
other advertise and 
develop much public accept- 
ance for the product possible. 


The cost advertising just 
legitimate expense manufac- 
turing car the cost the 
labor the cost the material 
that goes into it. 


But it’s job undertaken 
the factory alone and the dealer 
should left free build public 
acceptance for his product. This, 
course, consists having new cars 
available, selling them credit, 
trading for used cars and maintain- 
ing establishment service 
owners. 


Maximum Acceptance 


OTHER words, dealers’ adver- 

tising should utilized build 

public acceptance for his institu- 
tion. 


Automobiles are for sale every- 
where. any manufacturer’s 
obligation deliver his product 
every outlet with maximum de- 
gree public acceptance. His suc- 
cess depends his doing. 


the retail field, where service 
tion, well the duty, the 
dealer sell his importance 
the community delivering 
the public what really buys— 
miles transporta- 

on. 


Yes, the elimination the ad- 
vertising charge the factory 
the dealer significant event. 
opens new opportunities, well 
new responsibilities, for the 
tions that were not worth the trou- 
ble 

The change will give dealers 
the opportunity develop 
much public acceptance 
their factories enjoyed nationally. 
That dealers will handle their 
own advertising makes this pos- 
sible. 

And this occurs, you will find 
that the dealer and the factory 
represents will getting lion’s 
share the business his terri- 
tory—not only now but the fu- 
ture, well. 


End Tax Tradeins 


Asked Missouri Club 


ST. LOUIS. Elimination 
the sales tax automobile buyers 
must pay the tradein value 
their old car has been urged 
the board governors the 
Missouri Automobile Club, ac- 
cording Matt Morse, presi- 
dent. 

The board declared the tax 
contrary practice several 
other states and that tax the 
tradein value car upon which 
sales tax already has been paid 
“an obvious and unwarranted 
form double taxation.” Accord- 
ing the records the Auto- 
mobile Manufacturers Assn. there 
were 446,700 auto sales Mis- 
souri 1955 and 275,751 this 
number involved the tradein 
used autos. 


Eight for the Show— 


Chain-Sales Case 


Cincinnati Dealership 


Loses State 


CINCINNATI.—The Ohio Vehicle 
Dealers’ and Salesmen’s Licensing 
Board, its most drastic action 
date, last week revoked the license 
Sycamore Motors, Inc. (Dodge- 
Plymouth), Ninth and Sycamore 
Sts. 

The revocation, effective Feb. 

resulted from the dealership’s 
violation the board’s Rule 

Rule requires that dealers pro- 
vide buyers with written evidence 
each transaction—including fi- 
nancing, insurance, tradein allow- 


The first show held West Texas since the 1930s scheduled March 
20-24 the new million Municipal Auditorium Lubbock. Officers the Lubbock 
New Car Truck Dealers Assn. and members who are acting chairmen show 
committees are, from left (front row), (GMC), association president; 
Penny, publicity; Ray Dickey (Buick), steering committee; Clyde Mace (Olds- 
mobile), association secretary; (back row) Byron Shotts, budget committee; 
Dowell, entertainment committee; Walter Alderson (Cadillac), decorations committee, 


and Robert Berrier, ticket sales committee. 


Miller Gets ‘Day Court’ 
For $1.3 Million Ford Suit 


WINSTON-SALEM, C.—The 
Lincoln-Mercury dealer here for 
eight years, against Ford Motor 
Co, asking $1,300,000 for 
alleged monopolistic practices, has 
been set for February 
court. 

Clyde Randolph jr., one 
Miller’s attorneys, said Judge 
Thomsen, Baltimore, has ruled 
that the suit should tried and 
has called pretrial conference 
Baltimore, Feb. 2-4, with at- 
torneys for both sides. 

Randolph said the case 


Maryland Dealers 
Get Rundown 

Legislative Bills 

members, the Automobile Trade 
Assn. Maryland noted that mat- 
ters relating automobiles and 
drivers will highlight the 1957 ses- 
sion the Legislature. 

Among the most important auto- 
motive proposals before the Legis- 
lature, said the association, were 
the following: 

bill which would require 
private-garage inspection all mo- 
tor vehicles under the supervision 
and control the State Police. 

bill intended provide that 
compulsory automobile insurance 
required for all vehicles. 

bill which would require that 
persons seeking renew their driv- 
er’s license take the same tests now 
required persons who make 
original application, 

bill which would make man- 
datory course driver training 
public high schools. The cost 
would financed revenue from 
percent penalty added all 
traffic fines. 

bill which would establish 
evidence the effect chemical tests 
made drivers suspected drunk 
driving. 

bill which would provide 
that the state adopt 
license plate. 


heard before judge, without 
jury. 

Miller’s suit, which originally 
sought million damages, was 
amended last September $1,300,- 
000. 

Plaintiff charges was forced 
donate the “Lincoln-Mercury 
Dealers Advertising Fund;” 
make repairs “defective” cars; 
accept more cars than the terri- 
tory could absorb; accept “tie-in 
sales” special tools, parts and 
accessories, and submit monthly 
financial statements Ford Motor 
assist “dominating and 
monopolizing.” 

Because was unwilling 
follow such alleged practices, his 
franchise was terminated, Miller 
contends, and therefore, en- 
titled triple damages. 

the other hand, Ford Motor 
contends Miller was losing money 
for Ford poor sales techniques 
and that the franchise had 
terminated. 


Philadelphia Assn. 
Opposes Tax Plan 


PHILADELPHIA.—The Philadel- 
phia Automobile Trade Assn. has 
announced its support the Penn- 
sylvania Automotive Assn. its 
fight against proposal which could 
saddle the State’s car owners with 
double taxation. 

Richard MacMeekin, executive 
secretary, said the Philadelphia 
group opposed the plan for 
eliminating the exemption allowed 
tradeins under the State’s per- 
cent sales tax program. 


Dealers Name Mullery 

CHICAGO.—Don Mullery has 
been appointed chairman the 
Ford National Dealer Council for 
the midwest. Mullery 
president the Chicago Automo- 
bile Trade Assn. and 
the 1957 Chicago auto show execu- 
tive 


License 


ance and balance due—prior de- 
livery the car. 

Hearings charges against Syca- 
more were held here last 20- 
21. that time, persons ap- 
peared witnesses against the 
firm, They said they were not given 
full details their roles “dealer- 
representatives” under the dealer- 
ship’s “customer referral plan” 
when they purchased cars. 

One couple said they had been 
led believe Sycamore that 
they could “earn” new car 
bird-dogging for the firm. 

They said they were told that 
for each the first six customers 
they sent Sycamore, they were 
receive $100 off the cost the 
For every customer that their 
customer sent in, they said, they 
were get $50 

They signed blank contract, 
they said, and when papers were re- 
ceived mail, they found they 
were pay $118 month for 
months one finance company and 
$29 month another. 

The wife told the board, asked 
six seven times about payments. 
were not told how much had 
pay for the car each month.” 

Carl Rubin, counsel for Syca- 
more, termed the board’s ruling 
“fantastic” and said would seek 
temporary restraining order and 
permanent injunction against the 
revocation. 

“My clients are being deprived 
their property without due 
process law,” Rubin said. 

President the dealership Mel 
Dentel. Don Melch vice-president 
and Mandel Block secretary. The 
firm opened Nov. 17, 1954, the 
first Dodge-Plymouth dealership 
downtown Cincinnati since 1948. 

board president, said: “The evi- 
dence presented this case would 
support finding fraudulent 
dealings the sales motor ve- 
hicles Sycamore Motors, Inc. 

“However, said Sycamore Mo- 
tors, Inc., has not been cited for 

fraudulent dealings the sale 
motor vehicles and the board, 
therefore, does not make any such 
finding; nor the decision herein 
(the license revocation) predi- 
cated upon finding fraudu- 
lent dealings.” 

However, civil suit has been 
filed against Sycamore Cincin- 
nati court, charging the dealership 
with fraud. couple seeking $10,- 
278, claiming Sycamore sold them 
car under fraudulent circumstances 
connection with its “customer 
referral plan.” 


Sahli Honored— 

behalf the directors the Penn- 
sylvania Automotive Assn., Gunn 
(Pontiac), left, Pittsburgh, thanks 
Sahli (Chevrolet), Beaver Falls, for serv- 
ices rendered Pennsylvania NADA 
director. Sahli announced that would 
retire the end his second three-year 
McCune (Ford), Kittanning. 
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Dealer Stockpile 
Increases 514,000 


(Continued from Page 1) 


November, including 8,192 foreign 


December factories moved into 


cars. The October total production gear, although the 


420,414, which 9,184 were 
foreign origin. 
Sales showed slight increase 


New-Car Stocks 


Field, Transit 


(Compiled by Automotive News) 


Dealers 
Cars Cars In Total 
In Transit Potential 
Period Field te Inventory 
Ending Stocks? Dealers Stocks 
dan, 1, "50.... 251,754 188,500 440,254 
Apr. 1, ’50.... 276,136 158,000 434,136 
June 1, ’50.... 247,680 160,200 407,880 
Sept. 1, 239,642 160,400 400,042 
dan, 1, '51.... 306,858 89,900 404,788 
Apr. 1, ’51.... 406,541 138,500 545,041 
duly 1, '51.... 357,606 90,700 448,306 
Sept. 1, ’51.... 283,402 86,800 370,202 
dan. 1, ’562.... 224,968 31,000 255,968 
Feb. 1, ’52.... 198,762 69,000 267,762 
Mar. 1, ’52.... 182,577 76,000 258,577 
Apr. 1, ’52.... 213,391 83,000 296,391 
May 1, ’52.... 261,674 88,000 339,674 
dune 1, '52.... 232,036 70,000 302,036 
duly 1, '52.... 193,462 84,500 277,962 
Aug. 1, ’52.... 162,086 12,000 174,086 
Sept. 1, 149,001 77,000 226,091 
Oct. 1, ’52.... 233,556 89,000 322,556 
Nov. 1, ’52.... 308,894 90,500 399,394 
Dec. 1, '52.... 287,%47 76,000 363,247 
dan. 1, '53.... 201,671 83,300 374,971 
Feb. 1, '53.... 324,835 86,600 412,035 
Mar. 1, ’53.... 389,011 87,200 476,211 
Apr. 1, '53.... 445,882 89,300 535,182 
May 1, ’53.... 490,381 97,700 588,081 
June 1, ’53.... 463,546 73,500 537,046 
July 1, °53.... 479,698 82,800 562,498 
Aug. 1, ’53.... 517,119 82,200 599,319 
Sept. 1, '53.... 534,569 74,500 589,069 
Oct. 1, °63.... 519,037 60,900 579,937 
Nev. 1, °63.... 538,087 68,300 606 ,387 
Dec. 1, °53.... 430,876 29,000 459,376 
Jan. 1, S4.... 428,125 36,600 464,725 
Feb. 1, ’54.... 466,176 60,600 526,776 
Mar. 1, ’54.... 611,122 62,000 573,122 
Apr. 1, ’S4.... 541,911 64.000 605,911 
May 1, ’54.... 538,775 68,500 607,275 
June 1, '54.... 503,219 62,500 565,719 
July 1, "54.... 445,665 62,500 508,165 
Aug. 1, '54.... 300,854 57,000 447,854 
Sept. 1, ’54.... 355,654 50,400 406,054 
Oct. 1, 'S4.... 267,469 29,000 296 
Nov. 1, ’54.... 120,107 37,500 157,607 
Dee, 1, 'S4.... 203,453 61,700 265,153 
Jan, 1, '55.... 293,881 68,500 362,381 
Feb. 1, '56.... 373,573 88,100 462 673 
Mar, 1, '56.... 467,655 95,000 562,655 
Apr. 1, ’55.... 544,038 99,500 643,538 
May 1, ’55.... 660,341 102,700 763,041 
June 1, '55.... 755,498 93,000 848,498 
July, 1, '55.... 736,501 77,000 813,591 
Aug. 1, '55.... 735,447 71,500 806.947 
Sept. 1, "55.... 675,964 37,300 713,264 
Oct. 1, °55.... 489,475 48,900 538,375 
Nov. 1, ’55.... 487,666 87,600 575,266 
Dec, 1, 55.... 645,707 77,400 723,107 
Jan, 1, 'S6.... 755,177 53,300 808,477 
Feb. 1, '56.... 801,499 68.900 870,399 
Mar, 1, ’56.... 340,089 63,700 903,789 
Apr. 1, °56.... 827,977 68,100 898,669 
May 1, '56.... 846,285 56,300 902,585 
June 1, '56.... 746,012 52,890 798,902 
July 1, '56.... 613,461 50,568 679,596 
Aug. 1, '56.... 551,081 53,026 588,172 
Sept. 1, '56.... 456,013 48,382 504,395 
Oct. 1, "66... 288,103 25,900 314,003 
Nov. 1, '66.... 212,967 65,008 277,975 | 
Dec, 1, °56.... 318,587 79,656 *398,243 
dan, 1, °57.... 464,701 50,168 514,369 


t Field stocks include cars actually ai 
Gealerships, those warehoused by dealers 
and factories, and demonstrators. 

* Revised. 


Daytona Speed Weeks Preview-— 


popular body styles were laggard. 
* * 

new-car stocks increased 
236,894 for November and 

December combined, the inventory 

buildup two-thirds the way 

toward the 365,414 total added 

the stockpile early 1956. 

The 1956 surge wasn’t headed 
until March when the inventory 
total had reached alltime peak 
903,789. 

The differences between the cur- 
rent situation and last year’s bal- 
loon, however, are two-fold: 

*x 
Continued shortages “hot” 

models many lines, 

The smoother cleanup previ- 
ous models this time (buildup 
started from 277,975 low 

November, compared the previ- 
ous year’s low 538,375 Octo- 
ber, 1955). 

“The 1956-model cleanup will 
the one they look back for 
long time come,” Detroit 
dealer said last week. 

Chrysler-Imperial-P lymouth 
dealer, said was “sweating 
out many orders that may have 
send the service manager the 
NADA convention.” 

YET, was little talk 

retarded new-car profits. 

Nine out dealers contacted 
News last week said 
their profits were holding over 
1956 slightly improved. This 
group included dealers with 
rounded-out inventories. 


That selling campaigns would 
intensified relation spring- 
season production gains was fore- 
gone conclusion. The success the 
spring promotions will watched 
barometer the real saleabil- 
ity the restyled cars. 


DeSoto Appoints 
Atlanta Manager 


ATLANTA, Samuel 
has been appointed acting manager 
for the DeSoto Atlanta region, ac- 
cording Ransom, Chrysler 
Corp, zone man- 
ager. 

Tannahill joined 
DeSoto 1948 
(Ala.) district 
manager and be- 
came Atlanta re- 
gional merchan- 
dising manager 
1955. his 
new position, 
will 
head the De- 
Soto organization Alabama, 
Georgia and Florida. 


Discussing details NASCAR's performance trials, held Feb. 3-17 
Daytona Beach, Fia., are, from left, Pete Wemhoff, editor News; Bill 
France, president NASCAR, and Don MacDonald, former Detroit editor for Motor 
Trend magazine who has just been appointed special representative for the 
Ghia sports car shown here. The will official car for the rac- 
ing week. Photo taken the Ellinor Country Club, Ormond Beach. 


Plymouth Pace Speed Weeks— 


Coming off the assembly line the 1957 Plymouth convertible which has been 
chosen pace car for all major events during the NASCAR Speed Weeks Daytona 
Beach, Fia., Feb. 3-17. The car was driven off the line and given its first test 
John P. Mansfield, at wheel, Plymouth president, and Carl J. Demrick, vice-president. 


Top Sales Spots 


Scrambled 


the 


(Continued from Page 1) 


margin take third place and 
Pontiac edged out Oldsmobile for 
fifth, 
* 
the month marking the 
first competition 
across the board, this how the 
November gainers performed, 
comparison with year-to-date 
standings: 

Ford, from No. No. 
Plymouth, from No, No. 
Pontiac, from No, No. 
Dodge, from No. No. 
Nash, from No, No. 


Big Sales Gains 
Claimed Ford, 
Imperial, Rambler 


DEARBORN. Ford division 
dealers sold more new cars during 
November and December than 
any like period the company’s 
53-year history, McNamara, 
general manager, said last 

said that because the un- 
precedented demand and the inten- 
sified selling efforts dealers, 
more than billion worth 1957 
Fords were built and delivered 
1956. 

Imperial said its December sales 
were the highest for any month 
its history. American Motors said 
Rambler deliveries were 46.3 per- 
cent abowe December, 1955, and 
Metropolitan sales soared 147.1 per- 
cent. 

December sales totalled 2,203, Im- 
perial said, surpassing the previous 
monthly record 2,154 set May, 
1951. The figure was 91.4 percent 
above the total for December, 1955. 
AMC said dealers sold 5,261 
Ramblers December, compared 
with 3,596 year earlier, and 640 
Metropolitans, compared with 259. 

McNamara said Ford division’s 
market penetration during 1956 was 
higher than 1955 and has in- 
creased still further since the 1957 
models were introduced. Decem- 
ber, said, Ford’s penetration was 
three percentage points higher than 
year ago. 


S-P Army Trucks 
Get Reo Engines 


LANSING. purchase order 
for Reo Gold Comet engines total- 
ling million spread 


throughout 1957 has been announced 


John Tooker, president, Reo 
Motors, Inc. 

The order was received from 
Utica-Bend Corp., subsidiary 
Curtiss-Wright Corp. The engines 
will used Studebaker-Packard 
Corp. production military 
trucks. 

Tooker said this marked the first 
defense work Reo received 
since early 1954. disclosed 
that Reo’s 1956 business was nearly 
percent ahead 1955, and that 
1955 was percent greater than 
1954. Both increases were measured 
civilian sales only. 


DeSoto, from No, No. 
10, and Studebaker, from No. 
No. 12. 

Setbacks standings were fol- 
lows: Chevrolet, down from No. 
Buick, down from No. 
No, Oldsmobile, down from 
No. No. Mercury, down from 
No. No, Chrysler, down from 
No. No. 11, and Cadillac, down 
from No. No. 13. 


Registration totals for November 
were: 


1956 Pos. Make 1955 Pos. 
1—117,100 Ford 130,397— 
2—112,619 121,205— 
21,833 Pontiac 38,815— 
21,628 Olds. 37,008— 
15,722 Dodge 20,743— 
Nash 5,683—12 

5,825 DeSoto 
5,194 Chrysler 9,935—10 
12— 4,527 Stude. 
13— 3,624 Cadillac 11,761— 
2,983 Lincoln 3,421—15 
15— 1,321 Hudson 2,229—16 
987 Packard 3,625—14 
Imperial 915—17 
200—18 
8,587 Misc. 5,254 
Total All Makes 
403,948 509,155 


CIT Announces 
Promotions for 


Top Executives 


NEW YORK. Walter Lun- 
dell has been elected board chair- 
man; Alan Rude, president, and 
Robert Reeves, executive vice- 
president Universal CIT Credit 
Corp., according Arthur Dietz, 
president, CIT Financial Corp. 

Lundell, who continues chief 
executive officer Universal CIT, 


L. Walter Lundell 
formerly was its president. has 
been with the company for years 
and became president 1952. 

Rude formerly was executive 
sales vice-president, while Reeves 
was executive vice-president for 
operational administration. 

Rude entered the organization 
1925 and filled many posts.in the 
territorial sales before joining the 
president 1944. Reeves, who also 
was employed CIT 1925, has 
been headquarters executive 
the company for many years, 
handling wide range respon- 


Alan G. Rude 


U.C. Hit 
10-Month Peak 


Soft Market, Flood 
Tradeins Blamed 


(Continued from Page 1) 


snowstorms reportedly cut deeply 


into sales. 


limiting sales factors pushed 


more than double the 20.2-day 


supply month earlier. 

Stock figures suggest that the 
1956 sales boom used cars did 
not quite make the end 
the year, tapering off during De- 
cember. 

The only area the where 
used-car sales are reported 
factory” “good” the West 
Coast. Elsewhere, typical dealer re- 
ports sales features such terms 
“slow,” “fair,” “not good,” “very 
slow,” “down” and “softening.” 

One Rocky Mountain dealer, 
porting sales down sharply, noted 
that winter lull was typical 
his area. However, added: “The 
market much softer than year 
ago.” 

+ 
stocks averaging 41.1 days’ 
supply the new year opened, 
was the first time since July 
that stocks had topped the theoreti- 
cal 30-day limit recognized most 
dealers. 

dealers reporting said their 
stocks were good for days 
less selling. month earlier, 
87.9 percent dealers (the high- 
est percentage recorded two 
years) said their inventories were 
within the 30-day limit. 

Despite the rapid swelling un- 
sold pieces during the preceding 
month, the Jan. figures compare 
favorably with the situation 
corded year earlier. 

1956, the average fran- 
chised dealer’s used-car stock was 
good for 43.6 days selling, and 
only 42.3 percent dealers claimed 
inventories below days’ supply. 


AMONG dealers reporting for the 
Jan. census, only 5.1 percent 
claimed stocks good for days 
selling. month earlier, more than 
half—some 55.6 percent—of report- 
ing dealers said inventories fell 
within the 15-day boundary. 
Various stock counts reported 
for Jan. ranged from 
days. month earlier, the range 
census was the first time since 
last summer that the maximum 
stock count reported had hit 
days. 

the period from Dec. Jan. 
stocks grew 103.4 percent. 
year earlier, the same period, the 
expansion was only 24.6 percent, 

The count represented only 
the third time the two years 
that such figures have been com- 
piled that average stocks topped 
days selling. 

The other dates were Jan. 1956 
(43.6 days), and March 1956 (419 
days). The highest point recorded 
1955 was March (39.8 days.) 


WHOLESALE used-car auc- 

tions last week, the average 
price units sold was $968, down 
from the previous week’s aver- 

Strength was confined the 
middle range, with going 
$20 $1,281; advancing $25 
Losses were follows: down 
$23 $2,405; ’56s, down $29 $1,764; 
$259, and down $184. 
brought the averages those 
models record lows. 


Plymouth Exclusive 
Formed Little Roek 


LITTLE ROCK, The first 
exclusive Plymouth dealership 
Arkansas has been opened here 
James Liles and Barney Liles, 
used-car operators for years and 
Plymouth dealership Searcy, Ark. 

The Liles brothers purchased 
Chinn-Thomas Auto Co. head- 
quarters for their new dealership, 
which will business Liles 
Brothers Plymouth, Inc. 


backbone our sales plan” 


says PHILIP SNYDER, President, 
East End Nash, Cleveland, Ohio. 


started business eleven years ago, 
facilities and services. Their flexible and fast opera- 
tion has kept our business moving. With their 
cooperation have been able accept transactions 

could not otherwise have possibly handled. 
prospect has made our selling job easier, has helped 


4 


¢ 


Commercial Credit dealers 
are dealers 


Write call our nearest office for complete 
information the benefits COMMERCIAL 


COMMERCIAL CREDIT CORPORATION 


service offered through the 
Commercial Credit Company, Baltimore Capital 
and Surplus over $200,000,000 offices principal 
cities the United States and Canada. 


shed 
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Truck Independents Shares 


Martin Whitmyer 
Staff Writer 

IGHLIGHT 1956 truck 

duction was the 

performance the independent 
makers. 

Industry assemblies were down 
from 1,245,794 1955 1,101,263 
1956. Despite this overall drop 
11.6 percent, International took 
the spotlight with 2.06 percent- 
age point gain, scoring the larg- 
est increase share industry. 

Among other independents, Mack 
.18, Diamond was .05 and 
Divco .01. Losers among the inde- 
pendents were Willys, .39; Stude- 
baker, .30, and Reo, .07. 

* 


MONG truck makers who are 
with car producers, Ford 
was the big loser truck shares, 
down percentage points. GMC 
was down .16 points. Dodge was 
points and Chevrolet 
points. 

The decline the light-t ruck 
market, which some attribute the 
rise station wagons, may have 
been factor the showing the 
producers. 

The miscellaneous group, com- 
posed Corbitt, Marmon- 
Herrington, Four Wheel Drive, 
Federal, etc., remained even with 

its percent-of-industry output 
1955. 
Those makers that showed 
over the previous year were: Inter- 
national, 2.06 percentage points 
12.52 percent total industry 
production; Dodge, .62 point 
32.10 percent; Mack, .48 
1,71 percent; White, .18 
percent, and Divco, .01 
percent. 
ANUFACTURERS that lost 
ground from were: Ford, 
down 3.01 points percent 
total output; Willys, down .39 
5.95 percent; Studebaker, down .30 
1.25 percent; GMC, down .16 
8.28 percent; and Reo, down .07 
percent. 

The miscellaneous group picked 

.21 percent total output 


‘ 


Serving the 


2,262 trucks during 1956, the same 
percentage held 2,580 units 
1955. 

The volume truck makers, 
posed Chevrolet, Ford, Inter- 
national, Dodge, GMC and Willys, 
accounted for 1,036,776 the total 
1,101,263 turned out the industry 
1956. That was good for 
percent output and 
percentage-point drop from '55, 
when the same makers built 
209 the 1,245,794 trucks produced 


for 94.49 percent, 


smaller manufacturers as- 

sembled 64,487 trucks for 5.86 
against 68585 units and 5.51 per- 
cent year ago. 


With gain units 
numerically over 1955, Interna- 
tional showed the biggest 
percentage-point gain any 
manufacturer during the last 
months. 

International’s output 137,839 
units during was good for 12.52 
percent total industry output, 
against 130,370 trucks and 10.46 

boost International 

almost offset drop 3.01 
percentage points from year ago. 

Ford’s decline was result 


Look Take Over 
Crowell-Collier Survey 


NEW YORK. Look Maga- 
zine announced Thursday that 
will sponsor the 1957 
the automotive survey conducted 
Crowell-Collier Publishing Co. 
for the past years. 

Robinson, formerly 
research director Crowell- 
Collier, will charge the 
project for Look under the over- 
all direction -Wallace Wegge, 
research director Cowles Mag- 
azines, Inc., publisher Look. 

Look took over unfilled 
scriptions Colliers Magazine 
when and Women’s Home Com- 
panion were discontinued 
Crowell-Collier last month. 


NADA Conclave’s Agenda 


ASHINGTON. The NADA 

last week announced tenta- 
tive agenda for the annual 
NADA Convention and Equipment 
Exhibition, Jan. 26-30 San Fran- 
cisco’s Civic 

Theme the convention 
“Serving the Public—Key Suc- 
cess.” 

After devoting the first two days 
service clinics, delegates will get 
down regular business sessions 
Jan. 28, when the convention will 
called order 9:30 a.m. 


Dealer Tour— 


program meet with 
dealers and map field promotional 
efforts, Harold Churchill, right, 
Studebaker Packard president, discusses 
the marketing introduction program for 
the 1957 Packard Clipper with Joseph 
center, president, Winnebago 
Rockford, With Churchill 
the trip through Indiana, and 
@ssistant general sales manager. 


Hanford Crockard, convention 
chairman. Delegates, led Walter 
Cooper, regional vice-president, 
will sing the national anthem. 


Fribley then will pre- 
sent the annual report the 
NADA president. This fol- 
lowed report the NADA 
Young Executives Group John 
Nash YEX state chairman 
for Texas. 

Main address the morning 
session will delivered 
George Romney, president and 
chairman American Motors 
Corp. and president the Auto- 
mobile Manufacturers Assn. 

The afternoon session Jan. 
will get under way 2:15 with 
Frederick Sutter, NADA first 
vice-president, presiding. 

The three afternoon speakers will 
Henry Ford II, president, Ford 
Motor Co.; John Gaunt, vice- 
president, First California Co., Los 
Angeles, and Del Wakeman, Del 
Wakeman Advertising, San Fran- 
cisco. Gaunt and Wakeman will 
speak service and advertis- 
ing. 

will preside the 
morning session 29, which 
begins 9:30 a.m. 

Dr. Ralph Alexander, professor 
marketing the graduate school 
business Columbia University, 
will discuss “Meeting the Public’s 
Changing Buying Habits.” 

Sales management will the 
vice-president Texas Instru- 
ment Co. 

The rostrum then will turned 
over Harlow Curtice, presi- 
dent General Motors. 

The afternoon session Jan. will 
given over trucks, with 

(Continud on Page 42, Col. 4) 


production only 297,308 


trucks and percent total 
output 1956, compared with 


output 373,897 trucks and 30.01 


percent industry wide assem- 


blies year 


Biggest fourth-quarter gain 


any manufacturer was made 


Dodge, which jumped from minus 
.31-point standing the end 


improvement year’s end, 
* * 


turned out 91,383 trucks 
for 8.30 percent total indus- 


try output compared with 

Mack, and International were 
the only makers show numeri- 


cal gains over Mack gained 


percentage points over year 


ago with production 18,883 


and 1.71 percent compared 
with 15,296 trucks and 1.23 per- 
cent 

Chevrolet turned out 353,512 
trucks for 32.10 percent total 
output pick .53 percentage- 
points over when 393,312 trucks 
were built for 31.57 percent the 
total. 

advanced .18 per- 
centage point the basis 
17,183 trucks and 1.56 percent 
total output compared with 


17,213 trucks and 1.38 percent 


Diamond T’s gain over 
was result production 5,- 
061 trucks and .46 percent total 
output compared with 
trucks and .41 percent year ago. 

age point 3,545 trucks and .32 


against 3,839 trucks and .31 percent 
suffered the second big- 
gest loss turned out 65,579 

trucks for 5.95 percent total out- 
put compared with 78,922 
trucks and 6.34 percent Its 
loss from was .39 point. 

Studebaker dropped .30 
percentage point the basis 
production 13,764 trucks and 
compared with 19,287 trucks and 
percent year ago. 

GMC turned out 91,155 trucks 
capture 8.28 percent total output 


8.44 percent Its loss was .16 
percentage point. 

Reo, which increased domestic 
production but lost ground due 
loss military contracts, built 3,- 
789 trucks 1956 capture 
percent total output. year ago, 
the maker turned out 5,190 units for 
percent total Its loss 
from year ago was .07 point. 


How They Fared... 


Total 
Output, 
1956 
353,512 

5,061 
3,545 
91,383 


Chevrolet 
Diamond 


297,308 
91,155 
137,839 
18,883 
3,789 
13,764 
17,183 
65,579 
2,262 


Studebaker 
White** 
Willys 
Miscellaneous* 
Total Trucks, ....1,101,263 
*Miscellaneous includes Corbitt, 


eral, ete. 


***Brockway included in Mack totals. 


DETROIT.—General Motors and 
Ford Motor have increased the 
destination charges cars shipped 
dealers rail. The move 
resulted from the freight rate hikes 
which the railroads put into effect 
last month. 

addition, Ford announced 
has discontinued its cooperative 
advertising plan effective Jan, 31. 
Ford gave details, but presum- 
ably the company will add the 
co-op charge the wholesale 
price the car and 
Chrysler Corp, have done. 

spokesman said the freight 
increase will affect dealers more 
than 200 miles from the home plant 
and will average about percent. 
Ford said its boost would average 
slightly less than per car. 

Railroad freight rates rose per- 
the East and percent 
the West. 

The increases will not affect the 
list prices Ford and cars, 
but may bring about nominal raises 
delivered prices dealers choose 
pass the freight boost along 
customers, 

Spokesmen for the companies 
said destination charges have not 
been raised parts and acces- 
sories shipments, Also, charges 
cars shipped haulaway truck 
will not affected. 


breakdown Ford and 
shipping schedules was not availa- 


percent the cars shipped 
auto makers move haulaway. 
Railroads, water carriers (in warm 


Used-Car Bulletin from Detroit 


Latest Auction Prices 


(Copyright, 


1957, by Automotive News) 


(Aptco Auto Auction. Sales every Wednesday and Friday.) 


(Sold 113 out 205 cars.) 


BUICK—'56 Super 4-dr. Hardtop, §$2,- 
390° (ps), $2,340*, $2,310*, $2,100°; 
Century 4-dr. Hardtop, $2,250° (ps); 
Special Station Wagon, $2,235* (ps); 
Hardtop 2-dr., $1,990°%; RM 4-dr., 
$2,035* (ps). "55 Super 4-dr.. Hard- 
top, $1,730*; Century Hardtop 2-dr., 
$1,575*, $1,485°; Special 4-dr. Hard- 
top, $1,560*; 4-dr., $1.425*. Super 
2-dr. Hardtop, $1,225*; 4-dr., $1,100* 
(ps); Special Hardtop, $1,210*, $1,- 
150*, $940. '51 Super Hardtop, $300*; 
Special 4-dr., $200*. 

CADILLAC—’'56 (62) Coupe de Ville, 
$3,880° (ps), $3,850° (ps); conv., 
$3,775* (ps). "55 (62) Coupe de Ville, 
$2,820° (ps); 2-dr., Hardtop, $2,780* 
(ps); 4-dr,, $2,550* (ps). "50 (62) 4- 
dr., 

CHEVROLET—’'56 Bel-Air (8) Hard- 
top, $2,500°; 4-dr., $1,675*; Two-ten 
(8) 2-dr., $1,465; 4-dr., $1,310, '55 
Bel-Air (8) Hardtop, $1,405; 4-dr. 
$1,220°; Two-ten (8) Hardtop, $1,- 
215*; One-fifty (6) Station Wagon, 
$1,170; 2-dr., $890. °54 Two-ten (6) 
2-dr., $1,390, $705; Bel-Air 4-dr., 
$850°; Hardtop, $700°. Bel-Air 

(ps). Deluxe 4-dr., 


’55 Fire Dome Hardtop, 


DODGE — '55 Coronet (6) 2-dr., $960. 
"54 Coronet (8) 2-dr., $570*. ‘53 Cor- 


onet (6) 2-dr., $320, $255; Station 
Wagon, $700, 

FORD—'56 Fairlane Hardtop, $1,475*; 
Custom (8) 2-dr., $1,325*; 4-dr., $1,- 
310*. '55 Ranch Wagon (8), $1,370°, 
$1,325*, $1,180*; Custom (8) 4-dr., 
$1,250°, $950; 2-dr., $925; Victoria 


Hardtop, $1,250*; Fairlane (6) 2-dr., 
$1,060*; Custom (6) 4-dr., $830*; 
Main (8) 2-dr., $650. '54 Crestline 4- 
dr., $1,115*; Custom (8) 2-dr., $725; 
Main (6) 2-dr., $535. °53 Crestline 
(8) Hardtop, $730*. '52 Victoria, 
$500*. 

LINCOLN — ’°54 Capri Hardtop, $1,- 
100°. 

MERCURY — ‘56 Montclair Hardtop, 
$2,150* (ps); Monterey 4-dr., $1,700*. 
‘55 Montclair Hardtop, $1,485*; conv., 
$1,390*; Monterey 4-dr., $1,260* (ps). 
‘54 Monterey 4-dr.. $970* (ps). °53 
Monterey 2-dr., $485. '52 Monterey 4- 
dr., $450°. 

NASH — Rambler 4-dr., $1,040*. 
’54 Rambler 4-dr., $755; Statesman 

“Custom 4-dr., $510. "51 Rambler 
Hardtop, $210. 

OLDSMOBILE — '56 (98) 4-dr., Hard- 
top, $2,310*; (88) 2-dr., Hardtop, $2,- 
100*. (98) conv., $1,780°; 4-dr., 
$1,565* (ps); (88) 4-dr., $1,800*; 
Hardtop, $1,730*; Super (88) 2-dr., 
$1,500*. '54 Super (88) 2-dr., $1,230*; 
(88) 4-dr., $1,200* (ps). ‘52 (98) 
Hardtop, $580*. 

PLYMOUTH—'56 Belvedere 2-dr., $1,- 
600° (ps); Savoy (6) Hardtop, $1,- 
400; (8) 2-dr., $1,375*; $1,300. °55 
Suburban Savoy (8) $1,255*, $1,185, 
$1,125; Belevedere 4-dr., $1,080, $1,- 
020; conv., $1,070; Plaza 4-dr., $850. 
"53 Cranbrook 2-dr., $485. 

PONTIAC—’56 Star Chief 4-dr., Hard- 
top, $1,985* (ps); Chieftain (6) 4- 
dr. Hardtop, $1,700* (ps); 4-dr., $1,- 
500*. '55 Star Chief Hardtop, $1,565*, 
$1,500*, $1,425*; Chieftain 4-dr., $1,- 
250. '54 Chieftain (8) Hardtop, $1,- 
135° (ps); 4-dr., $925*. '53 Chieftain 
(6) 2-dr., $547°. °52 Catalina (6) 
$350*. "51 Hardtop, $325*. 


*Indicates automatic transmission overdrive and (ps), power steering. 


Other Auction Reports are Pages 34, 


Marmon-Herrington, 


but has been estimated that 


(U. Production) 


Pet. 
of 
Total 


Total 

Output, 
1955 

393,312 
5,180 

3,839 
95,618 
373,897 
105,090 
130,370 
15,296 
5,190 
19,287 
17,213 
2,580 


Four Wheel Drive, Fed- 


**Autocar, Freightliner and Sterling included in White totals. 


Ford Drop Charge; 
GM, Ford Boost Freight 


weather) and other methods account 
for the balance. 
Chrysler Corp., American Motors 
and Studebaker-Packard said they 
were studying the freight situation, 
but none had announced revisions 
press time Thursday. 
Similarly, AMC and S-P had 
taken action the coopera- 
tive advertising issue. 
Elsewhere the price front last 
week, Tom Campbell, Age edi- 
tor, predicted there will 
eral across-the-board steel price in- 
workers’ wages rise July 
Campbell made his prediction 
The Exchange, monthly publication 
the New York Stock Exchange. 
The last general increase steel 
prices came last August after set- 
tlement month-long strike. 
averaged $8.50 ton and was men- 
tioned prominently auto makers 
factor the more than per- 
cent average increase 1957 car 
prices. 


Bogus Parts Ring 
Smashed with 


Arrest Six 


NEW The Manhattan 
district office has an- 
nounced that multi-million-dollar 
counterfeit auto parts ring has been 
smashed with the arrest six 
persons. 

The parts ring reportedly had 
facturing about million parts 
year for shipment Mexico and 
Central and South 

Assistant District Attorney 
Joseph Stone said the parts were 
mostly for ignition systems and 
were generally substandard. The 
parts were allegedly stamped with 
the names Ford, Auto-Lite and 

Three the accused pleaded in- 
nocent and were placed under 
000 bail pending trial. The three 
others are scheduled for arraign- 
next month. 

The parts ring came light 
when several manufacturers were 
deluged with complaints from 
people who said they were having 
trouble with trade-marked prod- 
ucts. Soon after shipment 20,- 
000 counterfeit parts 
cepted. 


Associates Buy 


Insurance Firm 


SOUTH In- 
vestment Co., auto finance com- 
pany doing $1.5 billion volume 
business annually, will soon pur- 
chase Capitol Life Insurance Co. 
Denver. 

Last week Associates filed 
registration statement with the 
Scurities and Exchange Commis- 
sion covering issue 85,000 
shares $10 par value common 

Robert Oare, chairman the 
firm, said that the issues had been 
previously authorized but were un- 
issued and that the proposed issue 
will offered exchange for the 
outstanding stock Capitol Life 
Insurance Co, 


of or 
1.56 
0.21 


Marked the consecutive year 
The Inquirer’s total advertising 
leadership Philadelphia. 


The Inquirer carried the largest 
advertising volume ever published 


any Philadelphia newspaper. 


And Philadelphia, The Inquirer 


National Advertising 
Retail Advertising 
Classified Advertising 


ively Serving Delaware Valley, U.S. 


Exclusive Adve Representatives: West Coast Representatives: 
CHICAGO DETROIT SAN FRANCISCO LOS ANGELES 


ROBERT DEVLIN, JR. EDWARD LYNCH RICHARD KRUG FITZPATRICK 
342 Madison Ave Wacker Drive Penobscot Bidg. 155 Montgome 3460 
Murray Hill 5838 Andover 3-6270 Woodward 5-7260 Garfield 


MEMBER: METROPOLITAN SUNDAY NEWSPAPERS FIRST MARKETS GROUP 
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Excise Cuts, Coercion Ban Proposed 


Auto Bills Back the Hopper 


(Continued from Page 1) 


increasing Federal surpluses for 
fiscal 1957.” 
James Roosevelt, California 
Democrat, offered five bills con- 
cerning the retail gasoline indus- 


Glass Firms Face 


FTC Charges 
Ford, Prices 


WASHINGTON. The Federal 
Trade Commission last week an- 
nounced that has charged 
Libbey-Owens-Ford Glass Co, and 
Pittsburgh Plate Glass Co. with 
having sold auto safety glass 
General Motors and Ford 
Motor Co. “favored prices.” 

Pittsburgh charged, the FTC 
said, with having sold safety glass 
percent off the price charged 
dealers and distributors competing 
with Ford resale the glass. 

Libbey-Owens charged with 
having sold lower prices GM. 
However, percentage other 
figures were given this case. 

statement, L-O-F President 
George MacNichol jr. conceded 
that the Toledo glass supplier had 
sold glass lower prices 
1953. This policy was dropped, 
said, when FTC expressed op- 
position. 

“Apparently,” said, “the pre- 
sent proceeding seeks state 
the form commission order the 
policy which L-O-F has had ef- 
fect for some months.” 

The complaint alleges that com- 
petition has been may 
lessened, injured, destroyed pre- 
vented. 

The firms are granted days 
file answers the complaints. 
Hearings have been scheduled for 
Pittsburgh Plate Pittsburgh, 
March 11, and Libbey-Owens-Ford 
Toledo, March 13. 


try. One them closely resembles 
the O’Mahoney-Celler “day-in- 
court” bill for auto dealers passed 
last session. 

would enable gas dealers 
bring suit District Court 
the gasoline producers fail 
act good faith complying 
with franchise terms ter- 
minating franchises. 

During auto hearings last year, 
several congressmen predicted that 
other industries would soon ask for 
protective laws similar the one 
granted auto dealers. looks 
they were right. 

One thing was clear the bills 
flooded in. The farmer going 
take back seat this year, and the 
small businessman moving 
front. Scores measures were in- 
troduced afford some tax relief 
small companies. 

EVERAL bills called for mod- 

erately graduated corporate in- 

come tax schedule, while others 
would increase the exemption from 
the corporate surtax, Others bills 
would grant the popular Small Busi- 
ness Administration permanent 
status. present, SBA must have 
its life renewed every two years. 

Things were quieter the Sen- 
ate side Tradition- 
ally, senators wait several days 
before introducing bills. Three 
Republican senators, however, an- 
nounced that they would promptly 
introduce small business legisla- 

Republican Senators Irving 
Ives New York, Frederick Payne 
Maine and Glenn Beall 
Maryland said they will offer bills 
to: 

Make the Small Business Ad- 
ministration permanent. 

Authorize the SBA make 
vercent small business loans “in 
chronic labor surplus areas.” 

Provide tax relief for small 
business. 

The Senators said their tax pro- 
gram would cut the corporation 


HOUR” 


income tax from percent 


accelerated depreciation 


and allow corporations having 


fewer stockholders taxed 
partnerships. 
* 
SPITE all the talk about 
tax reductions this year, many 
congressmen went right ahead and 
introduced bills increase the per- 
sonal income tax exemption. Sev- 
eral would lift the exemption from 
$600 $800 per person and one 
would raise $700. 


Bills raise the Federal mini- 
mum wage from hour $1.25 
and extend minimum wage cov- 
erage certain retail and service 
businesses also were introduced. 


These bills and the question 
state “right-to-work” laws are 
likely form the major labor 
issues this year. 

The first measure introduced 
Rep. Emanuel Celler, New York 
Democrat, repeat one that 
failed last year. would authorize 
the National Inventors Council 
make cash awards for inventions 
which contribute the national 
defense. 

Secretary Health, Education 
and Welfare Marion Folsom has 
announced that the Administration 
will again seek legislation con- 
solidate Social Security and income- 
tax reports filed employers. 

The plan, seems, would not only 
save the government many hours 
labor, but would ease the paper- 
work burden millions har- 
rassed businessmen. has been 
worked out carefully, and has the 
unanimous blessing Secretary 
Folsom, the Department the 
Treasury and the Hoover Commis- 
sion. 

spite the obvious benefits 
the bill practically everybody, the 
84th Congress failed take any 
action the measure when was 
introduced last year. 


Plenty Room for 


Metropolitan dealers appreciate the 66,000 square feet parking space that 


adjoins the modern new facilities Tidwell Chevrolet Big Spring, Tex. 


tion the 221-foot 70-foot building was preceded giant earth moving 
necessary level the area for the new showroom and service shop. 


Car Payments Top Loans 
$84 Million Months 


WASHINGTON, Car owners 
paid back $29 million more their 
autos than they borrowed No- 
vember, 1956, the Federal Reserve 
Board reported last week. 


This was the second consecu- 
tive monthly drop total auto 
credit outstanding. Repayments 
showed $55 million edge Oc- 
tober, bringing the total drop 
auto credit $84 million for the 
two months, 

The October drop was reported 
have been the first since No- 
vember, 1954. 

Despite this loss auto credit, 
total installment credit for the 
increased $213 million during 
November billion. The 
largest gainer was consumer goods 
other than autos which rose $151 
million. 

However, there was rise 
$1.12 billion auto credit reported 
for the 12-month period ended 
Nov. 30, 1956. 

Auto credit accounted for $14.44 
billion, nearly half the total. 


Other consumer goods accounted 
for $7.7 billion; repair and modern- 
ization loans, $1.7 billion, and per- 
sonal loans, 

The auto paper was held 
follows: Commercial banks, $5.75 
billion; sales finance companies, 
$7.3 billion; other in- 
stitutions, $816 million, and auto- 
mobile dealers, $573 million, 

There was $1,225 million new 
auto credit granted November, 
1956, and $1,254 million repaid. 
compared $1,284 million granted 

and $1,339 million repaid Octo- 
ber, 1956. 

November, 1955, saw $1,272 mil- 
lion new credit and $1,192 million 
repaid, the Federal Reserve 


Warren Expand 
MINNEAPOLIS. Plans for the 
construction $100,000 two-story 
addition the Warren-Cadillac 
building here have been announced 
Warren, president. Com- 
pletion expected February. 


20,9 


that 
in- 


the most remarkable votes 


confidence the history American industry 


1956 


Again 1957...as every single year for the past years: 
MORE PEOPLE RIDE GOODYEAR TIRES THAN ANY OTHER KIND 


1915 1916 1917 1918 1919 1920 
1921 1922 1923 1924 1925 
1926 1927 1928 1929 1930 
1931 1932 1933 1934 1935 
1936 1937 1938 1939 1940 1941 
1942 1943 1944 1945 1946 1947 
1948 1949 3950 1951 1952 
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TURNINGS 


John Benedict 


Engineering Editor 


Frame Benefits, Future 


Reviewed Supplier 


lower price, versatility 
design, interchangeability 
body models and other factors are 
responsible for retention the 
separate frame American cars, 
according engineers the Par- 
ish Pressed Steel division Dana 
Corp. 

Some advocates the unitized 
body predict that the continuing 
trend ‘to lower car heights and 
the need for vehicular rigidity 
inevitably will lead the dis- 
appearance the frame. 

This opinion disputed Par- 
ish engineers, who are confident 
that suitable frames will devel- 
oped for still-lower cars the 
future. 

Asserting that 
struction not the only design 
solution the problems posed 
lowering the car floor, Parish 
engineering spokesman has as- 
serted, “They (unit construction 
proponents) seem forget that the 
unit construction requires mem- 
ber that has depth, welded the 
underbody.” 

The depth required for such 
member below the floor allegedly 
frame side rail, proved 
the 1957 Cadillac X-frame design, 
side bar extending between the 
axles not necessarily required 
for frame rigidity, according this 
engineer. 

Elimination the side rail this 
modified X-frame reportedly per- 
mits lowering the floor any de- 
sired level. Ample data now are 
available prove that this type 
frame can made with all the 
beaming and torsional stiffness de- 
sired for rigidity. 

Parish engineers say that cost 
and weight analyses have shown 
that some weight can saved 
with unit construction, “but that 
the increased fabrication cost 
overshadows the weight saving.” 

addition, they say, “There 
more considered than just the 
fabrication cost.” The reference 
here the separate re- 
puted design versatility com- 
pared with the alleged limitations 
imposed with unit construction. 
According the Parish spokes- 
man, “This particularly true 
where basic body model used 
produce cars varying wheel- 
base.” 

achieve this manufacturing 
flexibility, claimed that the 
separate frame aids minimizing 
tooling and fabrication costs. 

The possibility that stylists even- 


Sintercast Finds 
New Way Use 
Metal Powders 


YONKERS, Y.—A new process 
for making wrought products from 
metal powders has been developed 
its research engineers, Sinter- 
cast Corp. America here has an- 
nounced. 

this method, the known ad- 
vantages powder metallurgy— 
the ability “tailor’ metallic mix- 
tures specific requirements—are 
achieved shapes such strips, 
bars and tubes long lengths hith- 
erto unobtainable, Sintercast said. 

Known this 
eliminates many the dis- 
advantages conventional powder 
metallurgy techniques and con- 
ventional casting and metal-work- 
ing, said the firm. 

Sintercast said its products have 
greater strength and ductility. 

Sintercast said the products 
not contain impurities present 
cast billets from which conven- 
tional wrought materials are made. 

Metals handled the new 
method include aluminum, copper, 
nickel, cobalt, carbon steel, stain- 
less steel, and alloys these 


tually may conceive designs that 
favor unitized frame-body con- 
struction has been widely discussed 
recent months. 

Parish engineers warn, however, 
“that stylists would well con- 
sider the freedom they enjoy with 
present frame and body construc- 
tion before they place restrictions 
their creative ability when de- 
veloping new designs and new 
models.” 

the Parish opinion that, 
“unless the economics manu- 
facturing automobiles are com- 
pletely disregarded, the automo- 
bile built separate frame 


WHEEL CYLINDER REPAIR KIT 


All parts necessary to put wheel cylinder 
in normal operating condition. 


MASTER CYLINDER REPAIR KIT 


All parts needed to put master. cylinder 
in normal operating condition. 


will the industry for long 

time.” 

The continuing faith Parish has 
the future use separate frames 
demonstrated recent comple- 
tion million expansion pro- 
gram which “will provide capacity 
take care our customers’ re- 
quirements forecasted for 1960.” 

+ 


* 
Demand Expected 


For Heated Wipers 


subject heated windshield 
wiper blades comes from 
time-to-time, when conversation 
turns toward speculation addi- 
tional features for the modern car. 

recent note from East 
Hampton, Conn., Blagden re- 
ports that has seen home- 
made pair electrically heated 
windshield wiper blades opera- 
tion. 

said, “the rubber part the 
blade kept warm enough pre- 
vent sleet and ice from caking 
the windshield.” 

Despite the seeming merits 
such device, have seen indi- 
cation that either the two prin- 
cipal wiper manufacturers plans 
introduce such product. Nor 
there any evidence that the auto 


DELCO LINED BRAKE SHOES 


Made and assembled to original 
equipment specifications. 


ment 


temperatures, improves 


corrosion and evaporation— 


fluid. yourself and 
improved with 


manufacturers are interested 
offering such wiper. 

Each year, the windshield wiper 
companies receive many sugges- 
tions and ideas for heated blades 
various types. number such 
devices have been tested experi- 
mental programs. present, how- 
ever, they are not regarded 
particularly “active” area prod- 
uct development. 

One wiper expert told that one 


two principles usually 
lowed most de-icing 
These are either integral 
tric element powered the car 
electrical system various 
cals that generate heat raise 
melting point ice. 

There seem two basic rea- 
sons for the car manufacturers’ 
lack interest blades this 
type. The first the rapid im- 
provement 
standard defroster units. With 
present-day heating and defrost- 
ing systems, most are able 
through the entire winter 
without experiencing any diffi- 
culty keeping the windshield 
clear ice. 

The second reason the possi 
bility cracking the windshiel 
when the blades remain res 
while the heat “turned on.” 

further clue general satis 
faction with the effectiveness 
present defrosting systems may 
the absence any strong interes 
aircraft idea using electricall 
conductive heating elements 
the laminated glass itself, obtai 
area-warming and de-icing 

on. 


Delco Super brake improved with HTD—original equip- 
eneral Motors cars and trucks—is efficient 50° higher 
braking all temperatures, under 
operating conditions. Chemically stable, compatible with the rubber 
and metal parts the brake system—and with greater resistance 
elco Super exceeds the 
and government specifications for heavy-duty hydraulic brake 
our customers favor—order Delco Super 

today! Packed convenient containers, 
from pint cans 54-gallon drums. Available everywhere through 


the United Motors System your General Motors car truck dealer. 


General Motors Values from 


Moraine Products 


Division General Motors, Dayton, Ohio 
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Salesmen Rewarded— 


from Pontiac dealerships the New York area receive awards for out- 
performance obtaining prospects during the New York Auto Show. From 
are Sam Halsey, Norwalk, Conn.; John Engledrum, New York; Malone, Pon- 
New York zone manager, presenting award; Jack McQuaide, Hackensack, J.; 
Brooklyn, receiving award; Charles Cannova, Oradell, J.; Carl 
Michael, assistant zone manager, and Bud Frazure, Bronx, 


MORAINE-400 BEARINGS— 


toughest automotive engine bearings 
ever made. 


Remember— 


M-100 BEARINGS— 


excellent fatigue resistance and longer 
life expectancy. 


MORAINE BI-METAL BEARINGS— 
precision built to original equipment 
specifications. 


General Motors Values from 


Meeting the Practical 


Case Histories Salesman 


Note: This one 
series letters practical 
problems encountered auto 
salesman, Bert Simons, who 
active today’s market. 

* * 
Dear Ed: 
PAYS off for automobile 
salesman stay with the deal 

until his customer out the door, 
when delivering that new 
car. 

This what happened the 
other day.at place: 

Vic Gerard and his wife, 
Helen, bought new car from 
and were taking delivery 
when they recognized friend 
walking the front door. 

Being happy and pleased with 
the deal had worked out for 
them, they immediately called 
their friends and invited them 
join us, Their names were Tom 


eve 


and Mary Holbrook, Now that 
had Vic and Helen cus- 
tomers and Tom and Mary 
all piled 
Gerard’s new 
car for 
shakedown 
cruise around 
the block. 

Here was 
salesman’s 
dream, op- 
portunity sell 
“another” car— 
this time with 
the aid the 
first customer. What could 
better for me—with their own 
friends satisfied with the deal 
and happy larks with their 
new car. 


Most people are good and want 
help others. Vic Gerard knew 
why his friends came our 


complete line Moraine Service bearings for all cars 
and trucks. The new, complete Moraine bearing line 
gives you the bearings you need for all bearing replace- 
ment jobs—conveniently available from single source. 
Moraine bearings are original equipment 
General Motors cars and trucks. So—replace with 
Moraine General Motors applications; sell and use 
Moraine bearings for other bearing jobs. 
Moraine service bearings are availa 

through the United Motors System your 
Motors car truck dealer. 


here 
eneral 


MORAINE GAS FILTERS! 


and pancake 
metal types assure dirt free, 


lint free fuel under all oper- 
ating conditions. 


Moraine Products 


Division General Motors, Dayton, Ohio 


showroom, and knew wanted 
sell another car. 
* * 


WISH you could have been 
there. was terrific. Vic shot 
the works his friend, Tom. 
was sincere sales pitch from 
one buyer another. They did 
all the talking until came 
relieve “assistant” and took 
over the deal. 

There wasn’t much left for 
do. new friends, the 
Gerards, had already presented 
the car and given the “demon- 
stration ride.” All did was get 
the tradein appraised and work 
out price difference, choose 
color combination and take the 
deposit. 

Sometimes when salesmen 
get feeling low because the 
“flakes” handle, should try 
remember the Vic Gerards 
met, mix and life 
salesman will again. 


Simons. 


Hamon and Porter 
Again Head API; 
Drake Honored 


CHICAGO, Jake Hamon, 
Dallas, and Frank Porter, Okla- 
homa City, have been reelected 
chairman the board and presi- 
dent the American Petroleum 
Institute. 


Frank Drake, former president 
and retired chairman the board 
Gulf Oil Corp., also was awarded 
the institute’s Gold Medal for Dis- 
tinguished Achievement. 

Other officers are: Vice-presidents 
—production, Connelly, Hous- 
ton; marketing, Dwight Colley, 
Philadelphia; refining, Fergu- 
son, Houston, and transportation, 
Frank Prior, Chicago. 

Treasurer Jennings, New 
York, and Lacey Walker, New 
York, secretary. Assistant secre- 
tary Stewart, New York. 


Rheem Dedicates 
New Calif. Plant 


FULLERTON, Calif. The new 
plant here Rheem Automotive 
division Rheem Mfg. Co., 
has been opened. 


Rheem produces bumpers for 
Fords and Chevrolets assembled 
the West Coast. also manufac- 
tures shackles and springs for all 
make cars. Three buildings—man- 
ufacturing, personnel and admini- 
stration are the site. 


Eau Auto 


New Chevrolet Polish 


Perfumed 
DETROIT. Kar-Kwik, per- 
fumed solvent solution which said 
clean and polish one opera- 
tion, has been developed Chev- 
rolet technicians. 


The flowery scent was added 
make the operator’s job more pleas- 
ant, Chevrolet said. 

Harrig, service and mechan- 
ical manager, said the new product 
fulfills the need for effective, 
nonabrasive cleaner-polish for the 
new acrylic paint finishes and also 
rejuvenates the exterior older 
It’s for professional use only, 
and said require washing 
preparatory work other than re- 
moving heavily caked 


Ford Fliptops Built 
Buffalo Plant 


roe, manager the Ford stamp- 
ing plant here, said the plant 
would build almost the entire roof 
section for the new Ford retract- 
able roof convertible. 

also reported the plant was 
working door and instrument 
panel dies for the new Edsel. 
Assignments for production 
parts for the car will probably 
made February March, 
said. 


THE NEW AND 


WITH SAME OUTSTANDING RESULTS 


TAKES BIG STEP FORWARD! 


The new and improved PORCELAINIZE gives you these important advantages: 


It’s easier spread over the paint surface. 


One application places much PORCELAINIZE contact with the 
paint surface two applications formerly did...greater economy! 


Performs perfectly the modern new paints. 


Reduces the required buffing time Porcelainize Liquid half. 
(Buffing cleaner, where necessary, remains the same). 


very simple change one the physical properties PORCELAINIZE, but 
change requiring extensive experimentation and testing, the workability PORCELAINIZE 
has been greatly increased. 

This change has way altered the chemical composition PORCELAINIZE. 
Nor has affected its unsurpassed ability produce its brilliant lustre, and its remarkable 
color restoration and retention powers. PORCELAINIZE continues produce tough paint 
surface which protects car beauty through all weather, and lasts season after season. 

PORCELAINIZE, you know it, hasn’t changed. But the new and improved 
PORCELAINIZE can now applied faster and easier...and more effectively. 


YOUR 


“MR. 


New and Improved PORCELAINIZE ...or contact your local factory office. 
identified new and improved bottle, Let your “Mr. demonstrate the 
modern styling, distinctive design, and new method application and show you how 
featuring easy, sure grip, increased stabil- the new and improved Porcelainize will pro- 
ity, sturdier construction, and perforated cap duce the same outstanding results with less 
for fast and thorough application. labor and greater profits. 
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AUTOMOTIVE NEWS PLATFORM 
Fair and equitable contracts between manufacturers and dealers 
motor vehicles, parts and accessories; 


{ 2. Every dollar of gasoline and oi! taxes, collected by states and federal 
governments, applied to the building and maintenance of highways; 


{ 3. Guard the precepts of individual freedom, which made the U. S. A. 
great and gave its citizens more of the better things of life than anywhere 
else in the world. 


NADA Parley Reflect 
Teamwork 


plans for the 40th annual NADA convention 
Jan. 26-30 San Francisco indicate that will accent 
the new spirit the auto industry. 


keep step with the times, urge you attend, 
share your ideas with other dealers from all over the 
country, consider their ideas and reflect what 
mighty industry this is. 

will markedly different convention from last year. 
The 1956 convention reflected divided industry. The 
1957 convention will reflect industry getting back 
work team. 


evidence this, auto top men auto and truck com- 
panies will the convention program and the makers 
will cooperating service clinics held connection with 
the equipment exhibition. 


The makers and dealers have made advances reestab- 
lishing factory-dealer harmony. Yet another major task 
faces both dealers and makers. That promoting har- 
mony and trust between the auto industry and the public. 
task which makers and dealers must work co- 
operatively. 

The period strife the industry has left its mark 
relations with the public. Many are convinced that the 
makers cannot build cars properly and the dealers cannot 
condition them and service them properly. 


spite the complaints that continue this score the 
industry moving toward improvement. Auto makers have 
been pounding hard quality control production. And 
dealers have been moving back toward the former personal 
relationship trust they held with their customers. 


AUTOMOTIVE 


You will hear lot more about this the NADA 


tion. vital your future. Don’t miss it. 


Coming 
Events 


Dealer Conventions 


tion and NAD Equipment Exhibition, 
San Francisco, 

March 24-26 — Automobile Dealers Assn. 
of North Dakota, Bismarck, 


March 25-26—Nebraska New Car Dealers 
Assn., Paxton Hotel, Omaha. 


Apr. | — Louisiana Automobile Dealers 
Assn., Roosevelt Hotel, New Orleans. 


April 45—Illinois Automotive Trade Assn., 
Leland Hotel, Springfield, Ill. 


Apr. 29-30 — Pennsylvania Automotive 
Assn., Penn-Sheraton Hotel, Pittsburgh. 

June 6-7 — Oregon Automobile Dealers 
Assn., Multnomah Hotel, Portland. 

June 27-30—Michigan Automobile Dealers 
Assn., Mackinac Island. 

Aug. 18-19—Georgia Automobile Dealers 
Assn., General Oglethorpe Hotel, 
Savannah. 


Auto Shows 


Jan. 14-19—Schenectady Auto Show, State 
Armory, Schenectady. 

Jan. 18-23—San Diego Auto Show, Elec- 
tric Bldg., Balboa Park, San Diego. 
Jan. 18-26—Indianapolis Auto Show, Man- 
ufacturers Bidg., Indiana State Fair 

Grounds, 

Jan. 19-27 — St. Louis Auto Show, Arena, 
Oakland Avenue, St. Louis. 

19-26—Baltimore Automobile Show, 
Fifth Regiment Armory, Baltimore, 

Jan. 19-26—Pittsburgh Automobile Show, 
Hunt National ward Armory, Pitts- 
burgh. 

Jan. 19-27—Detroit Auto Show, Detroit 
Artillery Armory, Detroit. 


Automobile Show, 
Cincinnati. 

Jan. 23-25—Appleton Auto Show, Shop- 
ping Center, Appleton, Wis. 

Jan. 26-Feb. Rochester Automobile 
Show, War Memorial 
Rochestr, N. Y. 

Jan. 26-Feb. 3—Houston National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 

Jan. 30-Feb. 2 — New Castle Auto Show, 
Scottish Rite Cathedral, New Castle, Pa. 

Feb. 2-10—Omaha Auto Show, Civic Audi- 
torium, Ohama. 

Feb. 4-9—Denver Automobile Show, Den- 
ver Coliseum, Denver. 

Feb. Auto Show, Memorial 
Auditorium, Lowell, Mass. 

Feb. 9-16—Milwaukee Auto Show, Milwau- 
kee Auditorium and Arena, Milwaukee. 

Feb. 14-17 Asheville Auto Show, City 
Auditorium, Asheville, N. C. 

Feb. 15-17 — Richmond Auto Show, Me- 
morial Auditorium, Richmond, Calif, 
Feb. 17-23—Syracuse Automobile Show, 
Onondaga County War Memorial Bidg., 

Syracuse. 

Feb. Petersburg Auto Show, Gay 
Blades Autotorium, St. Petersburg. 

Feb. 20-24 — Harttord Auto Show, Con- 
necticut State Armory, Hartford. 

Feb. 28-March 2—Greenville Avtomobile 
Show, Textile Hall, Greenville, S. C. 

March 2-10—Kansas City Auto Show, Ex- 
hibition Hall, Municipal Auditorium, 
Kansas City, Mo. 

March 13-17—Lincoln Auto Show, Muni- 
cipal Auditorium, Lincoln, Neb. 

March 14-17— Orlando Automobile and 
Truck Show, Orlando, Fla. 

Oct. 30-Nov. 10—39th International Motor 
Show, Turin, Italy. 


General 


dan. Meeting, Society 
Automotive Engineers, The Sheraton- 
Cadillac and Statler Hotels, Detroit. 

Jan, 19-23—Sixteenth Annual Convention, 
Truck-Trailer Manufacturers Assn., Hotel 
Del Coronado, Coronado, Calif. 

26-Feb. 3—Houston National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 

Jan. Truck Council 
America, Annual nvention, 
Sheraton-Jefferson Hotel, St. Louis. 

Feb. 47—National Automotive Acces- 
sories Manufacturers of America Expo- 
sition, New York Coliseum, New York. 

March Spring Technical Meet- 
ing, Pressed Metal Institute, Hotel 
Carter, Cleveland. 


dian Automotive Wholesalers’ & Man- 
Assn., Windsor Hotel, 
Montreal. 


(See CALENDAR, Page 33, Col. 1) 


Years Ago... 
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Automotive Cartoon 


the Week 


sales continue like this, feel safe 
saying the automotive cartoonists are going have 
hard time digging gags about us.” 


Letterbox 
‘Hit Miss 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Who Trains Managers? 

This just note say thank 
you for what consider 
very interesting and important 
series, which you are undertaking 
dealer management and sales 
training. 

would like particularly con- 
gratulate you one phrase that 
was included the first article 
choice, but necessity the 
present competitive market.” 

Unfortunately, training most 
dealers apparently means training 
mechanics put power brakes, 
training salesmen. The training 
managers managers very 
often relegated the rarified 
atmosphere the mahogany- 
panelled office and done hit 
miss basis. Too often, fear, 
completely miss basis. Keep the 


good work!—J. 


Dealer’s View 


The quotes your article “How 
Gild Lilies which appeared 
the Dec. issue AUTOMOTIVE 


The Big 


Apart from its activities the United States and Canada, General 
Motors maintains manufacturing and assembly plants and ware- 
houses overseas and South American countries. The corporation 
has organization 5,000 overseas dealers and distributors 104 
countries and its investment plants, equipment, inventory and 


working capital $30 million. 


Buick delivered 254,356 cars retail 1926, according com- 
announcement, This compares with 200,041 deliveries 1925, 


the best previous year. 


The estimated number motor vehicles operation Canada 
828,096, compared with total 727,594 the start 1926, 
gain about 100,000, according Canadian Government report. 

Starting with production 2,999 cars 1912, Chevrolet has 
steadily increased its output during the years its history, con- 
cluding 1926 with record production 2,985,854 cars and trucks. 


—From the files of Automotive News. 


News, are fanciful. But more 
fanciful than the endless offerings 
“demonstrators” and “executive 
cars” that many new-car dealers 
offer. 

resent the singling out the 
used-car dealer one who more 
“fanciful” (less reliable). Certainly 
News place for 
such thinking prevail. Thank you 
MANN, manager, Crystal Motors, 

Nore: were refer- 
ring use colorful language, 
not disparaging reliability 
used-car dealers. 

> 


Poetic Rebel 


lament upon visiting the first 
National Auto Show years: 
Gone are the days when knew 
could spot 
The make car right the dot 
Coming going view from the 
side 

know make and the year was 
matter pride 

But now look Chrysler—Cadillac 
—Ford 
Monsters metal with which 
bored 
There’s nothing about them the 
least individualistic 

Even dear old Packard has gone 
quite sadistic 

long and they’re wide and 
they have high fin 

Which all that will tell you 
they’re coming been 

The buyer must think like sea- 
going hand 

about buy his dreamed 
land 

Acres tin and it’s mine, all mine 

Just the minute the mortgage 
sign 

But well known gas sta- 
tion fill-man 

tea cup gas, sir, for your 
little 


ore 
ngs 


one 


7 
— 
; 


: 
q 
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DETROIT. businesses 
make the vast majority the 
American suppliers selling 
General Motors, according Presi- 
Harlow 

The latest supplier data 
said, showed that more 
employ fewer than 100 persons 
and percent have fewer than 
employes. 
addition its obvious require- 

ments such steel, rubber, glass, 
parts and assemblies, 
buys walrus hides, diapers, 
corn cobs, pipe cleaners, 
blades, baby bottle nipples, 
guitar picks, women’s golf gloves, 
sawdust, corn flour, castor 
cattle tail hair, cactus fibers, 
beads, crushed walnut shells, 
and host other items essential 
various operations. 

Suppliers services range all the 
way from railroads neighborhood 
Bicycle repair shops. 

The number persons employed 
suppliers was estimated 
over million. This 
does not mean, was pointed out, 
that million persons work 
@irectly goods and services for 
GM. does mean that the nearly 
cents out every sales 
which goes suppliers 
than billion 1955— 
helps varying degrees support 
that many jobs. 

Only suppliers goods and serv- 
valued $500 more annu- 
ally, and only suppliers 
divisions the S., were included 
was estimated that the total 
would exceed 55,000. 

The survey findings included 
these other highlights: 

The association between 
and most its individual 
suppliers has been long one. 
For example, more than per- 
cent the suppliers surveyed 
had done business with for 
more than five years. For some 
percent, the was 
more than years old. And well 
over 1,100 suppliers had counted 
among their customers for 
more than years. 

suppliers are located 
each the states and the Dis- 
trict Columbia. GM’s 1955 pur- 
chases from these suppliers ranged 
from total approximately $1,200 
Nevada over $1,748,000,000 
Michigan. 

business with more than one 
division. Taken average, each 
supplier has three divisions 
customers. 

The number firms upon which 
has depended for materials and 
services has increased steadily over 
the years itself has pro- 
gressed. Just before World War 
General Motors had approximately 
12,000 suppliers. The number 
reached more than 19,000 during 
the war. 1953 the total had risen 
21,000. 

The number suppliers has 
grown not only result GM’s 
success the market place, but 
also result technological 
progress, Curtice said. New and 
improved products have resulted 
requirements for wider range 
materials and services, said. 

recent example was supplied 


Electrical Firms 
Face Antitrust Suit 


Government has filed suit charg- 
ing five manufacturers electrical 
resistance alloys and alloy products 
with violating the Sherman Anti- 
trust Act. 

Named defendants were: 
Driver-Harris Newark; Alloy 
Metal Wire Co., Prospect 
Park, Wilbur Driver Co., 
Newark; Hoskins Mfg. Co., Detroit, 
and Jelliff Mfg. Corp., South- 
Port, Conn. 

They are charged with fixing and 
maintaining processing charges and 
industry prices, preventing other 
firms from entering the business, 
imposing production restrictions 
upon and among themselves and 
“limiting themselves the use 
alleged patent rights.” 


Counts Suppliers 


Finds Does Business with 26,000 Firms 
Employing Million Persons 
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Chevrolet’s pioneering intro- 
duction fuel injection op- 
tional equipment its 1957 
models. The fuel injection units 
are produced GM’s Rochester 
Products division Rochester, 
obtain sheet metal stamp- 
ings, molded plastics, special 
screw machine parts and other 
materials needed producing 
these Rochester Products 
has added new suppliers, 
said. 

resources technology and 
other fields are important not only 
suppliers, but often making 
available them ideas, methods 
processes that help them in- 
crease their own efficiency, Curtice 
said. 

“This not one-way street,” 
said. “GM has benefited from in- 
its suppliers. 


Location supplier firms 


BOTHERSOME CUSTOMERS—NO. SERIES 


means confined the im- 
mediate area plants. For ex- 
ample, Madison, Wis., has 
plants and approximately 
miles from the nearest one 
Janesville, Wis. 

Yet 1955, General Motors had 
suppliers Madison who sold 
more than $2,770,000 prod- 
ucts and services, One Madison 
supplier, the Gisholt Machine Com- 
pany, does business with 
divisions, 

What about those golf gloves, 
diapers, walrus hides, and on? 
All have special uses. Diapers, 
because their softness, are 
used certain polishing and 
cleaning operations. Ladies’ golf 
gloves protect workers’ hands 
lacing and tying wiring. Delco 
Appliance division uses walrus 
hide, because unusually tough 
and adhesive, make friction 
drives for coil-winding machines. 

the service field, Detroit trans- 
bicycle shop Ypsilanti, Mich., 
which maintains and repairs the 
hundreds bikes used for trans- 
portation within the division’s large 
plant foremen, messengers and 
other personnel. 


time all— 
its Dry Charge Delco Battery! 


You know the type! Battery goes dead; 
they want new one that can 
installed and rarin’ five minutes 


less. 


Well, now you can sell just that— 
the new Dry Charge Delco! The 
battery that’s stored bone dry. The 
battery activated full, fresh 
power the instant you pour the elec- 
(which comes handy, dispos- 
able containers for easy storage). 
booster charge necessary. the bat- 


SENERAL MOTO 


Designers Elect Officers— 


New officers the Detroit chapter the Industrial Institute for the 
coming year are, from left, Carl Reynolds, assistant styling director, Corp., 
chairman; Creston Doner, design and color director, Libbey-Owens-Ford Glass Co., 
vice-chairman; William Reddig, assistant the styling director, American Motors 
Corp., secretary; and Kenneth Hopkins, associate member, Lawrence Wilson 
Associates, treasurer. 


tery that get old before it’s sold! 


You can stock Dry Charge Delco bat- 
teries odd sizes, too, stacked atop 
one another their rugged new car- 
tons. They'll keep indefinitely, and 
you'll never miss 


TUNE 
“Wide Wide World” spectacular: NBC Network. 


RADIO 
Lowell Thomas Newscast CBS Network. 
See local listings for time and station. 


GENERAL MOTORS LEADS THE WAY—STARTING WITH DELCO BATTERIES 
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How They're Pushing Sales 


Dealer Ideas 


Us’ 


MOTORS, Niagara 
Falls, Y., promoted its serv- 
ice business with newspaper 
which featured photo new 
heavy-duty tow truck. 

“No jobs too big too small,” 
said the firm’s ad. “We are 
handy your telephone. Just call 
when need. Don’t without 
car while yours being repaired. 
Drive one ours cost 
you.” 


Tiltin’ Hilton?’ 

advertisement written 

like newspaper feature story, 
Shortman Dodge, Overland Park, 
Kans., reported: “It has been 
rumored that Clyde Hilton, real 
estate magnate, has been negoti- 
ating for the Leaning Tower 
Pisa. said will rename 
‘The Tiltin’ 

Hilton also negotiating for 
new Dodge Shortman Dodge. 
last reports, was over- 
whelmed the record tradein 
Shortman was offering for his old 
car. 

“You don’t have Hilton 
own the new Dodge. Just drop 
Shortman Dodge get the 
red velvet deal blue denim 
prices.” 


Body Shop 
ROWN CHEVROLET, Roches- 
ter, promoted the 

and paint phases its service 

operation with newspaper 
which featured photograph 

Flanigan, manager the metal 

department. 

The was captioned: 
Specialists All Body, Metal 
Paint Work.” 

Said copy: “We can handle any 
type body and fender repair 
all collision work for any make car. 


Chrysler Division 
Adds 
Eight States 


DETROIT. Chrysler division 
has added dealers eight states, 
according Briggs, sales 
vice-president. 

The new dealerships are: Callag- 
han Motor Co. (Chrysler-Imperial- 
Plymouth), 220 Tallapoosa, Alexan- 
der City, Ala.; Duncan Motor Co. 
(Chrysler-Dodge-Plymouth), West 
Jefferson, C.; Cecil Motor Co. 
(Chrysler-Dodge-Plymouth), 322 
Rush, Harrison, Ark. 

Roberts Motors Taunton, Inc. 
(Imperial DeSoto- Plymouth), 
Court, Taunton, Mass.; Kelly 
ice, Inc, (Chrysler-Imperial-Dodge- 
Plymouth), 602 Mitchell, Cadil- 
lac. Mich.; Teachout Motor Sales 
Michigan, Ypsilanti, Mich. 

Zimmerman Motors, Inc. (Chrys- 
Main, Ravenna, O.; Jim Clark Mo- 
tors (Chrysler Dodge Plymouth), 
621-625 Mass, Lawrence, Kans.; 
Prehn Sales Service (Chrysler- 
Imperial Dodge Plymouth), Carle- 
ton Rd., Hillsdale, Mich. 

Sam Zehra Michael Berry 
Chrysler-Plymouth, Inc. (Chrysler- 
Plymouth), 33850 Plym- 
outh, Livonia, Mich., and 
Garage, Inc. (Chrysler-Plymouth), 


Landers Elects 


New Executives 


Landers 
Corp. have elected Robert Lan- 
ders board chairman, John 
Howland president, John 
Siegmann executive vice- 
president and Timothy Hewlett 
jr. secretary. 

Landers had been president 
the company since 1930 when 
took office following the death 
his father, Ralph Landers, 
founder the firm. 

Howland joined Landers Corp. 
1940 and has been executive 
vice-president since 1954. Siegmann 
formerly was the firm’s secretary- 
treasurer and Hewlett was pur- 
chasing agent. 


have the skilled technicians and 
equipment take care any job, 
large small. Phone for 
quotation any you can’t 
drive in, gladly come out 
your home for appraisal.” 

* * 


Parts’ 

CASEY CHEVROLET, INC., 

Buffalo, stressed the impor- 
tance factory parts service 
work with institutional news- 
paper that featured the caption: 
“It Makes Difference.” 

“Whenever you have replace 
wornout broken part your 
Chevrolet, surely you must realize 
one can manufacture part 
the Chevrolet factory itself. Gen- 
uine Chevrolet parts insist 
them. 

“Hal Casey Chevrolet carries 
hand the largest stock 


probably the most experienced 
parts manager town. can tell 
you exactly what you need. Get the 
best service—fastest—at the best 
the city.” 

* 


Deserves the Best’ 


OUR Chevrolet deserves the 

best service,” declared serv- 
advertisement Wood Chevrolet 
Co., Birmingham, Ala. 

“Cut out the wait cut out the 
waste,” Singleton continued. “Have 
your car serviced promptly, expertly 
Wood Chevrolet Co. Let our 
skilled mechanics prove how ef- 
ficient your car really can 

“As one Wood’s five experi- 
enced service advisors, I’m ready 
assist you when you drive 
for anything from chassis lube 
engine overhaul.” 


* 
Just Phone Call Away 
advertisement aimed the 


service trade, Critz Buick 
Savannah, Ga., declared, “No mat-| 


ter where you are, you’re not too 
far away from Critz Buick Co. for 
top-flight auto service. mat- 
ter fact, you’re farther away 


genuine Chevrolet parts Buffalo.| than your 


What’s more our Porter Morath 


“You have own Buick 


Motive power for this gasless 
1927 car was supplied working 
lever with the hands, and 
was steered the driver’s feet. 


find out how satisfying good 
auto service can be. have full 
house factory-trained mechanics 
who know every bolt, nut, wire and 
gadget practically every car, 
whether it’s ancient modern. 


our car doctors can’t fix whatever 
wrong, bet nobody can.” 
+ 


Chevrolet Donated 
EVANS CHEVROLET, 
Etna, Pa., collaborated with the 
Pittsburgh Post-Gazette giving 
away new Chevrolet Mrs. 
Dismukes, the winner the 
paper’s recent “Home for Young 
Pittsburgh” contest. 
Carroll Coyne, president Coyne 
Evans, made the presentation, 
Moore, assistant Chevrolet 


zone manager, participated the 


ceremony. 


Remember Grandfather? 


ORDAN MOTOR CO. (Ford), 
San Antonio, reminded its cus- 

tomers that “Jordan shared its first 
Christmas with your grandfather 
way back 1919,” 

“As was even then,” the 
copy read, “we pledge you, 
our customer the most im- 
portant person our business 

Then followed seven other points 
such customer not de. 
pendent us, depend him” 
and customer part our 
business, he’s not outsider.” 
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New Ideas for Use 


The trend toward ever-larger aluminum stampings integrating body com- 
ponents emphasized these design ideas for hoods and rear deck sections, released 
Reynolds Metals Co., The aluminum hood incorporates ornamental 
ribs, manufacturer's emblem, Vee, front and name identification 
single stamping shown the cutaway section. Designed the same princi- 
ple the hood, the rear deck panel integrates embossed pattern, car name, 
emblem and trim molding one stamping. 


Lawsuits Affecting 
Court Decisions 


Leo Parker 
Attorney at Law 

month higher court ren- 
dered interesting decision 
the effect that holder “in due 
course” fraudulent note always 
can collect the 
amount the 
note from the 
signer. This 
although the 
signer was de- 
ceived when 
signed the papers, 
and fact be- 
lieved that the 
documents were 

destroyed. 

For illustration, 
Gale and Co. 
Medley, 289 (2d) 460, the tes- 
timony showed facts, follows: 
man named Medley went Brickey 
Motor Co.’s place business and 
purchased automobile. this 
time formal invoice the sta- 
tionery Brickey was prepared. 


Leo T. Parker 


This invoice showed total pur- 
chase price $3,131.97, allow- 
ance $1,431.97 Medley’s auto- 
mobile and balance $1,700 
financed. 

The invoice was delivered 
Medley. The $1,700 cash balance 
was not paid that date. How- 
ever, Medley signed, blank, 
note and chattel mortgage which 
delivered Brickey the 
time. The following day Medley 
returned Brickey’s place 
business and told Brickey that 
was going finance the car 
through the Easton-Taylor Trust 


Medley signed note for the 
amount the loan, $1,700, and 
executed chattel mortgage the 
car favor Easton-Taylor Trust 
Co. return, received 
cashier’s check for $1,700 payable 
Brickey. Medley then delivered the 
check Brickey. Medley then 
made inquiry with reference the 
note and chattel mortgage that 


DELCO-REMY ANNOUNCES NEW 
PREASSEMBLED IGNITION CONTACT SETS 
MOISTURE-PROOF FOIL PACKAGES 


Now, new convenience, efficiency and sales appeal have been added 
the quality features Delco-Remy ignition contact sets. Preassembled, 
precisely adjusted and aligned, the new sets make installation easier 
and faster—assure top contact performance. And, what’s more, each new 
set enclosed, with instructions, trend-setting new package wrapped 
moisture-proof, heat-sealed metal foil. These colorful, distinctive new 
packages stack neatly the shelf, are easily identified, and assure the 


customer factory-fresh merchandise. 


Specially developed simplify service hard-to-get-at distributors these 
convenient new Delco-Remy contact sets offer these important advantages: 


performance. 


lation. 


Completely assembled unit for easier, quicker installation. 


identify, and sell. 


Precision spring adjustment and point alignment assure top contact 
Securely attached breaker spring holds adjustment during instal- 


Patented plastic protects contact surfaces, maintains 
rigid alignment until installation complete. 


New moisture-proof, heat-sealed foil package protects contacts from 
dirt and oxidation—is easy stock, 


Always replace with Delco-Remy contact sets when you service Delco- 
Remy equipped cars and trucks. They’re the only ones with all the 
original equipment features. Available from your car truck dealer 


the United Motors System. 


DELCO-REMY 


MOTORS 


GENERAL MOTORS 


DIVISION GENERAL MOTORS 


THE 


ANDERSON, INDIANA 


IAY—STARTING WITH 


would “like for them de- 
stroyed.” 

Brickey went through the motion 
tearing set papers which 
produced off his desk, and 
threw them into the waste con- 
tainer. Medley did not look the 
papers which Mr. Brickey tore 
that time. 


Actually Brickey had not torn 
these papers. few days later 
filled out the note and mort- 
gage and went the offices 
Gale Co. which accepted the 
papers and gave Brickey check 
for $1,700. 

When Medley discovered this 
fraud refused pay $1,700 
Gale, explaining that believed 
Brickey had destroyed the note 
and mortgage. Gale sued Medley 
recover $1,700. The higher 
court held that Medley must pay 
this amount and said: 


“In this case there doubt 
but that Brickey committed fraud 
upon the defendant (Medley) when 
filled the blank spaces the 
note and chattel mortgage and sold 
said instruments the plaintiff 
(Gale Co.) But such instruments, 
though tainted with fraud, are 
valid and effectual for all purposes 
when the hands holder 


due course.” 
* 


Haag Wins Appeal 


court decision, automobile 
dealer not liable for injuries 
damages caused prospective 
purchaser automobile while 
driving with permission the 
automobile dealer. 

For illustration, Milner Haag 
Motor Co., 134 (2d) 708, was 
shown that Haag permitted one 
Jacobs drive its automobile 
anticipation sale. Jacobs col- 
lided with parked car whose 
owner sued Haag for damages. The 
higher court refused hold Haag 
liable, and said: 


“In the present case Jacobs was 
the process buying car 
from the appellee (Haag Motor 
Co.) during which time was 
were his own. Proof owner- 
ship alone not sufficient. There 
must proof other circum- 
stances from which agency can 
reasonably inferred least 
from which may inferred 
that the operator was using the 
car the advantage benefit 
the owner.” 

For comparison, see Frick 
Bickel, (2d) 436. this 
case the testimony proved that 
automobile dealer’s employe negli- 
gently collided with another auto- 

mobile while driving the car with 
permission the dealer. 

holding the automobile dealer 
liable damages for injuries sus- 
tained occupants the automo- 
bile, the higher court explained that 
proof ownership the automo- 
bile causing accident, together 
with added proof that the negligent 
driver was the general employ- 
ment the automobile dealer 
raises presumption that the 
driver was about his 
business and acting within the 
scope his employment. 


Discount House Upheld 


Florida High Court 


MIAMI, The State Supreme 
Court has upheld the right re- 
tail merchants sell discounts 
any merchandise “fair-traded” 
fixed prices manufacturers 
their wholesalers. 

The decision affirmed lower 
court’s dismissal injunction 
and damage suit brought Sun- 
beam Corp. against Gilbert Sim- 
mons Associates, Inc., Miami dis- 
count house. 

was reported that Florida, 
Sunbeam uses uniform fair trade 
contract whereby its appliances are 
sold through distributors who agree 
maintain certain wholesale 
prices. The discount house ob- 
tained Sunbeam products from 
wholesalers and retailers and sold 
them prices less than those set 
the manufacturer. 

Sunbeam sought prevent the 
discount house from making such 
purchases. 


Oregon Dealers Meet 


Portland, June 6-7 


PORTLAND, Ore. The 1957 
annual meeting the Oregon 
Automobile Dealers Assn. will 
held June 6-7 the Multnomah 
Hotel here. 


This man 


He’s 
Studebaker-Packard 
Dealer 


one knows dealer’s market better than the dealer himself. 
He’s the man who should the 


the allows you order only the cars you want, 
when you need them! This means your planning realistic 
You run the show you call the shots! What’s more, you have 


“Balanced Franchise your own, call write: 
Dealer Development Department, Studebaker-Packard Corp., 
South Bend 27, Indiana. 


full line sports cars, station wagons, sedans—even trucks, 
you feel they have good potential your territory. 
you’re profit-minded and practical, this the kind 

operation that will interest you. For full details concerning 


The Broadmoor 4-door Station Wagon. 
Station Wagon buyers want many 
style and luxury, too. This one has 


The Commander Sedan. 
gets when com- 
pares this comfort, power, style and 
economy with the others he’s seen. 
one Studebaker models. 


The Supercharged Golden Hawk. 
doubt about it! This one sells itself 
first time around. Leader America’s 
only full line family sports cars. 


The Supercharged 1957 Packard 
Clipper. Here’s entirely new idea 
the fine car field. For you brings 
new prospects more 
and greater profits. 


Studebaker-Packard 


CORPORATION 


his own show... 
— 


Swedish Auto Dealers Tour 


The only woman dealer Sweden, Tullie smiles with 
interest James Moran, president, Courtesy Motors Sales (Ford), Chicago, host 
nine members the Swedish Automobile Assn. touring the S., points out 
technical advantages the Ford. Here study auto sales methods, the group 
also visited Ford Motor Co. and General Motors Technical Center Detroit. 
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Highways Safety 


calling for compulsory 
driver training every high school 
the state being introduced 
this session the Georgia legisla- 
ture. 

Jim Cherry, DeKalb County 
school superintendent, who offers 
driver training courses every 
high school his system, said: “In- 
surance companies, through lower 
liability rates, are proving driver 
education will reduce accidents, 
save lives and property losses. Only 
percent Georgia’s eligible high 
school students have opportunity 
take driver education courses.” 

areas the state where driver 
training provided high schools, 
the departments public safety 
and education usually provide in- 
structors, automobile dealers pro- 
vide cars. gasoline dealers and civic 
organizations pay for operating ex- 
penses. 

* * 


New Italian Road Map 


The Automobile Club Italy has 
completed the redaction the 


“XXIV Issue—1957—of the Automo- 

bile Map Italy.” Scale 1:1.000.000. 

Particular care has been devoted 

the bringing date con- 

ditions roads and toponymy. 
* * 


Mandatory Terms Asked 


California’s Gov. Goodwin 
Knight has called for mandatory 
jail sentences for drunken driv- 
ers. suggested the terms could 
tried for three-year period 
see they had effect the 
number fatal accidents. 


Mich. Pike Chief Offers 
Views Tight Money 


George Higgins, chairman 
the Michigan Turnpike Authority, 
has predicted that because ad- 
vancing interest rates, the State 
may have use highway bonds 
backed both gasoline taxes and 
tolls finance adequate high- 
way construction program. 

said the turnpike authority 
“will ready step with some 


Thousands car-minded Oklahomans will 


respond invitations The Sunday Okla- 


special Automotive Section February 


visit dealers’ showrooms. 


SALES 200% 


Oklahoma City automobile dealers 
will hold “Open House” February 
through 17—a repeat performance 


great Automotive Section and Open 


House event that resulted sales in- 


Make sure you get your share the potential 


increase this year—with advertising The 


Sunday Oklahoman’s Automotive Section. 


R.O.P. full color available. Deadline: January 


28. Wire phone your reservation now! 


THE SUNDAY OKLAHOMAN 


State Newspaper” 


Oklahoma’s greatest media circulation, 
prestige and buying influence. 


published The Oklahoma Publishing Company 


represented The Katz Agency 


help the State highway depart- 
ment finds does not have encugh 
money and wants use our 
ance.” noted that the State 
failed get single bid for 
recent offering $52 million worth 
expressway bonds percent, 

George Foster, deputy high- 
way commissioner, said thought 
his department was “doing 
well” building free roads. 
the and money problem 
not considered serious yet and 
added: “As for the toll road 
authority helping out for money, 
where are they going get 

* * 


Licensed Driving Schools 


State Representative Arthur 
Russell plans introduce bill 


the incoming 1957 Connecticut Gen- 
eral Assembly aimed licensing 
and controlling the state’s 800 
1,000 auto driving schools. 

Russell said that his proposals 
are designed curb prevent 
malpractices such discovered 


when recently investigated such 
schools and complaints about them, 
Russell said special license fees 


would make his proposals self-sus- 

taining, with the new law providing 

strict controls over instructors, in- 

surance, equipment and facilities. 
* + * 


Trans-Canada Highway 


Now Pct. Paved 


Robert Winter, Canada’s public 
works minister, reported that 
percent the Trans-Canada high- 


way has been paved, total 2,735 


out 4,480 

said 1,536 miles have been 
completed accordance with the 
standards agreed upon the Fed- 
eral and provincial governments, 
but said did not expect the road 
finished the required stand- 


ards the Dec. 31, 1960, target 


date. 


Court Sought 


For Drunkometer 


Connecticut State Senator Elmer 
Watson, former state motor vehi- 
cles commissioner and now Senate 
majority leader for the incoming 
1957 General Assembly, support- 
ing proposed legislation that would 
make chemical tests for drunken 
driving admissible evidence 
Connecticut courts. 

scientific test this nature 
could serve protection for both 
the person arrested and the gen- 
eral public,” Watson said. Such 
tests, made generally admissible 
evidence, added, would pro- 
vide positive grounds for convicting 
freeing the accused, thus helping 
prevent much legal wrangling 
and thereby saving the time busy 
courts. 

Chemical tests often have been 
used arrests, but such evidence 


frequently has been rejected the 


courts after long, strong objections. 


Life 


Driver Training Urged 
Halt Deaths 


Two Idaho traffic 
Perkins—superintendent the 
highway patrol, and Harold Davis, 
director the state’s traffic safety 
program—have said Boise that 
the main hope curbing the state’s 
death rate driver training 
schools. 

Davis said hoped the Idaho 
Legislature will come with some 
sort school driving program. Per- 
kins said: sincerely believe that 
driver education our schools 
more important than art—or maybe 
even athletics!” 

* * 


License Plate Proposed 


With Owner’s Name 

Paul Kiepe Riggins, Id., has 
proposed that auto license plates 
carry the car owner’s name and 
that the plates issued for 
five-year period. 

For example, suppose Mike 
Jones Ada County applied for 
man named Mike apply for 
plates, he. would issued plate 
reading “1A MIKE 33.” 

* 


California Meeting 


California road men, who handle 
some percent the nation’s 
street and highway activity, 
convene Berkeley, Jan. 23-25, for 
the ninth annual California Street 
and Highway Conference. 


AUTOMOTIVE WEEK 


t+ 


Bring down shop costs 
exhaust system work 
with tailor-made 


BUICK 


FACTORY ENGINEERED 
Tail Pipes and Mufflers 


Save Shop Time using tail pipes Factory 
Engineered for the Buick models you service 
—ready-formed fit without bending 
“adapting.” 

Save Costly Come-Backs assuring safer, 


Did You Know that all new Buick exhaust 
system components are joined easily aligned, 
gastight ball-joint connectors? 


BETTER WORK WITH 


Tail Pipe Group 


— 


Muffler Group 3.701 


satisfactory, lasting operation with tail pipes 
and mufflers matched work right and 
“sound right.” 

Buy Them From Your Buick Dealer—at your 
full discount. 


ENGINEER APPROVED ACCESSORIES 


FACTORY ENGINEERED PARTS 


SEE YOUR BUICK One-Stop Source for Buick Parts 


ite 
a 


NEW YORK. Based current 
traffic levels, would appear that 
the interim rate increases author- 
ized the Interstate Commerce 
Commission will produce around 
$450 million more annual rev- 
enues Class railroads, according 
Standard Poor’s Corp. 

Considering holddowns and ex- 
ceptions, estimated that 
benefits will average some 

percent for Eastern roads, 
percent for Western and South- 
ern roads and percent for the 

Pocahontas group. 
“It would seem that the ICC 


railroad situation than has for 
some time,” the investment advis- 
ory organization said. “This should 
augur well for the ‘rate 


Cars and Clothes Display— 


the Financial 


$450 Million Revenue 
Seen Rail-Rate Hike 


taking more realistic view 


case—seeking rate hikes 
additional percent—now pending 
before the ICC.” 

review other business 


Shoppers Fifth Ave. New York and Michigan Ave. Chicago are being 
treated display the 1957 and the latest fashions. The Russeks 
stores both these locations featured the new prominently window 
displays. 


Here’s the secret Air Suspension travel 


Rubber bellows (A) filled with compressed 
air are mounted each wheel place 
conventional springs. leveling valve (B), 
activated changes the weight adds more 
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that tight money will tend limit 
the advance general business, 
particularly the areas con- 
struction, inventory accumulation 
and perhaps some extent dur- 
able consumers’ goods. 

Home building will down 
rather sharply next year, will 
certain types commercial con- 
struction, such shopping centers, 
said. Business expenditures 
for plant, however, promise ex- 
ceed the 1956 total the basis 


Chicago DeSoto Dealers 


Elect Whitney President 
CHICAGO.—L, Whitney, May- 
wood, has been elected presi- 
dent the DeSoto Dealers Assn. 
Goodman vice-president and 


Wurtlin, secretary and treas- 


urer. 


air from supply tank (C), when load in- 
creased, vents some when load lightened. 
With any weight cargo, even empty, the 
trailer gets the same resilient, shockless ride. 


Stealing the spotlight the Auto Shows— 


pouBT about truck-exhibit visitors’ big 


interest. was focussed GMC’s spec- 
tacular new Air Suspension 
world’s first truck with bellows air instead 
steel springs. 


For truckers quickly realize the vast benefits 
will bring: shipping fragile goods 
out expensive packaging—in lower insurance 


rates—in eliminating road-shock damage dealer! 


SUSPENSION! 


trucks—in unmatched driver comfort. 


And this great new GMC was announced 
just around the corner from production! 


once again, GMC franchise-holders will 
cashing the biggest, most pro- 
ductive product development program 
Chalk another dollar- 


and-cents reason it’s great GMC 


GMC TRUCK General Motors Division 


THE BETTER YOU KNOW GMC—THE BETTER THE TRUCK 


BUSINESS LOOKS 


programs already under way, the 
firm said. 

Inventory swings, often ma- 
jor factor general business 
fluctuations, will probably 
little significance next year, 
said. Inventories have risen 
more than billion the past 
year, but the ratio monthly 
sales (1.58-to-1 the latest read- 
ing) not abnormally high, 
added. 

“We foresee nothing likely 
touch off serious liquidating 

movement the months ahead,” 
said. “On the other hand, the 
incentive expand inventories 
not what was year ago, and the 
tightness money tends dis- 
courage that process.” 

New products, new improved 
processes and new uses 
research have been the most 
important causes the exceptional 
growth recorded the chemical 
said. Allowing for considerable 
variation definition, added, re- 
search outlays for the industry are 
believed approximate percent 
sales, the average. This 
almost three times the percentage 
spent all industry, the firm said, 
adding that large portion this 
can considered investment 
the growth future earnings. 

However, the nature the chem- 
ical industry such that certain 
minimum expenditure necessary 
for company merely retain its 
position the field, where rapid 
product obsolescence the rule 
and not the exception, said. 

The petrochemical industry 
now growing the rate 
percent year, went on, 
comparison with percent for 
the rest the chemical industry. 
Oil and gas now supply per- 
cent the raw materials for the 
entire chemical industry and 
percent those for the organic 

view their faster-growth 
rate, petroleum may furnish half 
the raw material requirements 
for the whole chemical industry 
1965, said. 

According records maintained 
Standard the number 
stock splits approved 1956 


dropped moderately below last 


year’s total, breaking three-year 
creases, shown the following 
table: 


110 181 


General market conditions were 
primarily responsible for this de- 
cline, said. Irregular price 
movements the past year were 
not conducive many stock 
split proposals 1955, added, 
noting that such actions are most 
numerous when the market 
strong upward trend. 


The new year getting off 
relatively slow start, evidenced 
the fact that there currently are 
only split proposals for ap- 
proval shareholders the early 
part 1957, compared with 
this time year ago, said. 

* * * 


Carborundum Sets Mark 


Carborundum Co, announced that 
its 1956 sales topped $100 million 
for the first time its 65-year his- 
tory. This was increase from 
$89.8 million 1955 and was nearly 
three times the 1946 sales figure 
$37 


Chicago Exposition Hall 
Wins Court Approval 


CHICAGO. Legislation 
designed allow construction 
exposition center Chicago’s 
lake front has been upheld the 
Illinois Supreme Court. 

The opinion upheld lower 
court ruling against lengthy 
series constitutional objections 
the key bill which would estab- 
lish metropolitan fair and expo- 
sition authority build and 
maintain the building. The 
authority empowered the 
law issue revenue bonds fi- 
nance the hall. 
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MURROW recently inter- 
viewed Red China’s Premier, 
Chou En-lai, TV. Red Chou’s 
answers were right from the Krem- 
lin. Once remarked—obviously 
struggling suppress smirk 
that 600 million Chinese couldn’t 
passed off part the Commu- 
nist line. 

Naturally, being Chou, didn’t 
explain that about half. the popu- 
lation the world has turned 
its backs capitalism because 
these people have been indoctri- 
nated think capitalism 
harsh “at best given 
over exploitation.” 

it’s none too soon for our 
salesman get into the field 
with their technical knowhow and 
the truth and outsell the Krem- 
lin. Only big business able 
put the kind money 
into underdeveloped countries, 
where governments can change 
overnight, often bringing war for 
breakfast. 

Spreading American money, and 
American technology many con- 
tinents more permanent and 
healthier than emergency aids. 
Witness foreign investments and 
far-flung dealerships, such those 
Ford, General Motors and Fire- 
stone. And there’s one up-and- 
coming country that could pio- 
neer businessman’s paradise 
Australia. 

Australia discovered the 
Dutch years the Pil- 
grims landed Plymouth, the 
last continent discovered—seems 
following America’s foot- 
steps. Yet the rich little “down 
under” continent wasn’t opened 
for colonization until 
after gold was discovered, 

Now, Australia almost large 
the but with only slightly 
more than nine million people 
getting into high gear with unprece- 
dented industrial 


Steel and Autos 


year General Motors- 
Holden plant expects pro- 
duce 70,000 cars. Australians 
already own more than two million 
cars and trucks. Since 1945 the 
Aussies have doubled their produc- 
tion steel and their oil, dis- 
covered 1953, now saving $50 
million year petro- 
leum imports. That means lot 
scarce foreign exchange. 

And like Americans, Aussies 
are plowing back into production 
large part their national in- 


Executives’ Pay 
Rose 5.9% 


Survey Indicates 


NEW YORK. Compensation 
top corporate executives increased 
average 5.9 percent last year, 
according the seventh annual 
survey management compensa- 
tion the executive compensation 
Service the American Manage- 
ment Assn. 

The new study analyzes the com- 
Pensation (including salaries, bo- 
and company contributions 
retirement funds) paid more 
than 28,000 high-ranking executives 
more than 3,300 American and 
Canadian companies. Period cov- 
ered was essentially the calendar 
year 1955 but included fiscal years 
that closed late June, 1956. 

Average weekly earnings pro- 
duction workers manufacturing 
industries, reported the Bu- 
reau Labor Statistics, also in- 
creased 5.9 percent between 
January, 1955, and January, 1956. 

Corresponding average increases 
annual compensation for other 
groups were follows: Middle 
i955, 
March, 1956), percent; sales per- 
Sonnel (spring, 1955, 


1956), 3.5 percent, and 


Scientists and other administrative 
and technical personnel (May, 1955, 
May, 1956), 8.6 percent. 
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percent, one the highest 
rates reinvestment 
the world. 

What Australia needs, perhaps 
most, manpower. the govern- 
ment has been carrying in- 
tensive immigration program, But 
here, too, the Aussies are profiting 
our experience: They are care- 
fully screening applicants. The 
semi-skilled, skilled, highly edu- 
cated professionals get the priori- 
ties, Americans are specially wel- 
About 11,000 Americans 
have gone this new continent. 

And, the way, you know 
sturdy and attractive woman look- 
ing for a-husband, tell her about 
Australia. Australia girl’s mat- 
rimonial paradise. was true 
our American pioneer days, women 
are scarce. fact, aren’t the right 
kind women scarce anywhere? 

+ 


IRLS going Australia for 

jobs and travel, course 
have choice cosmopolitan 
cities, they for the big open 
spaces, they can count being 
looked big sombreroed lad 


where the kangaroos roam, Inci- 
dentally, Australia had woman suf- 
frage long before did. 

you’re interested Australia’s 
government, isn’t apt change 
overnight. Australia’s top man, the 
Governor General, appointed 
Queen Elizabeth—on advice. They 
have two houses congress though 
they call “Parliament” over there 
and you can listen their 
debates over the radio you want 
to. fact, Australia’s government 
basically pretty much like ours. 

tion for Australia because 
like new frontiers use 
the slogan, “Pioneer Comfort: 
Plenty good steaks, wonderful 
climate, good roads, good fishing, 
wonderful 
beaches.” 

Most important, liking Australia 
pioneer-continent will show 
other parts the world what 
America really like. And will 
help outsell our rival the 
Kremlin. That means help- 
ing make world that will have 
bacon and eggs for breakfast 
not war. 


More thar 150,000° persons read AUTO- 
MOTIVE NEWS every week! 


Toledo Honors White— 


The City Toledo recently honored 
Chevrolet dealer Jim White the city's 
“Outstanding Contributor Amateur 
who received plaque 
“Banquet Champions,” was 
particularly cited for his work with youth 
groups. shown, left, accepting the 
plaque from Arthur Morse, recreation 
supervisor. 


Argentine Firm 
Manufacture 


B-W Clutches 


CHICAGO, Clutches made 
the Borg Beck and Long manu- 


divisions Borg-Warner 


Corp. will manufactured 
Argentina under agreements negoti- 
ated Borg-Warner International 
Corp, and the Wobron firm 
Buenos Aires. 

Wobron, leading clutch manufac- 
turer Argentina, will fur- 
nished Borg-Warner patents, trade- 
marks, engineering data and tech- 
nical assistance. addition, B-W 
International will participate the 
management the firm, 

The agreements were negotiated 
connection with Wobron’s sched- 
uled expansion program which calls 
for substantial increase facili- 
ties meet the growing demand 
for clutches Argentina, both 
the original equipment and replace- 
ment parts fields. 

B-W International the overseas 
licensing and export subsidiary 
Borg-Warner Corp., Chicago. 


Two New General Electric Lamps 
used Dual Headlamp 


Chances are there too many 
calls for these new lamps. But cus- 
tomer yours might get his front 
end bashed in—or maybe have 
early burnout. either case, 
expect you have the replacement 
lamp. suggest you stock couple 
each the new smaller-size G-E 
4002)—and maybe couple the 
auxiliary driving lamps 


the new interior 


should adequate for while. Your 
nearby General Electric Lamp Sup- 
plier close enough you can 
quickly re-order you need more. 


TWO ADDITIONAL G-E LAMPS 
FOUND 1957 PASSENGER CARS 


bulbs (1445) 


tact lugs. 


| 


Aim-right Gizmoes for quick, easy aiming 


G-E #4001— Single filament G-E Headlamp, upper beam only, 
5%” Dia., volt, contact lugs. 


G-E filament G-E Headlamp, upper and lower 
beams—with filament shield lower beam, 5%” Dia., volt, con- 


These two new types General Electric Headlamps are 


G-E Headlamp beam indica- 
tor for Fords: Beam indicator 
and direction signal indicator for 
1957 Mercury and Studebaker. 


G-E driving lamps 
for 1957 Lincoln. 


standard equipment all Nash Ambassadors and Cadillac Eldorado 
Broughams. They are optional equipment Mercurys, Chrysler Saratogas, 
Windsors, New Yorkers and Imperials, and some DeSoto models. 


NEW LAMP CHART SALES TOOL 

Soon your G-E Lamp Supplier’s Salesman will 
bringing your new Auto Lamp Chart for 1957. 
expertly arranged you can quickly select the 
right lamps for just about anything the road. 
take few minutes and check your stocks. Order 
enough G-E Lamps rebuild present supplies, 
and enough the four G-E Lamps handle the 
1957 cars. General Electric Co., Miniature Lamp 
Dept., Nela Park, Cleveland 12, Ohio. 


Progress Our Most Important 


GENERAL ELECTRIC 


early 
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FORD FAMILY FINE CARS 


CLEARINGHOUSE 


weekly roundup news 
and views: special interest 
all who sell and service 
Ford, Thunderbird, Mercury, 
and Continental 


MERCURY PACE 


HERE'S MORE DRAMATIC PROOF 
MERCURY’S YEARS-AHEAD STYLING 
AND PERFORMANCE—A SPECIAL 
MERCURY CONVERTIBLE CRUISER 
WILL PACE THE INDIANAPOLIS 
MILE RACE, MAY SOTH. LIMITED 
NUMBER THESE CARS WILL 
MADE AVAILABLE THE PUBLIC. 


IRVING DUFFY, Vice PRESIDENT, FORD GENERAL MANAGER, TRA 
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the 
Ford Farm Family 


means 


“Today there are fewer farmers than ever before. Yet they’re 
feeding more people than ever before. They can because 
they grow more crops the acre—thanks the advancements 
the science agriculture and the new, modern farm 
machinery they use. 


“The Ford Motor Company has pioneered this farming 
Henry Ford built the first mass-produced tractors 
offered price the farmer could afford. And today Ford 
leads the development modern hydraulic equipped 
tractors—tractors that pull, lift, carry and control implements. 


“These Ford tractors, implements, trucks and our cars make 
what call the Ford Farm Family. It’s more than 
advertising phrase; it’s concept dependable service the 
modern farmer. 


are the only company that offers the farmer both mobile 
power and such wide range transportation for his every 
need. The vehicles our farm family all share the same kind 
research, engineering and testing. one else can meet the 
needs completely. 


“We think this family concept offers unusual selling oppor- 
tunities. You have the farmer’s good will and you offer the 
products needs. already uses Ford tractor and 

implements, he’s pre-sold the value all Ford Motor 


Company products. 


“Many you have already recognized what the Ford Farm 
Family concept means. That’s why more and more Ameri- 
can farms see the complete Ford Farm Family—car, 

” 
truck, tractor and implements. 


FORD MOTOR COMPANY 


THE AMERICAN ROAD, DEARBORN, MICHIGAN 


The Ford Family Fine Cars 


FORD TRUCKS TRACTORS FARM IMPLEMENTS 
INDUSTRIAL ENGINES 


IMPLEMENT DIVISION, WITH 960 TRACTOR 


| 
i 
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Auto Dealer Changes 


Bott, local businessman, Morris-Minor, Austin, MG-Magnette 


has been appointed Packard and Renault. 


Norfolk, Va. His dealership, Vir- 
ginia Motor Sales Corporation, 
located the corner 11th and 
Granby streets. 

* 


Thomas Sells Haydon 


Sidney Haydon, Little Rock 
(Ark.) sales manager for Madison 
Cadillac Co. for years, has 
bought Thomas Auto Co. (DeSoto- 
Plymouth), Little Rock, The 
dealership will known Sid 
Haydon, Haydon has been 
the auto business more than 
years. 


Imported Motor Opens 


Imported Motor Car has 
opened 1188 Third, Columbus, 
James Davis general man- 
ager the dealership which 
handles “A”, Austin-Healey, 


* * 


Adds Third 


The Milton Shaffer Auto Co. 
(Lincoln-Mercury), West Mem- 
phis, Ark., has been purchased 
Dutch (L-M) Little 
O’Neal also has Ford 
franchise New Orleans. 


Adds Willys 


Pettigrew Motors (Plymouth- 
has been 
awarded the franchise for Willys 


Dodge), Conrad, Mont., 


Jeeps. 


Taylor Adds Packard 


William Taylor (Studebaker), 
209 Monroe St., Springfield, 


has added Packard 


Warta Motors Moves 


Warta Motors, Inc. (Studebaker- 


Packard), 


Hempstead, Y., sports cars), has moved new 


moved new location quarters 488-494 Main, Provi- 


Sunrise Merrick, 
* + 
New Outlet for Courtesy 
Courtesy Chevrolet, Los Angeles, 
plans open new $500,000 deal- 
ership Phoenix, Ariz. Fitz- 
gerald will general manager 
the new outlet. 
* 


Deal Expand 


Plans for $70,000 building 
house Woodward Motors, Inc. 
(Volkswagen), Utica, Y., have 
been announced Warren 
Woodward, president. 

* * 


Ward Buys Out Evans 


John Ward has acquired full 
control Ward-Evans Motor Co. 
(Willys), Beckley, Va., pur- 
chasing the interest John 
Evans sr. 

+ 


Dealers Take Studebaker 


Studebaker has franchised four 
new dealers Chicago. They are 
Bouillon Motor Sales; 
Sales, Inc.; Rewers Motor Sales, 
Opas Son Motor Sales, Inc. 


Charles Motor Moves 
Charles Motor Co., Inc., (foreign 


90% increase your 
Service Department Sales 


Here positive way make certain 
the new cars you sell will return your 
service department. cost you, 
Valvoline will guarantee the performance 
all Valvoline-lubricated chassis and 
engine parts 33,000 miles 
months. Just few the many benefits 
you will receive 
increase your service sales 


Write Valvoline today, Dept. AN-157, for the big new 36-page, fully 
illustrated book which will give you every fact and detail about the 


33,000 Mile Guaranty. 


toa 


plete advertising and promotion program, 
including plenty sales aids, help you 
promote the Free 33,000 Mile Guaranty 
crease TBA sales 
you outsell your competition 
you familiar with the car you will 
asked trade, assuring 
used car. 


Helps in- 
offering more, 
keeps 


VALVOLINE 
(DIV. ASHLAND OIL REFINING COMPANY) 
General Offices and Refinery—FREEDOM, PENNSYLVANIA 


dence, The company now hand- 
ling the Rootes Group automobiles 


addition its other lines. 
* 


Dauphine Now Portland 
The Dauphine, French- 
manufactured car, now being sold 
Portland, Ore., European Mo- 
tors, which headed Robert 
Brown. The firm also sells Citroen. 
* 


Lipscomb Chartered 


Lipscomb Studebaker Packard 
Motors, Inc., Newberry, C., has 
been granted state charter 
buy and sell new and used cars. 
James Lipscomb president. 


Weaver Elected Head 


Tool Engineers’ Unit 


DETROIT. James Weaver, 
works manager the East Spring- 
field (Mass.) plant Westinghouse 
Electric Corp., has been elected 
chairman the research fund 
committee the American Society 
Tool Engineers, 

Members the committee in- 
clude Dwillard Davis, manufac- 
turing vice-president Ford 
Motor Co., and Gervais Trichel, 
Chrysler Corp, 


Tender hands 
trained the 


MARCH DIMES 


Half New Road Network 
Now Mapped States 


WASHINGTON. The detailed 
location more than half the 
mileage the national interstate 
and defense highway system has 
been established, according John 
Volpe, Federal highway adminis- 
trator. 

Several states have determined 
the exact location more than 
percent their portion the 
ways. 

Only Delaware has failed act 
any part its highways. 
the other end the scale, Maine, 
Massachusetts and Rhode Island 
have detailed more miles than are 
actually 


Following enactment the new 
highway legislation June, 1956, 
the Bureau Public Roads urged 
all states proceed with detailed 
location the system and take 
steps toward acquirement rights- 
of-way with the greatest possible 
speed. 

The bureau required report 
Congress January, 1958, the 
cost completing the system. 


“Fixing the exact location 
routes first step doing this 
job,” Volpe said. “Congress has 
authorized the addition 1,000 
miles the system, but the cost 
this mileage will not in- 
cluded the 1958 report.” 


Volpe said that good progress 
had been made getting the pro- 
gram under way. State highway 
departments have initiated projects 
costing $3,427 million, said. 

The length the system each 
state and the extent which 
detailed location has ben made are 
shown this table: 

Desig- Detailed Per- 


nated locationcentagce 
system, made, 


STATE miles miles total 
Alabame. .............. 947 456 48 
Arizona ..... 1,187 424 36 
Arkansas ... 547 488 39 
California . 2,159 627 29 
Colorado... 678 604 89 
Connecticut 2718 246 88 
Delaware ... 0 0 
Florida ... 40 3 

370 32 

an 230 35 

1,026 62 

466 42 

379 51 

592 77 

345 52 

466 71 

315 101 

243 68 

442 107 

459 42 

7168 82 

542 73 

929 80 

90 

270 

Nevada 83 15 
New Hampshire. 214 191 30 
New Jersey .......... 364 62 18 
New Mexico ........ 1,013 776 vil 
New York ............ 1,232 534 43 
North Carolina ... 714 446 62 
430 83 

647 48 

685 82 

452 60 

615 42 

Rhode Island ...... 68 70 103 
South Carolina .. 7169 111 14 
South Dakota ... 531 494 93 
Tennessee 1,093 989 80 


2,316 BO 
181 25 
Vermont ..... 336 98 
197 20 
Washington ......... x 425 67 
West Virginia .. 226 25 11 
Wisconsin 482 346 72 
Wyoming .............. 1,019 559 55 
Dist. of Columbia 28 26 93 

39,990 21,813 55 


Oldsmobile Shifts 
Ruth and Swartz 
Atlantic Region 


LANSING. Edward Ruth, 


Midwest regional manager, has 
been promoted manager Olds- 


mobile’s Atlantic region with offices 
New York. 

Swartz, former Milwaukee 
zone manager, has replaced Ruth 
Chicago. 

zone manager, will join Ruth the 
east New York zone manager 


H. J. O’Connell J. W. Knowles 


and will succeeded Chicago 
Knowles, former assistant 
Chicago. 

Teeter, former Milwaukee 
assistant manager, will re- 
place Swartz zone manager, and 
Burg from 
here will assist 
him. 

Ruth joined 
General Motors 
Corp. 1927 and 
has been with 
Oldsmobile since 
joined Oldsmobile 
1935, O’Connell 
1940, Knowles 
1948 and Teeter 

started with Olds- 


R. F. Teeter 
mobile Philadelphia Burg 
joined Oldsmobile 1947. 


fit 
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Avenues Higher Profits 


NEWTON, Pa.— Dealers 
years have done 
weeping and wailing about 
ing profits, but too many have 
fused acknowledge that 
nesses their own organization 
may fault. 

the opinion George 
Adams, veteran the indus- 
trial finance, accounting and cost 
field who now acting 
four dealerships New Jersey, 
New York and Pennsylvania. 


review some the more 
prevalent weaknesses might give 
dealers some beneficial food for 
thought,” Adams told AUTOMOTIVE 
News last week. 

The consultant listed nine such 
failings and offered his observa- 
tions each. Here his sum- 
mary: 

Overemphasis selling. 


“Too many dealers neglect other 
important functions though sell- 
ing was the only road satisfac- 
tory profits,’ Adams declared. 
“They accept deals known 
unprofitable and accept other deals 
without proper procedures for 
checking their profitability. 

“Obviously sales alone, regard- 
less the volume attained, are 
appraisals and reconditioning 
costs, for example, become more 
important volume rises. Care- 
lessness bound produce dis- 
appointment.” 

The establishment sales ob- 
jectives far excess potentials. 


“This encourages excessive allow- 
ances and discounts,” Adams com- 
mented. “Naturally, there 
objection volume secured through 
such means service and good 
customer relations, but dealers 
realize that any substantial increase 
will affect semivariable and fixed 
costs. 


“Working capital 
through increase used-car in-| 
vestment and increase finance 
income but not available— 
and many other functions will show 
the effect such volume. 


“Any drive for volume should 
preceded careful planning 
that anticipated results will not 
guesswork.” 


Lack clearly defined com- 
pany policies based upon sound 
business practices. 

“Without definite policies, mis- 
understandings must 
Adams said. “Company 
should stated clearly writing 
and made available the proper 
small give this matter 
tion.” 

Advertising intended out- 
gimmick competitors. 

“Most dealers condemn this 
tice,” Adams observed, “but many 
these dealers, themselves, 
guilty the offense. 

“The usual reason given 
they must fight fire with fire. Well, 
who ever heard making profit 
out fighting fires? 

“The lack good faith usually 
prevalent these ads can only pro- 
duce adverse results the long 
and may hurt other 
ments, too.” 

Inadequate control over used- 
appraisals, inventory values 
and reconditioning costs. 

“The appraisal estimate and the| 
reconditioning estimate,” 
Said, “should checked against 
actual figures after the work 


done and the used-car sold. Large 


discrepancies indicate lack 
knowledge the part the per- 
responsible and should 
treated accordingly. 

“Where the washout system 
used, these discrepancies can effect 
Salesmen’s commissions and can 
cause 

“Normally the sales manager 
held responsible for approving new- 
car deals. such cases, also 
must responsible for the accu- 
racy tradein values and recondi- 
tioning costs. any case, should 
not the responsibility the 
Salesman, and should not 
penalized for inaccuracies. 

“Strict adherence this ruling 
soon will prove the sales man- 
ager’s ability evaluate new-car 
deals, and should make possi- 


ble the payment the salesman’s checked daily basis,” 


commission full the time 
the original deal even though the 
washout system effect.” 

Failure recognize the im- 
portance knowing exactly the 
kind job each department do- 
ing day-by-day. 

“The ‘daily operating control’ 
not sufficient,” Adams 
“Each department should have 
daily crack, and the 
should checked each day 
meeting the department heads. 

“If properly planned, this meet- 
ing shouldn’t take any longer 
should keep the department heads 
informed and alert and should add 
their general knowledge the 
business.” 

Too little attention given 
the problem daily used-car turn- 
over and the rigid control 30-day 
units. 

“Since used-car turnover require- 
ments vary with each change in- 
ventory total, this objective 


contended. 
“In order cut losses and 30- 


day units minimum, used 


cars should moved the same 
market which they were re- 
This can accomplished 
only with turnover substan- 
tially less than days. 


“The turnover recommended 


days, within which the total inven- 
tory (in dollars) should moved. 
this basis, the objective would 
percent total inventory 
daily. This procedure also will aid 
reducing working capital re- 
quirement.” 

The lack knowledge true 
costs and other factors involved 
new-car deal the person re- 
sponsible for its approval, and the 


lack work sheets that 


all factors needed for approval. 
“Fictitious book profits,” Adams 


commented, “usually are the 
future sales will not support. 


pliance with suggestions and 

should help remedy this condition.” 
For work sheet, recom- 

mended the following captions: 

Total gross profit 

Total used-car cost 

Inventory value used car 

Used-car overallowance 

Remaining profit after over- 
allowance 

Total variable sales expense 

said, wili determine gross 

profit which indicates the 

deal’s contribution the selling 

department’s daily nut. 

“The accumulation this figure 
|for all deals for the day,” Adams 
continued, “will indicate whether 
the objective nut has been 
reached. 

“Note that gross-selling-profit 
minimum established per- 
car basis but that the nut becomes 
the overall minimum for all deals 
for the day. The gross selling profit 
per car left the judgment 
the sales manager.” 
Heading the accounting de- 
|partment with man lacking the 
and experience function 
the proper level. 

“Your controller should man 
with the experience and ability 


function the management level,” 
Adams emphasized. 

“He the person best qualified 
set procedures, establish 
objectives, measure progress and 
determine efficiency. should 
capable setting sound 
business policies and contrib- 
uting substantial aid the con- 
trol and reduction costs. 

“He need not have received his 
training the automotive field. 
has been trained industry 
and worthy the title con- 
troller, should able adapt 
himself readily the automotive 
business and handle all accounting 
problems accordance 
with the manual.” 

Summing up, Adams insisted: 
“The cost such man but 
relative importance. The dealer’s 
end objective should profit. 
hiring the right man for this im- 
portant responsibility results (as 
normally should) substantially 
increased profits, then would 
cheap any price.” 


Smith Opens Branch 
BURLINGTON, Vt. (UTPS) 
Charles Smith jr., 
(Ford), has announced opening 
new Park St., 
Essex Junction. 


Largest capacity airfreight enables American serve 
automobile executives better than any other airline 


typical 100 lb. ship- 
ment automobile parts 
accessories from De- 
troit Los Angeles costs 
only $20.00. 


- 


When automobile executives use airfreight keep assembly lines moving with fast deliv- 
eries component parts, they specify American Airlines Airfreight. It’s their best assurance 
fast forwarding, dependable on-time deliveries. That’s because American has the space 
available when and where it’s needed most with combined potential over 1,000,000 lbs. 
daily—the greatest capacity airfreight! 


AMERICAN 


carries more cargo than any other airline the world 


Olds- 

and 


SOME DEALERS HAVE ABSORPTION FIGURES! 


Average 65%) 


quarantee your service absorption figures and fill your shop with customer- 
paid labor eliminate non-productive and unapplied and increase 
your profits. 

For little $70.00 per month, can complete service production 
program that will this—or costs you nothing. will analyze your problems and 
you how correct them train the entire service personnel free your 
service manager details, that can think free service salesmen doing 
follow-up, that they can have hours day sell eliminate duplicate handling 
cars and get away from single-item repair orders. 

your monthly service volume $7,000 more, and you not have service desk 
or tower control, write us and hear our story . . . we promise some new slants—without 
obligation, course. 


Flash-A-Call Service Control 


2170 South Canalport Avenve 
Dept. AN-140, Chicago &, Ill. 


Quantity 


GREY 
ONE THE 
LARGEST AND MODERN 
PRODUCTION FOUNDRIES 
1866 
THE WHELAND COMPANY 
FOUNDRY 


Tie REAL FRANCHISE 


= 


WINNER Dealer, profit from the tremendous 
public acceptance America’s most luxurious, durable 
and exciting boats. 

You can sell complete line popular 


models from the 12’ luxe Outboards 
our “blue water” Cabin Cruiser. 


The highest discount plan the industry. 
volume bonus plan that enables you make 
several thousand dollars each year. 


freight allowance plan that permits you receive boats 
freight prepaid. 


WINNER gives you the fairest, most successful DIRECT 
DEALER FRANCHISE with more GROWTH OPPOR- 
TUNITIES than any other line the boating industry. 


For more information, Write, Wire Phone: 
JOHNSON, General Sales Manager 
MANUFACTURING COMPANY, 
107 Railroad Ave., West Trenton, 
MOST EXPERIENCED BUILDER FIBERGLAS BOATS 
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Sales Conditions Various 


Auto Market 


Sioux City, Ia. 


Chevrolet was relegated third 
place sales both new cars and 
new trucks Woodbury County 
(Sioux City), Ia., during December. 

new-car sales, Ford was far 
out front, with 72, and Olds- 
mobile was second, with 45. Chev- 
rolet’s total was 41. Other new- 
car registrations were: Buick, 23; 
Plymouth, 19; Pontiac, 14; Cadil- 
lac, Dodge, Chrysler, 
Nash, Mercury, Lincoln, 
Studebaker, DeSoto, Impe- 
rial, and Hudson, 

The December total was 260, 
percent from 216, 

The new-truck total for the 
month was 25, down percent 
from the sold month earlier. 

makes, the December truck 
total was: Ford, International, 
Chevrolet, Dodge, Diamond 

Atlanta 

November registrations new 
cars Fulton and DeKalb counties 
(Atlanta) numbered 1,527, down 
percent from the previous month’s 
total 2,099. 

makes, new cars were reg- 
istered follows: Chevrolet, 479; 
Ford, 404; Plymouth, 128; Buick, 
116; Oldsmobile, 85; Pontiac, 84; 
Mercury, 54; Dodge, 47; Cadillac, 
29; Chrysler, 26; Nash, 19; De- 
Soto, 15; Lincoln, 11; Studebaker, 
Packard, and miscellaneous, 

New-truck registrations No- 
vember totalled 179, down per- 
cent from the 300 titled month 
earlier. 

New trucks registered were: 
Ford, 65; Chevrolet, 57; Interna- 
tional, 16; Mack, 14; White, 13; 
GMC, Dodge, Reo, Stude- 
baker, and miscellaneous, 1.— 
Bash.) 

Denver 

The November total new-car 
registrations Denver was per- 
cent above October—1,331 1,227. 
November year ago, however, 
the total was 1,442. 

the first months, the new- 
car total was 16.925, compared with 
20,084 for the 1955 period. 

November registrations 
makes were: Chevrolet, 432; Ford, 
384; Plymouth, 104; Buick, 79; 
Oldsmobile, 68; Pontiac, 65; Mer- 
45; Dodge, 34; Studebaker, 
17; Chrysler, 16; Nash, 16; Cadil- 
lac, 15; Rambler, 11; Lincoln, 
DeSoto, Imperial, Willys, 
Volkswagen, Hudson, Metro- 
politan, Packard, MG, 
Porsche, Clipper, Mercedes- 
Benz, and Triumph, 

the new-truck field, dealers 
sold 154 units during November, 

decrease percent from the 
October total 205. The 11-month 
truck total was 2,261, compared 
with 2,679 year ago. 

Truck registrations makes 
were: Ford, 59; Chevrolet, 47; In- 
ternational, 22; Dodge, 11; GMC, 
Volkswagen, Willys, White, 
Alexander.) 

Cincinnati 

Automotive sales Hamilton 
County (Cincinnati), O., during the 

week ended amounted 
1,045 units, decline 599 from 
the previous week, and 293 less 
than the like week 1955. 

total 540 new cars and 
new trucks were registered, com- 
pared with 888 new cars and 
new trucks the previous week. 

total 443 used cars and 
used trucks changed hands 
during the week, compared with 
678 used cars and used trucks 
the week ended Dec, 20. 

Repossessions during the week 
totalled 26, compared with 
the previous week, (Frank 
Kappel.) 


* 


Rhode Island 
November, new-car registra- 
tions Rhode Island totalled 1,- 
925, down percent from the 2,101 
counted the previous month. 

make, they were: Ford, 496; 
Chevrolet, 483; Ply mouth, 192; 
Oldsmobile, 121; Buick, 111; Mer- 
cury, 87; Pontiac, 87; Dodge, 59; 
Nash, 54; Cadillac, 41; Chrysler, 


28; Lincoln, 22; DeSoto, 21; Stu- 

debaker, 15; Hudson, 14; Im- 
perial, Packard, Clipper, 

Rambler, Willys, and miscel- 
laneous, 71, 

New-truck registrations No- 
vember amounted 226, compared 
with 228 month earlier. make, 
they were: Ford, 89; Chevrolet, 56; 
International, 22; GMC, 19; Dodge, 
11; Mack, Willys, Divco, 
Studebaker, and miscellaneous, 
12.—(Thomas Forbes.) 

* 


Indianapolis, Ind. 

December new-car registrations 
Marion County (Indianapolis), 
Ind., totalled 1,830, nearly percent 
below the previous month’s figure 
1,944. 

New-truck registrations were 
down nearly percent, from 215 
197. 

New-car registrations make 
were: Ford, 494; Chevrolet, 375 
(in November, Chevrolet led Ford, 
538 527); Plymouth, 189; Buick, 
(in November, Buick led 
Plymouth, 160 157); Olds- 
mobile, 142; Pontiac, 82; Mercury, 
Dodge, 70; DeSoto, 46; Cadil- 
lac, 36; Chrysler, 29; Nash, 29; 
Studebaker, 21; Volkswagen, 19; 


Hudson, 16; Lincoln, 10; Imperial, 
Packard, Morgan, Willys, 
and DKW, 

Truck registrations were: Ford, 
65; Chevrolet, 40; International, 33; 
Dodge, 21; GMC, 12; White, Reo, 
Volkswagen and miscellaneous, 
2.—(C, Kern.) 


* * 


Manhattan, Kans. 


After steady decline since last 


summer, new-car sales Riley 
County (Manhattan), Kans., perked 

There were new units regis- 
tered December, compared with 
decline started with August sales. 
There were 132 new units regis- 
September; October, and 
November. 

Sales used cars dropped below 
November, 185 244. 

New-truck sales declined dras- 
tically December. There was only 
one registration against eight 
the previous month. 

Used-truck sales also took nose- 
dive, with four registrations De- 
cember against November.— 
(George Hunholz.) 


Bulletin 


Ignition Information 
“Bibliography Ignition and 
Spark-Ignition Systems” (National 
Bureau Standards Circular 580) 
—15 pages, cents. Government 
Printing Office, Washington 25, 


Industrial Evolution 


“National Standards Modern 
Economy” (review the evolution 
industrial pages, 
$5. American Standards Assn. 
(Dept. P-1), 45th New 
York. 

> 


Street Sweeper 
Street sweeper pages, 
free. Wayne Mfg. Co., 1275 Lex- 
ington Ave., Pomona, Calif. 


Elasto-Rib Bulletin 


Data vibration and noise-ab- 
sorbing machine mounts utilizing 
Elasto-Rib Bulletin K2D, free. 
Korfund 48-02B 32nd 
Place, Long Island City, 


> > 
Spring Design 
“Spring Design and Selection— 
Brief”—eight pages, free. Associ- 
ated Spring Corp., Bristol, 
Repairing Castings 
Instructions for repairing cracked 
broken automotive castings— 
illustrated manual, free. Chain-Lock 
Process Co., 2500 York St., Phila- 
delphia 25, Pa. 
> 


Storage Motion 
Bulletin “Storage Motion” 
(No. GO-561) four pages, free. 
Gear-O-Mation division, Michigan 
Tool Co., 17140 Ten Mile Road, 
East Detroit, Mich. 


* 


Flame-Blown Glass Fiber 


Brochure glass 
fiber insulations free. L-O-F 
Glass Fibers Co., Toledo, 


Blast Cleaning Abrasives 
Manual blast cleaning abra- 
sives (No. 333) pages, free. 
Pangborn Corp., Hagerstown, Md. 
* * 


Publications Offered 


Management Assn. 

The following publications are 
available from the American Man- 
agement Assn. 1515 Broadway, 
Times Square, New York 36, Y.: 

“Operations Research: 
Approach”—111 pages, $3.75 (mem- 
bers, $2.50). 

“Directory Consultant Mem- 


pany Management” 
$1.75 (members, $1). 

“Changing Patterns and Con- 
cepts pages, 
$1.75 (members, $1). 

“Strengthening Supervisory and 
Executive pages, 
$1.75 (members, $1.) 


Soldering Suggestions 
technical bulletin describing 
soldering Accurate Special- 
ties Co., Inc., 9-01 Forty-third Ave., 
Long Island City, 


* 


Traffic Safety 


“Technical Traffic Topics,” 
quarterly newsletter providing tech- 
nical coverage traffic safety de- 
velopments and problems—free 
groups and individuals. Accident 
Prevention Department, Assn. 
Casualty and Surety Cos., John 
St., New York 38, 


* 


Situations Wanted 


Directory college graduates 
available for business personnel— 
free. Alpha Kappa Psi Fraternity, 
111 38th St., Indianapolis Ind. 


* 


Truck Couplers 


bulletin illustrating and de- 
scribing various couplers for power 
industrial trucks free. Elwell- 
Parker Electric Co., 4205 St. Clair 
Ave., Cleveland 


* 


Hydra-Matic Manual 
Hydra-Matic training manual 
272 pages, $4.50. Paul-Marsh Co., 
520 Ford St., Detroit 26, Mich. 


New-Car Market 
Minn. Farms 


Shown 17,656 


PAUL. The farmers 
Minnesota will buy 17,656 new auto- 
mobiles 1957, according sur- 
vey buying intentions conducted 
The Farmer magazine here. 

This total was arrived 
percent indication purchase ex- 
tended the basis 154,272 farms 


This brought total indicated 
truck purchases 9,931 6.4 per- 
cent those answering the ques- 
tionnaires. 

New-car buying was the highest 
any similar categories. The only 
ones exceed were such 
painting and repairing buildings. 


strong aftermarket tires and 


pages, 


bers”—63 pages, (members, batteries also was indicated the 
“Improving the Caliber Com-| survey. 
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News Note... 


Auto World Brief 


gift was made last year when the 
school board was considering addi- 
tional school construction. With 
the help the gift, new 14-room 
grade $400,000 school building 


building will cost about $400,000. 
* 


CLEVELAND, Midland Steel 


Products Co. has transferred its 

wer brake and power control 
manufacturing operations 
new plant Owosso, Mich. 

The new Owosso plant consists 
approximately 250,000 square feet 
manufacturing space one 
manager the Owosso division. 


Shell Chemical Adds 


Resin Units Houston 

HOUSTON. Shell Chemical 
Corp. has announced completion 
two new epon resin units its 
plant here which will triple pro- 
duction the resins. 


One the units will produce 
liquid grades the resin and the 


other solid grades. Previously the 
liquid resins were produced 


nately with solid grades other 


units the plant. 


Leyland England Calls 
1956 Top Production Year 


LEYLAND, Lancashier, England. 
—Leyland Motors, Ltd., announced 
that Nov. had surpassed its 
previous full-year production record 
set 1955. figures were men- 
tioned, but Leyland said 1955 out- 
put was percent ahead 1954, 
which also had been record. 


The company said percent 
its production for the export 


market. late November, the 1956 
export figure had exceeded the full- 
year total for 1955. 
New Home 


MINNEAPOLIS. Establishment 
the Twin Cities district office 
Lincoln division 3701 Wayzata 
here has been announced 
Larason, district sales man- 
ager. 


Avildsen Tools Completes 


New West Coast Factory 


LOS ANGELES.—Avildsen Tools 
Machines, Inc., has announced 
that its new West Coast plant 
ready for occupancy. The 17,000- 
square-foot facility located 
Glendora, miles east Los 
Angeles. 

The company said all operations 
its smaller Los Angeles plant 
will transferred the new site. 
Avildsen also has plants Chicago 
and New York. 

* 
Move Minneapolis 


MINNEAPOLIS.—Chrysler Corp. 
has moved its Twin Cities zone 
office 3033 Excelsior Blvd. here. 
Regional offices Plymouth and 
Chrysler divisions are the same 
address. Dodge and DeSoto also 
plan move the new headquar- 
ters. 


Backus-Loner Opens 
SAVANNAH, Ga.—Backus-Loner 
(Pontiac-Cadillac) has held grand 
opening its new automotive cen- 
ter 2121 East Victory Dr., Savan- 
nah. The firm headed George 
Backus and Frank Loner. 


Skyland Celebrates 


Motors (Oldsmobile) has celebrated 
its 20th anniversary. Curtis 
Baldwin president. 


Colorado Plate Issue 


Percent Above 


supervisor the Colorado Motor 
Vehicle License Bureau, said per- 
cent more car and truck licenses 
Were issued 1956 Colorado 
than the previous record-break- 
ing year—1955. 

added that the number 
licenses issued throughout the 
country was percent. 


Duval Boosts Inman 
JACKSONVILLE, Fla. John 
Inman has been named new-car 
sales manager for Duval Motor Co. 
(Ford). has been associated 
with the dealership three years. 


Inland Boosts Grants 


CHICAGO. Educational grants 
for 1956 Inland Steel Co. and its 


subsidiaries and divisions will 
amount $319,950, increase 
$108,000, percent, over 1955, 
the company announced. Gifts are 
made through the Inland Steel 
Foundation and the Joseph Ry- 
erson Foundation. 
* 


* * 
Sharp Plans New Lot 

TOPEKA, Kans, Dale Sharp 
(Cadillac-Pontiac) has announced 
for new $150,000 used-car 
lot extend over most the 
east side the block. Sharp has 
purchased houses being razed 
make way for the 


Perfect Circle Aids School 

HAGERSTOWN, Ind. gift 
$100,000 has been given Per- 
fect Circle Foundation Perfect 
Circle Corp., Hagerstown, Ind., 
the Hagerstown-Jefferson 
ship schools. Announcement the 


PACKARD 
ELECTRIC 


WIRING 
IDEAS 


fuss and fumble here! Packard 
Electric’s self-insulating connec- 
tors simply snap together. Two, 
three, five, eight circuits engage 
instantly. They can’t connected 
improperly. assembly line fires 
other damage. They won’t 
shake loose. 

Automakers, using this Pack- 
ard Electric idea, save more than 
million dollars per year pro- 


nearing completion here. The new 


Walton Tops Sales 


CHICAGO. Joseph Levy sr., 
chairman Walton Motor Sales, 
has been notified Briggs, 
sales vice-president, Chrysler divi- 
sion, that Walton again has set the 
record high This the 
fourth consecutive year that Wal- 
ton has been the country’s top 
Chrysler dealer, Levy reported. 

* 


Carleson Names Ansley 
SALT LAKE CITY.—Douglas 
Ansley has been named Pontiac 
sales manager for Fred Carleson 
succeeds Frank Soyka, Jenson?” 
was named the Cadillac sales 


* 
Propos 
Find Distribution Value 


WASHINGTON. simple 
method for computing dollars- 
and-cents figure for value added 
distribution goods wholesalers 


glad you came over, Mr. 
been thinking about 
dropping over your place for 
new car. You will give 


energy purchased from net sales 

operating costs, The chamber 

urged that the Bureau the 

Census collect this figure and in- 


Quebec Finance Assn. 


Names Lemay President 

OTTAWA. Assn. Quebec Fi- 
Companies has been organ- 
ized, with head office Montreal. 

Officers are Henri Paul Lemay, 
president; Julien Crevier and Jean 
Leonard vice-presidents; Fernand 
Delhaes, secretary, and Marcel The- 
rien, treasurer. Directors are Lionel 
Forgues, Paul Girard, Jean Guy 
Leonard, Henri Ferron, Paul 
Brunel and Jean Meunier. 


Misplaced Decimal 
ALBUQUERQUE, M.—A mis- 


cent bid bond almost cost Oden 
Chevrolet $5,188.60 contract with 
the city. City commissioners recon- 


and retailers has been proposed the rejected bid two 


System United 


duction costs. And that’s not all! 
Packard Electric research, expe- 
rience and engineering skills have 
brought about many other start- 
ling improvements wiring 
methods and construction. 
Packard Electric, world’s largest 


electric cable, com- 


plete cable assemblies and new 
wiring ideas for automotive equip- 
ment, and appliances, 


the Chamber Commerce and one truck the request 


Black, Oden president, 


The method similar offer had been made 
long-used determine value rectify computation the bid bond, 
manufacture. The figure Oden business here for years, 
tained subtracting the cost was awarded the contract. The city 
goods sold, supplies, containers saved about $319. 


eight electrical circuits engage simultaneously 


save you few cents— thousands times per day! 


can help you save time, money and 
trouble. will pay you get the 
facts. Branch offices Detroit, 
Chicago, and Oakland, California. 


Packard 


Warren, Ohio 
*Live Wire” division Motors 


(>) 
| | 
1, 
iT, 
ley 
staff. 
S- 
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DON'T MISS 


Booth Nos. 67-69 


the 

THE 
CONVENTION 


USED CAR DEALERS 
can supply you with 
CHEVROLETS 


FORDS 


1955 MODELS 1956 
other makes too 


lowest wholesale prices 
all cars clean 


Near Your Telephone 


EMKAY, INC. 


6850 Cottage Grove Avenue 
Chicago 37, Illinois 
Phone: MUseum 4.6969 
Ask for Ben Geller 


STEMAC PAY! 


NAME PLATES 


Brings new business. Keeps old customers 
GET DETAILS NOW 


STEMAC, Inc. 


SO. CHEROKEE 
DENVER 23, COLO. 


Statistics show that over 
the baking jobs the average shop 
are spot panel and this new 
driQuik oven does ‘em all FASTER 
and CHEAPER. Tall enough 
complete panel, just the right size 
bake both top and side 
fender, hood back deck. Teamed 
with Model bakes com- 
plete car half the time. 
Each section the oven con- 
individual switch. Top 
section adjustable any angle from 
horizontal vertical. Rolls easily 
free wheeling cast- 

Wire today for 


EASY your shop. 


Dry Clime Lamp Corp., Dept. D, Greensburg, ind. 
| would tike demonstration on (dete) 


Pleese send me more information on the driQuik lecsing pion. 


Title 
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Auto Personnel 


Appointment Mason, for- 
merly manager Chevrolet-St. 
Louis assembly division, regional 
manager charge the com- 
pany’s Eastern assembly plants, has 
been announced Ford, man- 
plants across the nation. 


the newly created position, 
Mason will share duties with 
Douglass, who will supervise Chev- 
rolet assembly plants the West. 

Other appointments include: 

Lothringer, formerly man- 
ager Chevrolet-Oakland 
assembly division, succeed Mason 
St. Louis. 

Harry Prentice, formerly gen- 
eral superintendent production 
Chevrolet-Norwood (O.) assem- 
bly division, succeed Lothringer 
Oakland. 

Schooley, formerly manager 
Chevrolet-Norwood, manager 
Chevrolet-Flint assembly divi- 

Rausch, formerly manager 
Chevrolet-Janesville (Wis.) as- 
sembly division, succeed Schooley 
Norwood. 

Fessenden, formerly Chev- 
rolet-Flint manager, succeed 
Rausch Janesville. 

Lawton Muncy, formerly pro- 
duction quality and process engi- 
neer Chevrolet-Janesville, suc- 
ceed Prentice general superin- 
tendent production Norwood. 

Townsend, formerly general 
superintendent production 
Chevrolet-Janesville the similar 
position Kansas City. 

Emmett Adams jr., formerly 
general superintendent produc- 
tion Chevrolet-Tarrytown assem- 
bly division, succeed Townsend 
Janesville. 

John Smyth, formerly general 
superintendent production 
Chevrolet-Kansas City, succeed 
Adams Tarrytown. 


Promotes Klare 


Robert Klare has been pro- 

moted general manager the 
Federal-Mogul di- 
vision Federal- 
Mogul Bower 
Bearings, Inc.. 
Muzzy has been 
executive 
assistant Klare 
addition his 
present duties 
manager the 
central order de- 
partment. 
Klare Klare formerly 
was general manager manufac- 
turing for the division’s four plants 
Greenville and St. Johns, 
Cleveland, and Mooresville, Ind. 
Klare has been with Federal-Mogul- 
Bower since 1943. Muzzy joined the 
firm years 


General Tire Appoints 


Boring Pittsburgh 


James Boring has been ap- 
pointed manager General Tire 
Rubber Co.’s newly formed Pitts- 
burgh division, which serves areas 
New York, Pennsylvania and 
Maryland. 

Boring formerly was division 
manager Richmond, Va. 
joined the company 1947 
Greater Philadelphia territory man- 
ager and later was manager car- 
dealer sales Philadelphia and 
manager passenger-tire sales 
St. Louis. 


DeSoto Realigns 
Staff Coast 


DeSoto has appointed 
Brentz regional new-car manager 
charge distribution for South- 
ern California and Arizona. 

have been promoted regional 
used-car manager and Los Angeles 
city manager, respectively. 
Hagen has been appointed regional 
sales-promotion manager. 

Fischer and Wilber Leifhelm 
have been named new district 
manager posts. 


Revere Moves Outwater 


Watson Outwater has been 
appointed special representative 


Revere Copper Brass, Inc., 
Charlotte, formerly was 
New York district manager the 
company’s welded steel tubing and 
forgings department. 

* * * 


Motor Wheel Names 


Sales 


Vandertill has been elected 
vice-president and director ap- 
pliance division sales Motor 
Wheel Corp., according 
Cotes, 

Vandertill has been sales man- 
ager the appliance division since 
April, 1956. Prior that was sales 
manager the company’s Reo divi- 
sion. also has served the com- 
pany’s Duo-Therm division as- 
sistant sales manager, advertising 
manager and sales promotion man- 
ager. joined Motor Wheel 
1948. 


* 


Willys Elects Pickett 


Head Jeep Exports 


Election William Pickett 
sales vice-president Willys- 
Overland Export Corp., wholly- 
owned subsidiary 
Willys Motors, 
Inc., has been an- 
nounced today. 

tor govern- 
ment sales the 
parent company 
since 1950, will 
direct asales pro- 
gram keyed 
substantial in- 
crease market 
penetration ex- 
port sales areas, and the introduc- 
tion the company’s all-new for- 
ward control four-wheel drive Jeep 
series, Willys said. 


W. 8S. Pickett 


> 
Sprague Appoints Vogt 
Sales Manager 


Sprague Devices, Inc., Michigan 
City, Ind., has announced appoint- 
ment Lawrence Vogt sales 
manager. 

Vogt started with General Motors 
steering gear division, Saginaw, 
Mich., then called Jackson-Church- 
Wilcox, and left work for Fageol 
Co., Kent, When Fageol was 
acquired American Car 
Foundry Co., Vogt was transferred 
New York where helped 
supervise and integrate field sales. 

* 


Auto-Lite Names Thompson 


Regional Service Manager 


Robert Thompson has been ap- 
pointed 
ern regional serv- 
ice manager for 
Electric Auto- 
Lite Co., Toledo. 
Thompson joined 
Auto-Lite 1948 
field super- 
visor. 1955, 
was named dis- 
representa- 
tive Charlotte, 
post, Thompson 


R. J. Thompson 
will headquarter the Auto-Lite 
New York offices the Chrysler 
Bldg. 


Superior Steel Promotes 


Thomas Detroit Office 


Ben Thomas has been named 
assistant district manager for 
Superior Steel Corp. the De- 
troit area. 

Thomas joined Superior Steel 
1948 and has been member 
the Detroit office sales staff 
since that time. 

* 


Retires 


Frank McEachern, marketing 
department executive Tidewater 
Oil Co.’s eastern division, 


tired after more than years 


the company. 


Motor Vehicle Department 


Streamlined Oregon 


Warne Nunn, director the Ore- 
gon State Motor Vehicle Depart- 
ment, has announced series 
organizational changes designed 
improve the services provided 
the field offices. 

Under the new setup, Robert Gile, 
former motor vehicle supervisor, 


has been appointed manager the 
registration division; Chester Fritz, 
assistant registration supervisor, 
has been moved the director’s 
office work administrative 
review, and Charles Grove, super- 
visor field offices, has been picked 
manager field operations. 
* * 


Mobil Moves Peckheiser; 


Guthrie Advanced 


Harry Peckheiser has been 
promoted manager White 
Eagle division, Socony Mobil Oil 
Muller, central region manager. 
White Eagle markets Mobil prod- 
ucts states, with headquar- 
ters Kansas City. 

Formerly manager White 
Star division, which markets 
Michigan and Ohio, Peckheiser 
has been succeeded that post 
Walter Guthrie, who has 
been Detroit district manager. 


Treco Heads Sales 


For Clevite Harris 


Appointment Frank Treco 
the new post sales man- 
ager Clevite Harris Products, 
Inc., announced Dan Brad- 
ley, vice-president charge en- 
gineering and sales. 

Formerly Clevite Harris sales 
engineer Detroit, Treco now will 
direct all sales activities except for 
the company’s special products divi- 
Detroit, Ralph Kold- 

off. 


Hercules Galion Picks 


Redmond Head Sales 


Galion Products, 
Inc., has been an- 
nounced 
Monroe, president. 

Redmond will 
responsible for 
sales Hercules 
Steel Products, 
Co., Galion, All- 
steel Body 
Unisteel Body Co. 
and Hydro E-Z 
Pack Co. divi- 
sions. Prior his 
appointment, served assistant 
Hercules Galion’s senior vice- 


president, Henkel. 


Central Foundry Names 


Braun and Four Others 


Five appointments the Central 
Foundry division General Motors 
have been announced James 
Smith, general manager. 

They are Elmer Braun, divi- 
sional works manager; Charles 
Drury, Danville plant mana- 
ger; Leslie Shafer, sales manager; 
Richard Smith jr., di- 
rector, and Gordon White, Defi- 
ance (O.) plant manager. 

> 


Names Crowe, 


Davies and Johnson 


Robert Crowe has been named 
manager industrial sales 
Wolverine Tube, division 


met Hecla, Inc. Crowe 
Wolverine 1950. 

the same time, was an- 
nounced that Rod Davies hag 
been promoted manager 
minum sales for Wolverine anc 
Johnson sales representative 
the Detroit area replacing Crowe, 
Davies joined Wolverine 1954 

* * 


Knocke Appointed 
Pontiac Zone Managers 
Appointment Warren Schoon 


manager the Charlotte (N. C.) 
zone, and Walter Knocke 


W. E. Schoon 


Knocke 
manager the Omaha zone has 
been announced Pontiac. 

former Pontiac dealer Lu- 
verne, Minn., Schoon succeeds 
Devereaux, who retiring under 
provisions the General Motors 
Retirement Plan. Knocke formerly 
was assistant zone manager Buf- 
falo. 


Reynolds Names Straghan, 
Daniel, Secker and Helm 


Four sales appointments have 
been announced Reynolds 
Reynolds Co. 

Sidney Straghan has been 
assigned the Boston district sales 
office; William Daniel, Columbus, 
Harold Secker, Dallas, and 


Helm sales representative 


Snyder 
Representative 


Lehner Co., Columbus, 


been eppointed representative 
for the antenna and electronics divi- 


sion Snyder Mfg. Co. 

Lehner will cover Ohio, western 
Pennsylvania and West Virginia 
territory under the direction 
Jack Schweighauser, director an- 
tenna sales. 


Eaton Appoints Adair 


James Mac Adair has been ap- 
pointed sales manager the Dyna- 
matic division Eaton Mfg. Co. 


Fruehauf Fleet Sales Office 


Transferred Chicago 


Fruehauf Trailer Co. announced 
that Lawrence Schneider, execu- 
tive vice-president charge 
fleet sales, has moved his office 
from Detroit the Fruehauf of- 
2553 Archer, Chicago. 
announcing the relocation, 
Roy Fruehauf, company president, 
said that the move was made be- 
cause “consolidation trucking 

(Continued on Page 31, Col. 1) 


Guests and members the Pittsburgh Ford Dealer Advertising Committee pose 
during the Christmas luncheon. From left are Don Sweeney, 
Uniontown; Charles Huston jr., Mt. Union; Thomas Pascoe, Carnegie; Ray Pankopf, 


Pittsburgh; William Husted, Washington; 


Lewis McGill, Indiana; Reeser, vice- 


president, Walter Thompson, Detroit; Fred Lyle, New Kensington, treasurer; Henry 
Beamer, Joe Eger, McKeesport, secretary; William McCune, Kittanning; 


Frank Morrow, Beaver Falls; Henry Toohey, Homestead, 


chairman; Kennedy, 


Cheswick; Art McCartan McCartan Co.; Tom Fitch, assistant Pittsburgh district 
manager; William Winterhalter, Pittsburgh, vice-president; McCarlan, 


assistant treasurer; and Norris Hill, 


York. 


representative, Walter Thompson, New 


om 


— 
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(Continued from Page 30) 


fleets has tended concentrate 

trucking headquarters the Chi- 

cagoland area.” 


Mercury Names Nylen, 
Ballou Washington 


Two managerial appointments 
Mercury’s Washington district sales 
office have been announced. 

Noel Nylen has been named 
assistant district sales manager, 
and Harold Ballou has been pro- 
moted administrative manager. 
Nylen joined Mercury the Oak- 
land (Calif.) sales district, and pre- 
viously was the retail automobile 
Ballou has been with 
Mercury Washington for more 
than five years. 

+ 


Wayne Elects Dean 


Bruce Dean has been elected 
vice-president Wayne Pump Co., 
Salisbury, Md. Dean has been as- 
sistant the president. 

Lincoln Picks Danz 


Frank Danz, who joined Ford 
Motor Co. St. Louis 1947 
gales representative, has been ap- 
pointed St. Louis resident zone man- 
ager for Kansas City dis- 
trict sales office. 

* 


Thompson Moves 
Robert Thompson has been ap- 
pointed eastern regional service 
manager for Electric Auto-Lite Co. 
joined Auto-Lite 1948. 


Faricy Reelected 


Leo Faricy, general manager 
the Minnesota Automobile Deal- 
ers Assn., has been reelected presi- 
dent the Minnesota Council 
Retail Trade Assns., which consists 
the managers local, state 


and regional merchant associations. 


Wells Appointed Sales Chief 
For Electric Hose Rubber 

Wells has been elected 
vice-president and sales manager, 
Electric Hose Rubber Co., Wil- 
mington, Del. succeeds the late 
Edwin 

Wells formerly 
and manager the company’s Mid- 
west division and had been head- 
quartered Chicago for years. 

7 


Firestone Names Bird 


And Richard Huntington 


tomer relations manager for nine 
western states and Hunt- 
Salt Lake City district 
office manager have been announced 
Firestone Tire Rubber Co. 

Bird formerly was manager 
joined Firestone 1948, Hunting- 
ton 


Picks Kice, 
and Hopson 

Cadillac has named Kice 
service engineer, according 
Phillips, generai service manager. 

Other appointments include 
Tiffany, St. Louis dis- 
trict parts and service manager, 
Hopson, Denver district parts and 
service manager, and James 
Goldnetz, supervisor training 
programs, replacing Kice. 


Spicer Quits Morse 
Donald Spicer, sales vice-presi- 
dent, has resigned from Morse 
Chain Co., Ithaca, Morse 
division Borg-Warner. 


Car Wood Moves Walsh 


Hoist-and-Body Sales 

Walsh has been ap- 
Pointed assistant hoist and body 
manager Gar Wood In- 
dustries, Wayne, Mich. 

Walsh joined Gar Wood 1945 
and until his new appointment was 
credit manager for the truck 
equipment division. 


Names Drew 


Tire Development 

Philip Drew, Goodyear Tire 
Rubber Co., has been placed 
charge all development phases 


dealing with the company’s new 
Captive-Air Safety Tire. 

Manager fabric development 
prior taking over his new duties, 
Drew joined Goodyear 1925 
the company’s Los Angeles plant. 
years with the West Coast 
firm, rose position techni- 
superintendent, Drew was 
transferred Goodyear’s tire de- 
velopment, division 1950. 

+ 
Badger Jeins Dayton 

Norman Badger has been ap- 
pointed assistant sales manager 
the automotive wholesalers division 
Dayton Rubber Co. 

* * 


Permatex Appoints 


District Managers 
Appointment five new district 
managers the sales staff Per- 
matex Co. has been announced, 
They include: Robert Plunkett, 
Massachusetts; Ronald Cooney, 
upper New York state; Paul 


Weir, Kentucky and parts West 
Virginia and Indiana; Robert 
Boyd, southern Illinois, and Herbert 
Holmes, central Texas. 


Borg Appoints Peifer 
Lawrence Peifer, manager 
business development for Borg- 
Warner Corp., has been appointed 
administrative vice-president the 
corporation’s Atkins saw division 

Indianapolis. 

* 

Sherwin-Williams Picks 


Campbell East Zone 

Bruce Campbell, northern Ohio 
automotive representative for 
Sherwin-Williams Co., has been 
named eastern automotive zone 
manager. 

has been associated with 
Sherwin-Williams since 1947, and 
has been serving automotive 
jobbers and body builders the 
northern Ohio area since 1952, 


= 
Church Elected 


The directors Canadian Auto- 
motive Trim, Ltd., subsidiary 
National Automotive Fibres, Inc., 
have elected Philip Church 
president and John Bannister 
chairman. 


Plymouth Dealers Join Home Promotion— 


major areas across the country are capitalizing the 
American interest model homes tying closely with the pro- 
motion being conducted Living for Young Homemakers magazine. The project 
one the biggest ever held ihe home field. Here Wilkins Wilkins Motors, 
West Collingwood, J., greets Maggie McNellis, radio and star, after 
Plymouth cavalcade the home Stratford, The chauffeur 
Ray Raiczyk, Plymouth Philadelphia district manager. 


PITTSBURGH PRODUCTS used this modern, good-looking showroom are Pittco® 
Store Front Metal, Pittsburgh Polished Plate Glass, and two Herculite® 
Plate Glass Doors. Architect: Dante 


increase business.” 


says George Fiedler, Manager 
South Jersey Motor Company, City, New Jersey 


after installation new Pittsburgh Open-Vision Front. 


“Our ‘New Ford Showroom’ Pitts- 
burgh Plate Glass Company has caused 
end favorable comment. feel 
the show place South Jersey, and 
healthy 70% increase business 
any barometer, must right.” 
Everywhere the country automo- 
bile dealers have been talking about 
their new Pittsburgh Open-Vision 
Fronts—and the way these fronts are 


helping build business 


agencies and improve established 


PAINTS GLASS CHEMICALS 


for new 


ones. Even 70% increases business are 
not unusual following good moderniza- 
tions with Pittsburgh Fronts. 

And what helps one automobile 
dealer will help others too—including 
you. you recently remodeled 
improved your showroom, you owe 
yourself and your business investi- 
gate Pittsburgh Open-Vision Fronts. 
Just send the convenient coupon and 
we'll glad give you more informa- 
tion Pittsburgh Fronts. 


BRUSHES PLASTICS FIBER GLASS 


CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 


Pittsburgh Plate Glass Company 
Room 7183, 632 Fort Duquesne 
Pittsburgh 22, Pa. 


Please send FREE copy your. store 
front booklet. 
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TAPER PLUG taper plug that 


repair cracked engine blocks and 


heads has been developed Chain-Lock 


Process Co. Philadelphia, 2500 York 


St., Philadelphia 25, Pa. Called Sealace, 
the plug designed that can 
inserted into any tapped holes with 
ordinary screwdriver, claimed. They 
are fabricated special heat treated 
steel alloy and are with- 
stond the pressures expansion and con- 
traction. 


BRAKE DOKTER Equipment 
Co., 2100 Cass Ave., St. Mo., has 
announced improved B-103A-1 Brake 
Dokter, Ford Special, which accommodates 
the 1957 model cars, light trucks and 
tion wagons, as well as prior models. 
Owners the B-103-1 Ford Special Brake 
Dokter (past model) may have these units 
modified 1957 Ford products, 
claimed. 


LICENSE FRAME — Pacemaker, o three- 
dimensional shadow box license plate 
frame, has been marketed by Greenfield 
Co., 4417 Rice St., Chicago 51, 
Fully inches deep, the frame slopes 
inword add look luxury the 
cor, it is claimed. It is available in 
chrome goldtone. The back engi- 
neered for firm insertion any license 


BATTERIES—A line storage batteries 
for truck, bus diesel applications 
has been Willard Storage 
Battery Division, 246-286 St., 
the Willard line features battery for 
every use, from half-ton pickup trucks 
50-ton off-highway equipment and heavy 


marine service. 


Ace Rubber Markets 
Set Floor Mats 


special carry-out package 
Ace Floor Guards has been intro- 
duced Ace Rubber Products, 
Inc., Akron, 

The package contains set 
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four mats, two mats shaped 
cover the front floor board and toe 
board areas, plus matching center 
contour mat fit over the humped 
area the front floor. The fourth 
mat the package one 
covers the full breadth the rear 
floor. 


SOLDERING AID The Weller solder- 


ing aid, heretofore available only in 
Weller soldering kits, now being dis- 
tributed separate item through auto- 
motive ports The soldering 
with one pointed metal prob- 
end and slotted wiring end. 
can used hold work being raised 
to soldering heat, to twist wires into 
tight connections prior soldering, and 
many other encountered 
while soldering. Weller Electric Corp., 
601 Stone's Crossing Rd., Easton, Pa. 
* * 


r 


NAMEPLATES Plastic pins thot are 


trimmed and heat sealed are being used 
for mounting plastic nameplates 
The pins are molded the 
backs the nameplotes and ore long 
enough that mounting may sheet 
metal, plastic, plywood other body 
plished pressing the pins into drilled 
holes then from the back, applicotion 
heated iron trims the pin and seals 
Inc., 554-27 Elm St., Arlington, N. J. 


Sliding Wheel Balance 


Hub-O-Matic, Inc., Spokane, has 
marketed wheel. balancer which 
the firm said fits the lugs 
auto wheel. Two weights are slid 
around circular rim balancing 
point. 


FLOOR MAINTAINER—A high-powered 
floor that said scrub, 
wax, polish, steel wool, buff and shampoo 
has been introduced Clarke Sanding 
Machine Co., Muskegon, Mich. The Clarke 
FM-11 has brush diameter icnhes, 
specially designed horsepower con- 
stant duty motor and interchangeable 
attachments for all six maintenance jobs, 
including special nylon-filled brush for 
shampooing rugs and carpets. 


| 

and chrome Fin-lite designed 
bat traffic accidents putting stop 
turn signals the direct line 
above the rear deck automobile. 
The come ready for quick 
ing each side the rear deck for 
clamping the front edge the trunk 
cent lens focuses bright column light 
the rear when illuminated bayonet 
bulb the base the Sinko 
Mfg. Tool Co., 3135 Grand Ave., 
Chicago 22, 


DWELL POINT TESTER Kal-Equip Co., 


+ Kalamazoo, Mich., has introduced the Kal- 


Dwell, dwell point tester designed 
| Tach, the firm's portable tachometer. A 


universal six and 12-volt unit, Kal-Dwell 


measures degrees com angle for either 
six eight-cylinder engines with 


thet fits the mechanic's hand, with a 
single control thumb operated. 


q 
| 
on 


VACUUM CLEANER Introduction 
improved Alaco mode! 500 wet and 
dry pickup vacuum cleaner has been 
announced Ace Co., Ocala, The 
unit feature bypass motor 
positive protection against moisture 
water pickup work. Other improve- 
ments are a chromed motor dome, baked 
finish inside and outside the 
capacity tank, enclosed filter, over- 
weight pounds, and wide 
variety tools for cleaning purposes. 


Octagon Process Develops 


Corrosion-Protective Oil 


Froil, oil, 
has been developed and manu- 
factured Octagon Process, Inc., 
Staten Island, 

Froil offers the user three-way 
corrosion protection: moisture 
and vapor-proof barrier against 
corrosion, water displacing proper- 


one setting, claimed. Unit con- 


ties and fingerprint removal, 
claimed. not only neutralizes and 
removes corrosive attack due 
fingerprints and shop soil, but has 
the added advantage giving 
months protection against rust, 
said. Polished metal parts 
treated with Froil under humidity 
box testing have withstood 100 per- 
cent humidity for over 
two months without rusting. 


AUTOMATIC STARTER The 
Starter will automatically start any 
six 12-volt car truck the road 
the garage, eliminating dangerous 
pushing and replacing the old booster- 


is 
is 


from the truck generator which 
permanently connected. 


said deliver double the starting power 


the booster Unique cir- 


make equipment foolproof. 


Mondak Products Co., 5724 Armitage 
Ave., Chicago 39, lil. 


~ 
- 


BRAKE FLUID INDICATOR 
place the master cylinder cap. the 
fluid in the brake line should run low | 
for any reason, the unit will light the tell- 
Safe one inch height and said 
entirely metal and the electrical con- 
tects are enclosed and not exposed to 
the elements. Brake-Safe Corp., Olney- 
ville Square, Providence, R. |. 


ANTENNA The 
tenna, designed match the stylelines 
all 1957 cars, said full- 
strength antenna with four-position ex- 


Silver Meteor an- 


tension. fittings include 15-foot 
radar-type leadin cable. Two adapter 
bases curved) come with each unit 
that can mounted fender 
peak surface. Available singly 
pairs. Beaurline Industries, Inc., 
Dept. ANN, Lyons, Ill. 


FLASHER CONTROL six and 
volt automotive turn signal flasher con- 
trol, called Flash Rite, has been marketed 


General Electronics Corp., 18934 Hayes 
| Bivd., 


Detroit Mich. Containing only 
five basic parts (all nonferrous), the unit 
said surpass S.A.E. Class require- 
ments. Available the original equip- 


| ment and replacement markets, the con- 
trol operates both and current. 


AUXILIARY LIGHTS night driving 
and auto trim accessory finished 
triple-plated chrome and named 
has been introduced Rainbow 
Plastics, 3232 Meeker Ave., Monte, 
Calif. Streamlined tear drop design, 
the lights includes two units and 
interchangeable colored 
Equipped with 
bulbs, the reflecting lenses are said 
insure “blind visibility. 
for six and 


AIR-LEAK SOLUTION—Ken Detecto-Mist, 
solution for locating tire and rim air 
leoks, has been developed by Ken-Tool 
Co., 768 North St., Akron 
Developed especially for use with Ken 
| the tiniest leaks on car, truck, tractor and 
off-the-rood tires, as well as on rims, 
valve stems tubes. 


STEAM CLEANER Model 611 Hypres- 
sure Jenny, steam cleaner designed 
use natural manufactured gas, liqui- 
fied petroleum heat cleaning solution 
drawn from any large drum, has been 
announced Homestead Valve Mfg. Co., 
Coraopolis, Pa. The unit has steam, 
cleaning capacity gallons per hour. 
pounds pressure. The basic machine 
available with choice several acces- 
sory groups. 


i : 
con- 
unit 
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Staff Writer 

National advertising linage 
registered gain 2.8 
for the first months 
over the same period 1955, 
the 11-month period, was an- 
the Bureau Advertis- 
ing the American Newspaper 
Publishers Assn., and Media Rec- 
Inc. 

the basis the Media Rec- 

52-city Index, general linage 
National advertising other than 
rose 9.1 percent for the 
period set new rec- 
while automotive showed loss 
9.7 percent. 

Other alltime highs set for the 
with 1955 were: Retail, 2.1 per- 
total display, 2.4 percent; 
percent, and total 
(all classifications com- 
2.6 percent. 


+ * * 


Martin Whitmyer 


Flynn Succeeds Hammond 


Godfrey Hammond has retired 
chief executive Popular Sci- 
Publishing Co. and has been 

Hammond, who has been the 
magazine publishing business for 
will continue chairman 
the board, while Flynn, who was 
president 1954, will take 
ever the chairman’s executive 
duties. 


* * 


SAE Journal Adds Rep 


Feb. SAE Journal 

Will represented the Pacific 
Chris Dunkle Associates, 
Western Los Angeles. 

The move designed provide 
More effective service SAE Jour- 
advertisers the automotive 
aeronautic industries, officials 


Petersburg Show Edition 

The St. Petersburg 
Times will publish special edi- 
tion Feb. conjunction with 
the opening the second annual 
Bt. Petersburg Auto Show open- 
ing Feb. the Gay Blades 
Autotorium. 


The show, sponsored the 
St. Petersburg Auto- 
mobile Dealers Assn., will con- 
tinue through Feb. 21. Last year 
marked the first time the show 
was held since 1938. 

The Times represented na- 
tionally Branham Co., news- 
paper representatives located 
Detroit. 


Clark Names Christians 


Glenn Christians has been 
acting advertising manager 
Clark Equipment Co.’s industrial 
division. 

Christians was associated with 
the Milwaukee School Engineer- 
for the past six years ad- 
Ministrative positions relating 


relations and advertising. 


Snyder Picks Agency 

Phelps, Y., has been appointed 
represent the antenna and elec- 
division Snyder Mfg. Co., 
Manufacturer auto radio and 
television antennas and automobile 

The company will cover New 
York State, exclusive metropoli- 
New York, for the antenna 
under the direction 
Jack Schweighauser, divisional 
Sales manager. 


Promotions Help Plug Gap 
More than million were spent 
consumer contests and give- 
alone, automobile manu- 
facturers help stem the 1956 


Calendar 


(Continued from Page 14) 


General 
Automotive Serv- 
ice Show, Show Mart Bidg., Montreal. 
March American Society Tool 
Engineers, Technical Meeting and Con- 
vention, Shamrock Hilton otel, Hous- 


ton. 
May 9-12 Midwest Automotive Trade 
Show, Kiel Auditorium, St. Louis. 
Automotive Show 


Affecting Factories and 


Auto Advertising 
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|sales plunge, according the 


January issue “Premium Prac- 
the magazine incentive 
merchandising. 

Incentive campaigns aimed 
distributors, dealers and their 
salesmen accounted for consider- 
ably greater expenditures, the ar- 
ticle points out. 

attain the hoped-for 
6.5 million new-car sales 1957 
even more the multilevel promo- 
tions are expected says the maga- 
zine. 

* * 

Thompson Linage Leader 

The Los Angeles office Wal- 
ter Thompson Co. led field 
advertising agencies that placed 
more lines national ad- 
vertising four Los Angeles news- 
papers during 1955. 

Carl Francis, national man- 
ager the Los Angeles Examiner, 
recently conferred award, which 


includes membership the “100,000 
Line Club Los upon 
Thomas Cooper, vice-president 
the Thompson agency. 


Digest Sets Record 


Again 1956 the international 
editions Digest have 
set new “alltime highs” volume 
international advertising, the 
publisher announced. 


During the year, the inter- 
national editions Reader’s 
Digest, published different 
languages and circulating 
more than 100 countries outside 
the S., carried combined to- 
tal 19.494 advertising pages 
—1,670 pages above the total for 
1955, the previous record year. 
This represented more than 
250,000 gross advertising bill- 
ings, gain percent over 
1955. 

Among the editions showing the 
largest gains over last year, 
number pages carried, were the 
German, with 1,175 pages net 
gain 215; the Southern African 
1,169 pages, 200 from the 
previous year, and the Italian, with 
net gain 194 pages 1956 
total 971 pages. Greatest per- 
centage increases were shown 


jumped percent dur- 
ing the Hawaiian holiday contest 
for salesmen! Then our top sales- 


the New Zealand edition (33 per- 
cent), the Indian edition (28 per- 
cent) and the Japanese edition (27 
percent). 

The Arabic-language edition, 
completing its first year publi- 
cation, averaged nearly pages 
per issue for 12-month total 


587, and the French edition led all 
others total pages carried 1,- 
604. The four Latin American 
editions Selecciones del Reader’s 
Digest (in Spanish) carried com- 
bined total 2,844 pages for 
the 1956 issues. 


* 


This Week Ups Trude 


The board directors This 
Week, magazine has appointed 
Samuel Trude vice-president. 

his new capacity, Trude will 
assume supervision This Week’s 
midwestern sales offices which in- 
clude Chicago, Detroit, Cleveland 
and Minneapolis. member the 
advertising sales staff since 1937, 
was most recently manager the 
Detroit office, which will continue 
his headquarters. 

* 


Closed Color Circuits 


Big screen color telecasts from 
coast coast being introduced 
closed circuit television the 
newly formed Closecircuit Tele- 
casting System, Inc. 

CTS offering January sched- 
uling big screen color 
multi-city coast-to-coast mobile 
network basis, officials said. 
Headquarters are 237 54th 
New York. 


LYON AUTOMOTIVE BINS 
FOR 
FASTER OVERS 


SLIDING SHELVES 
slip easily into position 
matter seconds. 
place automatically. Adjustable 


centers. 


DIVIDERS 


are instantly adjustable—no 
nuts, bolts, springs. 


STRENGTH 


Lock 


exclusive side flange reinforce- 
ment shelf adds unusual 
strength shelf and rigidity 
bin. 


LYON 


METAL PRODUCTS, INC. 
General Offices: 


190 Monroe Avenue Aurora, Illinois 


Factories: 


STEEL 


EQUIPMENT 


FOR 


AUTOMOBILE 
DEALERS 


Mail Coupon for NEW CATALOG 


which and describes complete line storage equipment 


LYON METAL PRODUCTS, INC. 


190 Monroe Avenue, Aurora, Illinois 


Please send copy the new Lyon Catalog 
Please send name nearest Lyon Automotive 


Bin Distributor 


Address 


‘ 
- 
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FORD—’57 Fairlane (8) 500 Victoria, $2. 


350°. °56 Fairlane (8) 4-dr., $1,695% 
conv., $1,600*; 2-dr. Victoria, $1,590% 
Crown Victoria (8), $1,550; Main (@) 
2-dr., $1,050. °55 Crown Victoria (8), 


Average Prices Used Cars Sold Auction 


(Compiled Automotive News from Auction Reports.) 


$1,455", $1,325; Fairlane (8) Victoria 2 
dr., $1,370*, $1,290%; Custom (8) 
toria 2-dr., $825*; (6) 2-dr., $820. ’54¢m 
Country sedan (8), $1,080; Victoria (8), 
$925, $860; Custom (8) 4-dr., $710*% 
$575; (6) 2-dr., $580* (ps), $530; Main 
(8) 2-dr., $580. ’53 Victoria (8), 
Custom (8) 2-dr., $525, $485, °52 Custom 
(8) 2-dr., $400; 4-dr., $300, $205, ‘Si 
Victoria (8), $240. 

HUDSON—’ 54 Super Wasp 4-dr., $695. '5g 
Jet 4-dr., $350. '52 Hornet 4-dr., $220. 
LINCOLN—’56 Capri coupe, $2,800* (ps), 

Capri 4-dr., $1,225°*. 

MERCURY—’56 Custom 2-dr., $1,520°. '5§ 
Monterey 4-dr., $1,380%; Custom 2-dr,, 
$1,110. Monterey coupe, $900*; 4-dr,, 
$870*; Custom 2-dr., $750*, '53 Monterey 
4-dr., $770*, $755*, $610*; coupe, $700*, 
"52 2-dr., $450; 4-dr., $395, $305. 

NASH—’55 Ambassador Country Club, $1, 
510*; 4-dr., $1,100%; Rambler Croag 
Country, $1,015. '54 Statesman Super & 
dr., $780*, Statesman Country 
$610*. 52 Country Club, $280. 

OLDSMOBILE—’'56 Super (88) Holiday & 
dr., $2,325* (ps); 4-dr., $2,245* (ps). "SS 
(98) Holiday 2-dr., $1,875* (ps); (88) 
Holiday 4-dr., $1,800* (ps); Super (88) 
2-dr., $1,770* (ps). (98) Holiday, $1,. 
(ps); (88) Holiday, 
$1,200*, $1,175*. '53 Super (88) Holiday 
(98) conv., $795* (ps); (88) 4-dr., $680*, 

PACKARD—’56 Executive Hardtop, $1,675* 
(ps). (400) 4-dr., $510* (ps), $310°%; 
(200) 2-dr., $375*. 

PLYMOUTH—'55 Belvedere (8) conv., $1. 
130*; 2-dr., $905* (ps); Plaza (6) statiog 
wagon, $910. ‘51 Cranbrook 4-dr., $275, 

PONTIAC—’'56 Star Chief Catalina 2-dr,, 


90 


oan 


ann 


_ 


Jan. March May June duly Aug. Sept. 


Prices of ’55s8 added and ’47s dropped in January, 1955. Prices of '56s added and '48s dropped in November, 1955. Prices of '57s added and '49s dropped in November, 1956. 
Figures alongside bars represent dollars. 


Windsor Newport, 2 at $725* (ps); 4-dr., 
$460°; NY 4-dr., $675* (ps), $550°; Im- 
perial 4-dr., $630° (ps). °51 Imperial 
Newport, $250* (ps). 

DeSOTO — '53 Fire Dome 4-dr., $600*, 


$580* ; $460*, '52 Custom 4-dr., 
$275*. 

DODGE—'56 Custom Royal 4-dr., $1,655*. 
"63 Meadowbrook 4-dr., $450*, $325; 2- 
dr., $275. '52 Coronet 4-dr., $270*. 


2-dr., 


$920° (ps), $870*, $725; Delray, $730°. 
°6563 Bel Air Sport coupe, $750* (ps); 2- 
dr., $620* (ps); Two-ten station wagon, 
$675*; 4-dr., $480°. SL 2-dr., $235*. 
CHRYSLER—’54 NY 4-dr., $960° (ps). '53 


Market Trend 


The average price used cars 
sold wholesale auction last 
week declined $2, according 
Automotive News’ 

Three models showed enough 


strength increase their aver- $2,190* (ps). Star Chief 
$1,685* (ps); Chieftain Catalina, $1,575% 

$25, advanced $20 and Chieftain (8) conv., 
$645*. °52 Super Catalina (6), $546, 


$410*, $305°. 

STUDEBAKER—'55 Champion (8) 
top, $1,050; (6) Hardtop, $900. "53 Chame 
pion (8) 4-dr., $355°; 2-dr., $265. 

| VOLKSWAGEN — '57 Karmann-Ghia, $2. 
3 720. '54 2-dr. sedan, 8/R top, $1,175. 
MISCELLANEOUS—’55 Chevrolet (6) 


and $29 

New lows were established for 

auctions last week, the average 
consignment was 200.3 units, com- 
pared with 195.2 week earlier. 
The sales ratio was 62.8 percent, 
against 61.4 the previous week. 


gained $1. 


Frequency Rates: Minimum space, inch inches columas— 
Contact WANT Aufomotive News, 26, Mich. 


ryall, $1,070. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Jan. 4.) 

(Weather was clear and mild. Buyers 
and sellers are looking for more clean 


COLORADO MICHIGAN cars fill their inventory Sold 
Prices marked with as- 178 cars out 275 offerings.) 
eris i i i BUICK—’56 Century Hardtop, $2,075; Spe 
with automatic transmission COLORADO 2-dr., Century Hardtop, 


Special 2-dr., $1,300; 4-dr., 
RM 2-dr., $900*. 

CHEVROLET — '57 Sport coupe, $2,280*; 
Bel Air (8) 4-dr., $2,175°. '56 Bel Alf 
4-dr., $1,910*; Sport coupe, $1,880*; Two- 
ten (6) 4-dr., $1,560°; 2-dr.. $1,410; 
One-fifty (6) 4-dr., $1,205*. '55 Bel Air 
4-dr., $1,310*; Sport coupe, $1,195*; Two- 


overdrive and (ps) indicates 
power steering. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every 
Wednesday. Prices are for sale of Jan. 2.) 


(Sales very light—weather very cold— 


AUTO AUCTION 
LITTLETON, COLORADO 
SOUTH DENVER 


DEALERS ONLY 


Barometer 
APTCO AUTO AUCTION 


Years Old 


Prices higher than expected. New Year 
trend looks excellent from this position. 
Seid 106 out of 142 offerings.) 

BUICK — ‘56 Special 2-dr., $2,105*. ‘51 


Special 2-dr., $§205*. ‘50 Super 4-dr., 
$220°; 2-dr., $100*; RM 2-dr., $205°. 
CHEVROLET — ‘55 Bel Air Sport coupe, 
$1,395*; Two-ten 2-dr., $1,075, $1,055; 
4-dr., $1,050. ‘53 Bel Air 2-dr., $665; 
Two-ten 2-dr., $455. "52 SL Deluxe 4- 
dr., $440°, $375; 2-dr.. $450. ‘51 SL 
Deluxe 2-dr., $350, $275, $250; 4-dr., 


$295; Special 2-dr., 2-dr., 
$355, $265, ‘club coupe, $345; 
dr., $290, $200. Deluxe 2-dr., $285, 


Sale Every Monday—11:00 a.m. 
Owners: Conveniently located mile from Detroit City Limits 


TWO BIG AUCTIONS EACH WEEK 
WEDNESDAY AND FRIDAY NOON 


19241 DIX-TOLEDO HIGHWAY (U. ROUTE 25) 
MELVINDALE, MICHIGAN 


Checks and titles 


Prancis 
Carroll Kopfer 
Phone Denver, SUnset 1-7821 
Wire Colorade Auto Auction FAX 
Denver, Cole. 
Auctioneers: 
Johnny Weed and Dean Davis 
All cars paid for by our own check through 
the First National Bank 


Phone Dunkirk 3-0150 


MISSOURI NORTH CAROLINA 


DENVER AUTO AUCTION CO. 


ten (6) 2-dr., $955. "54 Two-ten (6) 2-dr., 
$650. '53 Bel Air (6) 2-dr., $655; 4-dr. 
$580°; Two-ten (6) conv., $490. ‘52 SL 
Deluxe 4-dr., $410. '51 SL Deluxe 4-dr., 
$305°. "50 FL Special 4-dr., $180. ‘49 2 
dr., $155. 


DeSOTO—’57 Fireflite 4-dr., $2,900°. 
DODGE—'51 Meadowbrook 4-dr., $150*. 
FORD—'57 station wagon 4-dr., 


$2,500°; 
Fairlane (8) 500 4-dr., $2,355°; Custom 
(8) 300, $1,840*°, "56 Fairlane (8) 4-dr., 
$1,725*; Country sedan (6) 4-dr., $1,675; 
Victoria, $1,635. "55 Country Squire 4 
dr., $1,550°; Fairlane (8) Victoria, $1,- 
490°; 4-dr., $1,300°; club sedan, $1,110; 
Custom (6) 4-dr., $1,160*; 2-dr., $1,050°. 
‘54 Crest 4-dr., $950°; Custom 4-dr., 


CHRYSLER — ‘50 Windsor 4-dr., $165. 

FORD — ‘56 Victoria (8) 2-dr., $1,785* 
(ps); Fairlane (8) 4-dr., $1,670*; Ranch 
Wagon, $1,650; Custom (8) 4-dr., $1,- 
645°, $1,505. °55 Victoria (8) 2-dr., $1,- 
510°, $1,505, $1,395*; Ranch Wagon, 


$550°. °53 Crest Victoria, $750°; Custom 
2-dr., $620°. "52 Main (6) 2-dr., $310, 
"51 Custom Deluxe Victoria, $300. 
MERCURY—’56 Custom 4-dr., $1,555*. ‘55 
Montclair 2-dr., $1,500*; Custom 4-dr., 
$1,260°. "52 2-dr.. $275*. '49 2-dr., $325, 


(Denver's Oldest Auto Auction) 
4595 Santa Littleton, Colo. 


RALEIGH Auto Auction 
Sale, Rt. Ph. 3-1564, Titles 
checks guaranteed. Mon. 


ST. LOUIS AUTO 
AUCTION BARN, INC. 


3807 Easton Ave. 


Auction Every Friday 11:00 A.M. OHIO OLDSMOBILE (88) Holiday 4-dr., 
Custom (8) Issue Auction Checks and Guarantee St. Louis, Mo. 


PACKARD—'51 (200) 2-dr., $230°. 


$650, $520; 2-dr., $505°. ‘52 Custom (8) 
PONTIAC — '57 Star Chief Catalina, $2,- 


2-dr., $630°; club coupe, $525°; 4-dr., 


Phone Franklin 1-3845 


MONTPELIER AUTO AUCTION CO. 


$480, $365; Crestline (8) Victoria, $470; 650°. °53 Chieftain conv., $735°; 4-dr., 
Main (8) MID-WEST AUTO AUCTION SALES EACH TUESDAY MONTPELIER, OHIO $600. Chieftain 4-dr., $250. Silver 
(8) 2-dr., $430, $400; Custom (8) 4-dr., . Streak 4-dr., $180*°. '49 Silver Streak 4- 
tom (8) 2-dr., $405, $305, $260, $180, DENVER, COLORADO Checks and Titles Guaranteed pickup, $1,510. "51 Chevrolet %-ton pick- 
Owned and Operated Good Most Valuable Asset up, $390. Ford %-ton truck, $490. 
serve you best BILL McCRACKEN and Phone 5-9535 FARGO. 
HUDSON Commodore 2-dr., $105. Phone Sherman 4-3263 ROY McMANAMA 
(88) hardtop, $600*; 2-dr., $380, $360. A ‘ and ’ consignmen wer but 
YMO — °'5S5 Savoy 4-dr., J . offerings. 
Savoy Cranbrook NEW YORK MANHEIM AUTO AUCTION, INC. Two-ten 4-dr., 
2-dr., $330. °50 Deluxe 2-dr., $185; TOM FLETCHER'S nheim, Penn. $1,470*, $1,625°; station wagon, $1,960°. 


Two-ten station wagon, $1,960*; Bel 
Air (8) 4-dr., $1,300*. '54 Two-ten 2-dr., 
$780; 4-dr., $710; station wagon, $995. 
‘53 Bel Air 4-dr., $700*; Two-ten 4-dr., 
$645, $635°. '52 Two-ten 4-dr., $485, $390. 


Route No. 
miles South Pennsyivania Turnpike 
Sale Every A.M. 
Checks and Titles Guaranteed 


Station wagon, $145. 

PONTIAC — '53 Chieftain (6) 4-dr., $600*. 
"52 Catalina (6) 2-dr., $465*; Chieftain 
2-dr., $360. ‘51 Station Wagon, $390. 


DES MOINES AUTO AUCTION 


lowa's Oldest Auto Auction 
the Heart the Clean Car Country 


NEW YORK OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH 


STUDEBAKER — ‘53 Commander 2-dr., | 4701 S.E. i4th Des Moines 15, lowa 
‘51 SL Del 2-dr., $235. 
Chevrolet %-ton pickup, $500; Dodge Guaranteed Titles and Checks Every Monday O'Clock tom $1,480. Fairlane 
%-ton pickup, $355. car sale average TENNESSEE 


All Titles and Checks Guaranteed toria 2-dr., $1,125*; station wagon, $925; 


CHICAGO MASSACHUSETTS Custom 2-dr., Custom (8) 
every Thursday. Prices are for sale Jan. NEW YORK Auction, Junction Hwys. 70S- Custom 2-dr., $585; 4-dr., 


Special 4-dr., $1,400°. Super Riviera 
4-dr., $1,185*. '53 RM conv., $905* (ps); 
Super Riviera coupe, $860°; 4-dr., $735*° 
(ps); conv., $600* (ps); Special Riviera 
coupe, $715*; 4-dr., $450. 
CADILLAC—’56 (62) coupe de Ville 4-dr., 
$4,200° (ps); coupe, $4,175* (ps); conv., 


For Dealers Only 
Checks and Titles Guaranteed 
Auction Every Thursday at 11 A.M. 
Newburyport Turnpike, U. S. Rt. 1 
West Peabody, Mass. 1-7500 


AUTO AUCTION 
EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because titles 


JOHNSON AUTO 
AUCTIONS 


Lawrenceburg, Tenn.—Tuesday 


(Continued on Page 35, Col. 1) 


Model Breakdown 
Auction Averages 


Checks and Titles (Wed.). 


fifty (6) 2-dr., $785. '54 Bel Air 4-dr., 


A cs Joseph Herbert Phillip Glick and checks oa i d 
EVERY TUESDAY 12:30 P.M. 100% Registration Fee Model 1956 1956 
$2,180* (ps). '53 (62) coupe de Ville, 4 1,347 1,380 
(ps). (62) coupe Ville, $1,- GRAND RAPIDS AUCTIONS, INC. Tel. EVergreen 3-4800 Crossroad 938 1,006 
5 ps). 
conv., $1,200; Two-ten Cen ured 


= 
-erey = : 
‘lub, 
4 
(88) 


= 
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Used-Car Auction Prices 


‘Continued from Page 34) 


450* (ps), $2,010*, $1,985*. (88) Hol- 
jday 2-dr., $1,650*. '51 Super (88) 4-dr., 
g4so*. 

DLYMOUTH—'55 Savoy (6) 4-dr., $815. 
54 Belvedere Hardtop, $850; Savoy 4-dr., 
$560. °53 Cranbrook 4-dr., $375°; coupe, 
$335. 

PONTIAC—'55 Chieftain (8) 4-dr., $1,- 
400°, $1,385*; 2-dr., $940. 

SrUDEBAKER — '55 Commander station 
wagon, $950*. Champion 4-dr., $170*. 

WILLYS—'49 Jeep station wagon, "$190. 

MISCELLANEOUS — '54 Chevrolet %-ton 
pickup, $765. "50 Dodge 1%-ton pickup, 
$215. 


DYER, IND. 


{Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 28.) 

(Market was a little stronger than in 
the past four weeks and showed signs of 
Sealers starting their new year a little 
@head of time. Sold 193 cars out of 288 
offerings.) 

BUICK—'56 Century Riviera, $2,260° (ps). 
’565 Special 4-dr., $1,760*, $1,350°; Rivi- 
era, $1,470*, $1,120*; Super Riviera, $1,- 
630° (ps); Century Riviera, $1,585° (ps). 
564 Century Riviera, $1,205*. ‘53 Super 
Riviera, $945*; RM 4-dr., $495*. '52 Su- 
per 4-dr., $405°*. 

SADILLAC—'56 (62) conv., $3,985*° (ps). 
"55 (62) coupe de Ville, $3,150° (ps); 
coupe, $2,970° (ps), $2,775° (ps); (60) 
Special 4-dr., $2,765° (ps). ‘54 (62) 
conv., $2,390° (ps); 4-dr., $2,270* (ps). 

OGHEVROLET—'57 Bel Air (8) 4-dr., $2,- 
275°. "56 Bel Air (8) 2-dr., $1,685*°. 
Two-ten station wagon, $1,545*. $1,445°; 
Bel Air (8) 4-dr., $1,115; Two-ten (6) 
Bport coupe, $1,250°. '54 Two-ten station 
wagon, $1,075; 4-dr.. $690. ‘53 Two-ten 
2-dr., $675*, $580°, $560, $525, $510, 
$495. "52 SL Deluxe 2-dr., $390, $245, 
$195; FL Deluxe 2-dr., $335. ‘51 SL De- 
luxe 2-dr., $390, $285, $280, $265, 2 at 
$260. 

CHRYSLER—'53 Windsor 4-dr., $450. 
Windsor club coupe, $445*; 4-dr., $420°. 
"51 Windsor 4-dr.. $305°. 

BesOTO—'55 Firedome 4-dr., $1,345*. ‘52 
Firedome 4-dr., $370*. ‘51 Sportsman, 
$270. '50 Custom 4-dr., $315. 

BOVGE—'55 Coronet 4-dr., $825*. 

FORD—'5S7 Fairlane (8) 500 Victoria, $2,- 
470°; 4-dr., $2,435°; Custom (6) 300 2- 
dr., $1,880; Custom (8) 2-dr., $1,785. '56 
Pairlane (8) conv., $1,690°; 4-dr., $1,- 
680°; Country sedan, $1,735° (ps); Cus- 
tom (8) 2-dr.. $1,350°, $1,120. ‘55 Fair- 
lane (8) Victoria, $1,350*, $1,330, $1,325*, 
$1,275°*; Country sedan, $1,315*, $1,.240*. 

BUDSON— "53 Super Jet 4-dr., $245. ‘51 
Hornet Hollywood, $210*. 

LINCOLN — ‘56 Premiere 4-dr., $3,175* 
(ps); coupe, $3,100° (ps). 

MERCURY —'57 Monterey Phaeton, $2,825*. 
"55 Montclair Sun Valley, $1,595* (ps); 
coupe, $1,565*°, $1,550° ips); Monterey 
4-dr., $1,150°. ‘54 Monterey station wag- 
om, $1,145° (ps). ‘53 4-dr.. $640°. ‘52 
4-dr., $500*, $430°, $415, $305, $390. 

NASH—'53 Rambler conv., $355. 

OLDSMOBILE—'55 (88) Holiday, $1,660*; 
Super 4-dr., $1,410°. (88) 4-dr., $1,- 
245°, $1,190°. "53 (88) Holiday, $1,055*; 
2-dr., $765*°, $590°, $585°. ‘52 (88) 4-dr., 
$440°, $430°, $410°. (88) 4-dr., $310°*, 
$250°, $245°; (98) 4-dr., $255°. 

PACKARD—'55 Clipper 4-dr., $1,295*. ‘51 
Clipper 4-dr., $145°. 

PLYMOUTH—'57 Savoy (8) Sport coupe, 
$2.400°. Belvedere (6) Sport coupe, 
$1,225°; Savoy (8) 4-dr., $940, $930, 
$925, $920, $910, $890. Cranbrook 
dr., $310. '51 Cranbrook 4-dr., $205, $190. 
"50 Special Deluxe 2-dr., $150, $130. 
Deluxe 4-dr., $180. 

PONTIAC — ‘55 Star Chief (8) Catalina, 
$1,465° (ps), $1,390°. ‘53 Chieftain (8) 
4-dr., $700*, $600, $585°, $500. ‘52 Chief- 
tain "(8) Catalina, $350°; 4-dr., $200°. 
"S51 Silver Streak (8) Catalina, $300°, 
$285°; 4-dr., $145*. ‘50 Silver Streak (8) 
2-dr., $175*, $135°. 

STUDEBAKER — ‘52 Commander 4-dr., 
$115*. Commander 4-dr., $150*. ‘50 
Champion 2-dr., $145. 

MISCELLANEOUS—'56 Ford %-ton pick- 
up, $1,015. ‘54 Dodge ‘%-ton pickup, 
$565. "52 Studebaker %-ton pickup, $325. 
"51 Studebaker i-ton pickup, $220. 


FLINT 


(Flint Auto Auction, Inc. Sale every 
Wednesday. Prices are for sale of Dec. 26 
and Jan. 2.) 

(Seid 49 cars out of 102 offerings.) 

BUICK—’'56 conv. 2-dr., $2,100* (ps). "55 
Super Riviera, $1,605*, $1,545*; RM 2- 

r., $1,590° (ps). "49 Super 4-dr., $120°. 

CADILLAC—'50 (62) 4-dr., $615*. 

CHEVROLET — ‘56 Bel Air (8) Sports 
coupe, $1,520*. '55 Bel Air (8) Hardtop, 
$1,300; Two-ten 4-dr., $1,125, $1,025; 
One-fifty 2-dr., $1,100, ‘53 Bel Air (6) 
conv., $550; Two-ten 4-dr., $500, 51 FL 
Deluxe 2-dr., $150. 

CHRYSLER—’52 Imperial 4-dr., 3310. 

DODGE—’53 Coronet 4-dr., $290 

FORD—'57 Fairlane 500 (8), 32, 300°, '56 
Fairlane (8) Victoria, $1,675*; 2-dr., $1,- 
590*, $1,490°; Custom (8) 2-dr., $1,450°; 
station wagon, $1,430. ‘55 Fairlane (8) 
Victoria, $1,280°; 4-dr., $1,200°, $1,150°; 
Main (8) 2-dr., $785, $635*. '53 Crest (8) 
Victoria, $640°. 

MERCURY—'56 Montclair coupe, $1,675*. 
"54 Custom 2-dr., $635. 

PLYMOUTH—'57 Plaza (8) 4-dr., $2,300°. 
"S55 Belvedere (8) coupe, $1,200; Savoy 
4-dr., $890°. '51 Cranbrook 4-dr., $205. 

PONTIAC—'55 Chieftain (6) 2-dr.. $1,125. 

— '52 Commander 2-dr., 

135. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Jan. 3.) 
(Prices slight increase as ex- 
Pected. Sold 49 out of 62 offerings.) 
BUICK—’57 Special 4-dr., $2,600*, $2,580°. 
RM Riviera Hardtop, $2,490° (ps). 
Super Riviera 2-dr., $405*. 
CHEVROLET—'56 Bel Air (8) 4-dr., $1,- 
675*; Two-ten (8) 2-dr., $1,490. '55 Two- 
ten (6) 2-dr., $1,050; 4-dr., $680, $675*° 
(ex-cab); (8) 2-dr., $900. °'54 Two-ten 
2-dr., $750. °53 Two-ten Sport coupe, 
$270, °52 SL Deluxe 4-dr., $230°. SL 
Special 2-dr., $195; Deluxe 4-dr., $120*. 
"49 SL. Deluxe 4-dr., $170. 
CHRYSLER—’53 NY 4-dr., $710. 
DeSUTO—'53 Fire Dome 4-dr., $700*. 


DODGE — ‘54 Meadowbrook (6) 2-dr., 
$630*. °51 Coronet 4-dr., $200°, 

FORD—’57 Thunderbird, $3,250*; Fairlane 
(8) 2-dr., $2,085. '56 Ranch Wagon (8), 
$1,730; Custom (8) 4-dr., $1,280; 2-dr., 
$1,450. '55 Sunliner (8), $1,345. Ranch 
Wagon (8), $1,000; Country sedan 9-pass. 
(6), $915*; Main (6) 2-dr., $590. '53 Cus- 
tom (6) 4-dr., $605. 51 Custom (8) 2-dr., 
$255. °50 Custom (8) 2-dr., $200; station 
wagon, $165. 

HUDSON—’ 54 Jet 4-dr., $415. 

LINCOLN—‘52 4-dr., $590*. 

OLDSMOBILE — ’55 Holiday (88) 4-dr., 
$1,730* (ps). "50 (88) 2-dr., $185*; club 
coupe, $155. 

PLYMOUTH—’57 Belvedere (8) 4-dr., $2,- 
350°. Belvedere Hardtop, (ps). 
‘49 Special Deluxe 4-dr., $125. 

PONTIAC—’ 54 Catalina (8), $1, 390° (ps). 
Chieftain Deluxe (8) 2-dr., $600*. 

STUDEBAKER — ‘56 Power Hawk (8) 
coupe, $1,450°. 

WILLYS—’ 50 station wagon (4), $350*. '47 
Jeep 4 WD, $395. 

MISCELLANEOUS—’54 Dodge %-ton pick- 
up. $550; °52 Ford (8) %-ton pickup, 
$500; °51 Ford (8) %-ton pickup, $450. 


OMAHA 


(Richard Abel Auto Auction. Sale every 
Thursday. Prices are for sale of Jan. 3.) 
BUICK—’ 57 Special 2-dr. Hardtop, $2,795*. 

"54 Super Riviera 2-dr., $1,300*; RM 4- 


dr., $1,180* (ps). "52 Riviera 4-dr., $500* 
(ps). 

OADILLAC—’'56 (62) 4-dr., $4,020* (ps). 
"51 (62) 4-dr., $820°. 

CHEVROLET — ’56 Bel Air Sport coupe, 
$1,900*; Two-ten (8) 2-dr., $1,430*; (6) 
2-dr., $1,380. °55 Bel Air (8) 4-dr., $1,- 
205*; 2-dr., $1,195*; Two-ten (6) 4-dr., 
$1,105; 2-dr., $1,020; One-fifty (8) 4-dr., 
$925. °54 Two-ten 2-dr., $700; One-fifty 
2-dr., $495. °53 Bel Air 4-dr., $795*; 2- 

r., $685*. "52 SL 4-dr., $390*, $340, 

CHRYSLER—’53 Windsor 4-dr., $700*, 

DeSOTO — ’'55 Fire Dome 4-dr., $1,490* 
(ps). Fire Dome 2-dr., 

DODGE—’53 Coronet 4-dr., $465*. 

FORD—'57 Thunderbird, $3,200*; Fairlane 
(8) 500 4-dr., $2,475* (ps); Custom (8) 
300 4-dr., $2,150°. '56 Fairlane (8) Vic- 
toria, $1,840*; 2-dr., $1,800* (ps), $1,- 
765*; Custom’ (8) 4-dr., 2 at $1,530°, 
$1, 430, $1,405; 2-dr.; $1, 450, $1,435. °55 
Country sedan (6), $1, 390°; Fairlane (8) 
4-dr., $1,290*; Custom (8) 4- dr., $1,260°, 
"54 Custom (8) 2-dr., $1,250*; Main (6) 
2-dr., $810*, $740°. "53 Custom (8) 4-dr., 
$720, $695*, $690. °52 Custom (8) 4-dr., 
$670*; Main (6) 4-dr., $460*. 

MERCURY—’56 Monterey Hardtop, $2,005*. 
’55 Montclair Hardtop, $1,665*; 4-dr., 
$1,300* (ps). '54 Monterey 4-dr., $1,120*; 
2-dr., $985. 

OLDSMOBILE —’'57 (88) Hardtop 4-dr., 
$2,975* (ps). (88) Holiday, $2,535* 
(ps). °55 (88) Holiday coupe, $1,745* 
(ps). "54 (98) 4-dr., $1,150* (ps); Super 
(88) 4-dr., $1,095*. '51 4-dr., $105. 

PLYMOUTH—'55 Belvedere 2-dr., $1,190; 
Savoy 4-dr., $870. °53 Cranbrook 4-dr., 
$425*. ‘52 Cranbrook 4-dr., $315. 
Suburban, $170. 

PONTIAC—’56 Chieftain Deluxe 4-dr., $1,- 
cae, (ps). "55 station wagon 2-dr., $1,- 

MISCELLANEOUS—'53 Dodge %-ton pick- 
up, $480. 


Kaplans Sign With 


Carl and Morris Kaplan, owners new Chrysler-only dealer- 
ship Albany, sign the agreement that joins them the Chrysler division dealer 
The dealership the first Chrysler exclusive the Syracuse region. 
Seated from left, are Talkington, Chrysler district manager; Carl Kaplan, 
ship president; Morris Kaplan, vice-president. Standing: Davis, Chrysler regional 
business management specialist, and Gabriel, regional service manager. 


There’s firmer foundation for good business than 
top quality Quaker State Super Blend. It’s the 


famous 10W-30 Motor Oil for all-weather 
driving that means satisfied customers for you. 


SUPER BLEND 


MOTOR 


QUAKER STATE REFINING CORP., CITY, PA. 


we 


MEMBER PENNSYLVANIA GRADE CRUDE 


MOTOR 


The extra safety nylon cord tires|n 


important safety improvement tires gives change-over business real 
boost. That’s why the lasting strength and safety nylon cord tires have special meaning 


for you. Each time you suggest change-over nylon, you both yourself and your customer 


service. Nylon cord’s safety extras give your customer added protection 


against the hazards mile-after-mile driving 


TODAY THE STRONGEST. 


A 


POST 


Already highly publicized, the advantages nylon cord tires are featured Pont’s powerful advertising campaign appearing 
throughout the year these leading magazines. brings the story nylon’s safety and dependability directly your best cus- 
tomers. Surveys and the rising sale nylon cord tires show that the public knows and wants nylon’s extra strength and extra safety. 


NYLON CORD PROTECTS AGAINST 
THE MAJOR CAUSES BLOWOUTS 


the toughest tire test billions 
miles heavy-duty trucking have proved the 
extra safety nylon cord tires under the most 
rugged road and load conditions. 


BRUISE DAMAGE 
caused by hitting a rock, hole 
or bump is a frequent cause 
of tire blowout. Nylon’s shock- 
absorbing toughness guards 
against impact damage, gives 
you extra safety, added pro- 
tection mile after mile. 


' through cracks or cuts in tire 


rubber weakens ordinary cord; 
results in dangerous, unseen 
damage to your tires. Nylon 
ends blowouts due to moisture 
damage because water can’t 
rot nylon cord. 


extra change-over business 


business any book. 


pays suggest nylon cord tires. It’s piece 


but mean more satisfied customers. That’s good 


change-over business that will not only influence sales, 


| 3. FLEX STRAIN that oc- 
curs every time tire turns 


can sap its strength, lead 
premature failure. Nylon’s re- 
silience guards against dam- 
aging flex fatigue, gives lasting 
protection against this cause 


can permanently 
weaken tire cord, lead to blow- 
outs. Nylon gives two-way pro- 
tection: It has greater heat 
resistance—also makes cooler- 
running tires. That's why rac- 
ing tires are made with nylon. 


Pont produces nylon fiber. 
Tire manufacturers 
make nylon cord tires. 


PONT 


REG. U.S. PAT. OFR 


BETTER THINGS FOR BETTER CHEMISTRY 


“Sh 


Devine Heads 
Auto Warehouse 
Distributors Assn. 


KANSAS CITY. Walter De- 
vine, Lenk, Inc., Boston, was elected 
president the Automotive Ware- 
house Distributors Assn. the 
group’s annual convention Chi- 
cago. 

Other officers are Thomas 
Perry, Thomas Perry Co., At- 
lanta, first vice-president; Ernest 
Tapp, Jobbers Supply Co., Inc., 
Kansas City, second vice-president; 
Robert Weber, Weber, Inc., 
Milwaukee, secretary, and Bernard 
Bock, Bobro Products, New York, 
treasurer. 

Elected the board directors 
were Paul Livoni, Crum Lynn, 
Inc., Los Angeles; Wilson, 
Wilson-Walther Co., Dallas; 
Connell, Connell Dallas, 
and Walter, Gabriel Distrib- 
uting Co., Connell chair- 
man the AWDA membership 
committee, and Walter the retir- 
ing 

The AWDA composed ware- 
house distributors who sell only 
jobbers, and affiliate manufacturers 
who subscribe and use the 
AWDA system distribution. 
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Office Helper— 


Vic Sinkunas, sales manager, Kerr Mo- 
tors (Ford), Bremerton, Wash., holds 
letter copied the Verifax copier. 
right Stephens Kerr, office manager. 
Kerr uses the machine make duplicate 
car invoices, dealer transfer invoices, 
power attorney copies, repair orders, 
claims, estimates and forms, 
checks and copies important corres- 
pondence. 


Kodak Tells Advantages 


Dealers Use Photocopy 


Westward Motor Co. Anchorage, 
Alaska, All-Miami Ford, Inc., 
Miami, office photocopying in- 
creasing dealer efficiency and cut- 
ting clerical costs, according 
Eastman Kodak Co. here. 

Kodak said that its 
ing equipment helps dealers 
get more selling hours the 
floor. 

example the jobs performed 
the monthly financial statement. 
Maher Brothers, Inc. (Ford), Dal- 
las, said use the copier 
make the monthly financial 
statements forwards the fac- 
tory. 

Rochester Motors, Inc. (Lincoln- 


Patterson, Morrow 


Upped Chrysler 


president Dodge division, and 
Morrow, group executive for 
defense and special products, have 
been elected vice-presidents 
Chrysler Corp. 

Patterson joined Dodge years 


M, C, Patterson T. F. Morrow 


ago, accepting job the drop- 
forge and die-sinking department. 

Morrow was first employed 
Chrysler Corp. assembly line 
worker the Chrysler Jefferson 
plant. 


Mercury), here purchased its photo- 
copier primarily for monthly finan- 
cial statement use, but said 
have found the equipment valuable 
for making copies service in- 
voices, copy estimates repairs 
and repair orders, daily reports for 
department heads and management, 
manufacturer’s service letters, and 
ads. 

Kodak said photocopying equip- 
ment has expedited paperwork 
dealer service departments. Broad 
Motors Co. (Ford), Philadelphia, 
has reported improved service 
customers and reduced service bill- 
ing costs. According Paul 
Culkin, comptroller, customers often 
request many four copies 
service repair bills for income tax 
use. 

With average such 
requests for extra copies bills 
every day, Broad Motors esti- 
mates that has cut four hours 
labor time minutes. 

Broad Motors said that with the 
customer receiving exact repro- 
duction the actual work sheet 
complete with signature, any tend- 
ency question the bill elimi- 
nated. 

Ray Pontiac, Oakland, 
said receives “assist” from 
photocopying. Swim, service 
manager, uses photocopying 
lighten paperwork connected with 
handling repairs automobile in- 
surance claims. 

Where formerly the triplicate 
statement insurance com- 
pany required one hour typing 
time and minutes proof- 
reading, with photocopier, Swim 
makes the three needed copies 
one minute. 

Summarizing the value photo- 
copying the automobile dealer, 
George Buck, Grand Avenue Ford, 
St. Paul, said: “You’ve got run 
today, not walk.” 


The following advertised - delivered 
prices include the suggested base fac- 
tory list prices, Federal excise tax 
amounts and suggested dealer delivery- 
and-handling charges. Not included are 
variable items passed on to the retail 
buyer, such as State and local taxes, 
transportation charges and optional 
equipment. 


BUICK — Special—4-dr. sed., $2,644.83; 
2-dr. sed., $2,580.83; 4-dr. hardtop, $2,- 
764.83; 2-dr. hardtop, $2,688.83; conv., $2,- 
971.83; 4-dr. 2-seat stat. wag., $3,031.83; 
4-dr. 2-seat hardtop stat. wag., $3,151.83. 
Century—4-dr. hardtop, $3,339; 2-dr. hard- 
top, $3,255; conv., $3,583; 4-dr. 2-seat hard- 
top stat. wag., $3,691. Super—4-dr. hard- 
top, $3,666; 2-dr. hardtop, $3,521; conv., 
038.33; 2-dr. hardtop, $3,929.33; conv., $4,- 
$3,886. Roadmaster — 4-dr. hardtop, $4,- 
051.33. (Dynaflow standard on Century, 
Super and Roadmaster. Power steering 
standard on Super and Roadmaster.) 


CADILLAC — Series 62 — 4-dr. hardtop, 
$4,780.96; 2-dr. hardtop, $4,676.96; 4-dr. 
Sedan deVille hardtop, $5,255.96; 2-dr. 
Coupe deVille hardtop, $5,115.96; conv., 
$5,292.96; Eldorado Seville 2-dr. hard- 
top, $7,285.96; Eldorado Biarritz conv., 
$7,285.96. Sixty Special—4-dr. hardtop, $5,- 
614.32. Series 75—8-pass. sed., $7,439.88; 
Imperial limousine, $7,677.88. (Hydra- 
Matic, power steering, power brakes stand- 
ard.) 


CHEVROLET — (Prices are for 6-cyl. 
models. For V-8s, add $100.) One-Fifty— 
4-dr. sed., $2,048.32; 2-dr. sed., $1,996.32; 
util. sed., $1,885.32; 2-dr. 2-seat stat. wag., 
$2,307.32. Two-Ten—4-dr. sed., $2,174.32; 
2-dr. sed., $2,122.32; club cpe., $2,162.32; 
4-dr. hardtop, $2,270.32; 2-dr. hardtop, 
$2,204.32; 2-dr. 2-seat stat. waz., $2,- 
402.32; 4-dr. 2-seat stat. wag., $2,456.32; 
4-dr. 3-seat stat. wag., $2,563.32. Bel Air— 
4-dr. sed., $2,290.32; 2-dr. sed., $2,238.32; 
4-dr. hardtop, $2,364.32; 2-dr. hardtop, 
$2,299.32; conv., $2,511.32; 4-dr., 2-seat 
stat. wag., $2,580.32; 2-dr. 2- seat Nomad 
stat. wag., $2,757.32. Corvette—Hardtop | 
cpe. or conv. (V-8 only), $3,465.32. 

CHRYSLER — Windsor — 4-dr. sed., $3,- 
088; 4-dr. hardtop, $3,217; 2-dr. hardtop, 
$3,153; 4-dr. 2-seat stat. wag., $3,575. 
Saratoga—4-dr. sed., $3,718; 4-dr. hard- | 
top, $3,832; 2-dr. hardtop, $3,754. New| 
Yorker—4-dr. sed., $4,172.50; 4-dr. hard- 
top, $4,258.50; 2-dr. hardtop, $4,201.50; 
conv., $4,638; 4-dr. 2-seat stat. wag., $4,- 
745.50. 300-C—-2-dr. hardtop, $4,929; conv., 
$5,359. (TorqueFlite, power steering stand- 
ard on Saratoga and New Yorker. Torque- 
Flite, power brakes standard on 300-C.) 

CLIPPER—(Prices are for 1956 models.) 
—Deluxe—4-dr. sed., $2,731. Super—4-dr. 
sed., $2,866; 2-dr., hardtop, $2,916. Custom 
—4-dr. sed., $3,069; 2-dr. hardtop, $3,164. 

CONTINENTAL -— 2-dr. hardtop, $9,- 
695. (Turbo-Drive, power steering, power 
brakes standard.) 

DeSOTO — Firesweep — 4-dr. sed., $2,- 
777.25; 4-dr. hardtop, $2,911.75; 2-dr. hard- 
top, $2,835.75; 4-dr. 2-seat stat. wag., $3,- 
169.25; 4-dr. 3-seat stat. wag., $3,310.25. 
Firedome—4-dr. sed., $2,957.75; 4-dr. hard- 
top, $3,141.75; 2-dr., hardtop, $3,084.75; 
conv., $3,361.25. Firefiite—4-dr. sed., $3,- 


Current Prices New Cars 


486.75; 4-dr. hardtop, $3,670.75; 2-dr. hard- 
top, $3, 613.75; conv., $3,890.25; 4-dr. 2-seat 
stat. wag., $3, 981. 15; 4-dr. 3-seat stat. 
wag., $4, 123. 75. Adventurer—2- dr. hardtop, 
$3, 996. 75; conv., $4,272.25. (TorqueFlite 
standard on Fireflite and Adventurer. Power 
brakes standard on Adventurer.) 


DODGE—Coronet 6—4-dr. sed., $2,451; 


2-dr. sed., $2,370.25. Coronet V-8—4-dr. 
sed., $2,558.50; 2-dr. sed., $2,478; 4-dr. 
hardtop, $2, 665; 2-dr. hardtop, $2,580; 


conv., $2,841.50. "Royal V-8—4-dr. sed., $2,- 
711. 50; 4-dr. hardtop, $2,818; 2-dr. hard- 
top, $2,768.50. Custom Royal V-8—4-dr. 
sed., $2,881; 4-dr, hardtop, $2,990; 2-dr. 
hardtop, $2,920; conv., $3,146. Station 
Wagons—2-dr. 2-seat Suburban, $2,860; 
4-dr. 2-seat Sierra, $2,945; 4-dr. 3-seat 
Sierra, $3,073; 4-dr. 2-seat Custom Sierra, 
$3,087; 4-dr. 3-seat Custom Sierra, $3,214. 


FORD—(Prices are for 6-cyl. models. 
For V-8s, add $99.98). Custom—4-dr. sed., 
$2,004.18; 2-dr. sed., $1,952.90; business 2- 
dr., $1,840.94. Custom 300—4-dr. sed., 
$2,118.86; 2-dr., sed., $2,067.58. Fairlane— 
4-dr, sed., $2,248.66; 2-dr. sed., $2,197.38; 
4-dr. hardtop, $2,319.74; 2-dr. hardtop, 
$2,255.10. Fairlane 6500—4-dr. sed., $2,- 
294.98; 2-dr. sed., $2,243.70; 4-dr. hard- 
top, $2,366.06; 2-dr. hardtop, $2,301.42; 
conv., $2,467.62. Station Wagons—2-dr. 2- 
seat Ranch Wagon, $2,263.02; 2-dr. 2- 
seat Del Rio Ranch Wagon, $2,359.62; 4- 
dr, 2-seat Country Sedan, $2,413.62: 4-dr. 
3-seat Country Sedan, $2,518.38; 4-dr. 3- 
seat Country Squire, $2,645.94. Thunder- 
bird—Hardtop cpe. (V-8 only), $3,367.32. 


HUDSON—Hornet Super V-8—4-dr. sed., 
$2,750; 2-dr. hardtop, $2,840. Hornet Cus- 
tom V-8—4-dr. sed., $2,940; 2-dr. hardtop, 
$3,030. (Power brakes standard on Cus- 
tom.) 


IMPERIAL — Imperial — 4-dr. sed., $4,- 

837.50; 4-dr. hardtop, $4,837.50; 2-dr. hard- 
top, $4,735. Crown—4-dr. sed., $5,406; 
4-dr. hardtop, $5,406; 2-dr. hardtop, $5,- 
| sed., $5,742. 50. Limousine prices not avail- 
| able. (TorqueFlite, power steering, power 
brakes standard.) 


LINCOLN—Capri—4-dr. sed., $4,722; 4- 
dr. hardtop, $4,722; 2-dr. hardtop, $4,576. 
Premiere—4-dr. sed., $5,221.50; 4-dr, hard- 
top, $5,221.50; 2-dr. hardtop, $5,075.50; 
conv., $5,308.50. (Turbe-Drive, power steer- 
|ing, power brakes standard.) 


| MERCURY—Monterey — 4-dr. 
| 605; 2-«ir., sed., $2,536; 4-dr., hardtop, $2,- 
723; 2-dr. hardtop, $2,653; conv., $2,965. 
Montclair—4-dr. sed., $3,148; 4-dr. hardtop, 
$3,277; 2-dr. hardtop, $3,196; conv., $3,390. 
Turnpike Cruiser — 4-dr. hardtop, $3,809; 
2-dr. hardtop, $3,718. Station Wagons— 
Commuter— 2-dr. 2-seat, $2,863; 4-dr. 2- 
seat, $2,933; 4-dr. 3-seat, $3,030. Voyager 
—2-dr. 2-seat, $3,363; 4-dr. 3-seat, $3,530. 
Colony Park—4-dr. 3-seat, $3,637. (Mere- 
0-Matic standard on Montclair, Turnpike 
Cruiser, Voyager and Colony Park. (Power 
steering and power brakes standard on 
| Turnpike Cruiser.) 

METROPOLITA® — z-dr. hardtop, $1,- 
527; conv., $1,551. 
NASH — Ambassador Super V-8 — 4-dr. 
sed., $2,750; 2-dr. hardtop, $2,840. Ambas- 
sador Custom V-8—4-dr. sed., $2,940; 2-dr. 


sed., $2,- 


hardtop, $3,030. 
on Custom.) 
OLDSMOBILE — Series 88 — 4-dr. sed,, 

$2,798.47; 2-dr. sed., $2,733.47; 4-dr. hard- 
top, $2. 932. 47; 2- dr. hardtop, $2,854.47; 
conv., $3,182. 47; 4-dr. 2-seat stat. wag., 
$3, 202. 47; 4-dr. 2-seat hardtop stat. wag,, 
$3,313.47. Super 88—4-dr. sed., $3,030.47; 
2-dr. sed., $2,968.47; 4-dr. hardtop, $3,< 
257.47; 2-dr. hardtop, $3,180.47; conv., $3,- 
447.47; 4-dr. 2-seat hardtop stat. wag., 
$3,541.47. Series 98—4-dr. sed., $3,740.55; 
4-dr. hardtop, $4,012.55; 2-dr. hardtop, $3,- 
936.55; conv., $4,216.55. (Jetaway Hydra. 
Matic, power steering, power brakes stand- 
ard on Series 98.) 


PACKARD — (Prices are for 1956 mod 
els) — Executive—4-dr. sed., $3,465; 2-dr., 
hardtop, $3,560. Patriclan—4-dr. sed., 
160. 400—2-dr. hardtop, $4,190. Caribbean— 
2-dr. hardtop, $5,495; conv., $5,995. (Ultra. 
matic standard on all models. Power steer 
ing and power brakes standard on Carri 
bean.) 


PLYMOUTH— (Prices are for 6-cyl. mod- 
els. For V-8s, add $100.) Piaza—4-dr. sed., 
$2,055; 2-dr. sed., $2,008.50; bus. cpe., $1,- 
899. Savoy—4-dr. sed., $2,193.75; 2-dr, 
sed., $2,147.50; 2-dr. hardtop, $2,229.25, 
Belvedere—4-dr. sed., $2,310; 2-dr. sed., 
$2,263.50; 4-dr. hardtop, $2,418.50; 2-dr, 
hardtop, $2,348.50; conv. (V-8 only), $2,- 
638. Fury—2-dr. hardtop, (V-8 only), $2,- 
925.50 Suburban— (station wagons)—2-dr., 
2-seat Deluxe, $2,330.50; 2-dr. 2-seat Cus- 
tom, $2,440.25; 4-dr. 2-seat Custom, $2,- 


(Power brakes standard 


494; 4-dr. 3-seat Custom, $2,649; 4-dr, 
2-seat Sport, $2,622; 4-dr. 3-seat Sport, 
$2,777. 


PONTIAC — Chieftain — 4-dr. sed., $2,- 
527.39; 2-dr. sed., $2,463.39; 4-dr. hardtop, 
$2,614.39; 2-dr. hardtop, $2,529.39; 2-dr, 
2-seat stat. wag., $2,841.39; 4-dr. 3-seat 
stat. wag., $2,898.39. Super Chief—4-dr. 
sed., $2,664.39; 4-dr. hardtop, $2,793.39; 
2-dr. hardtop, $2,735.39; 4-dr. 2-seat stat, 
wag., $3,021.39. Star Chief—4-dr. deluxe 
sed., $2,839.39; 4-dr. custom sed., $2,596.39; 
4-dr. hardtop, $2,975.39; 2-dr. hardtop, $2,- 
901.39; conv., $3,105.39; 2-dr. 2-seat Safari 
stat. wag., $3,481.39. 

RAMBLER—Deluxe Six—4-dr. sed., 
925. Super Six—4-dr. sed., $2,065; 4-dr. 
hardtop, $2.150; 4-dr. 2-seat stat. wag., 
$2,352. Custom Six—4-dr. sed., $2,155; 4 
dr. 2-seat stat. wag., $2,442. Super V-8— 
4-dr. sed., $2,195; 4-dr. 2-seat stat. wag., 
$2,482. Custom V-8—4-dr. sed., $2,285; 4- 
dr. hardtop, $2,370; 4-dr. 2-seat stat. wag., 
$2,572; 4-dr. 2-seat hardtop stat, wag., 
$2,657 

STUDEBAKER—Champion 6—4-dr. cus- 
tom sed., $2,048.89; 4-dr. deluxe sed., $2,- 
170.79; 2-dr. custom sed., $2,000.59; 2-dr. 
deluxe sed., $2,122.99. Commander V-8— 
4-dr. custom sed., $2,173.29; 4-dr. deluxe 
sed., $2,295.09; 2-dr. custom sed., $2,123.59; 
2-dr. deluxe sed., $2,242.09, President V-8 
—4-dr. sed., $2,407; 2-dr. sed., $2,357.99. 
President Classic 4-dr. sed., $2,538, 
Station wagons—2-dr. 2-seat Pelham 6, 
$2,381.59; 2-dr. 2-seat Parkview V-8, $2,- 
504.69; 4-dr. 2-seat Provincial V-8, $2,- 
560.72; 4-dr. 2-seat Broadmoor V-8, $2,- 
665.97. Hawks—Silver Hawk 6 cpe., $2,- 
141.59; Silver Hawk V-8 cpe., $2,263.17; 
Golden Hawk V-8 2-dr. hardtop, $3,181.82, 
(Overdrive standard on Golden Hawk.) 


$1,- 


New Commercial Car Registrations, 
States for November, 1956-55 


Truck registrations by states 
are released here weekly, as 
compiled by R. L. Polk repre- 
sentatives in state capitals. 


Brock- 
way 


Chev. 
rolet 


Dia- 
mond 


Dodge 


Stude- 


Reo baker White Willys Misc. 


Reported for November *55| 30; 11923 117 1875 8848 3159 3068 439 104 295 524 1262 321} 31965 
‘5 4 


“The information contained in this report has been compiled from official state documents. 


Every reasonable precaution has been 


we ~ ‘* insure accuracy of this report to the extent of the registrations received and tabulated st the time the report is published. 


Co. cannot assume any liability reason inaccuracies 


L. Polk 


New Passenger Car Registrations, States for November, 1956-1955 


Car registrations by states 


are released here weekly, as 


compiled by L. rep- 
resentatives in state capitals. 


24 States Previously "56 
Reported for November 55 
Alabama 
abam 
Maryland 
arylan 
New Mexi 
Mexico 
Oregon 
ode Islan 
Vermont 
Washingt 
31 States Reported 
Date for November 
Year 
Te Date “55 


“The information contained in this report has —. compiled from official state documents. Every reason- 
able precaution has been exercised to insure accuracy of this report to the extent of the registrations 


De- 
Soto 


outh TOTAL 


Mer- 


Plym- 
Ford cury 


LER 


tinen- 
tal 


received and tabulated at the time the report is published. R. L. Polk & Co. cannot assume any liebility 
by reason of inaccuracies or omissions.’’—R. L. Polk & Co. 
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Partly Blind, Can See Deal 


Joseph Callahan 
Staff Writer 

salesman who earned more 
$15,000 selling Chevrolets 
though he’s almost blind. 
This income wasn’t unusual for 
who has sold for Ver 
Chevrolet since 1951. 
$18,000 1955; $15,000 
$16,000 1953, and $12,000 
1952. 

1955 was the leading sales- 
man Chevrolet’s Detroit zone, 
386 new cars and new 
and becoming president 
100-Car Club for the Detroit 
gone which includes southeastern 
Michigan and part Ohio. 
Casmer, large, friendly man 


lost his left eye when was 16. 


right eye. Although the cataract 


was removed 1953, still has 
about percent vision that 

can’t see well enough drive,” 
laughed, “but can still see well 


make those deals.” 


Casmer’s success has been based 
direct mail advertising 
Which keeps his name front 
potential buyers. 

Immediately after joining Ver 
Hoven Chevrolet, began vigor- 
telephone and advertising pro- 
gram. Prospects for this program 
were gleaned from the Ver Hoven 
file and NADA and Chevro- 
registration lists. 

Casmer currently has pros- 
pect list about 6,500 names. 
keeps these names stencils and 
has addressograph machine 
home. Each month 5,000 6,000 
these prospects receive either 
postcard letter from 

his wife, Lee, who partially crip- 
from operation several 
years ago. The Casmers have four 

Casmer also uses these methods 
advertising: 

cards which are headed “Ask 
for Casmer” and which feature 
good-sized caricature him. The 
quite eye-catching 
and enables person remember 
and quickly identify Casmer. 

does all his figuring and 
estimating pad stationery 
which also has this caricature and 
the pertinent information. 

sends Christmas cards 
all prospects and 


“This Christmas card thing 
brought tremendous response,” 
got 100 cards from people 
didn’t even know and don’t 
know how many people called 
thank for the card.” 

(At this point the interview was 
interrupted while Casmer talked 
prospect who had come into the 
asking for him. Al- 
though the prospect didn’t buy, 
Casmer said, think he’s pretty 
hot. told him give him good 
deal bought the first the 

Casmer said that since 1954 Ver 
Hoven has required all its salesmen 
extensive mail advertising, 
adding that Sales Manager Seth 
Ingram requires each salesman 
Make calls day. 

said Ver Hoven now pays 
for all the advertising which 


World Bestos 
Sets Sales Mark 


NEW CASTLE, Ind. World 
Bestos brake linings reached sales 
peak 1956, general manager 
Riley told representatives gathered 
for the company’s annual sales 
meeting. 

was the second straight year 
record-breaking performance, Riley 
reported, and the five- 
year period during which World 
Bestos sales soared 134 percent 
above the 1951 level. 

Singled out for special praise 
the meeting was David McCarthy, 
Philadelphia representative, who 
achieved the “greatest individual 
volume diversified sales” during 
the past season. was named 
honorary “Wheel” and was awarded 
gold pin replacement sales 
manager Greenen. 


required each salesman. ad- 
dition, the company pays per- 
cent the costs incurred 
salesman wants extra ad- 
vertising. This also applies 
matches, key rings, etc. 

Commenting that sheer persist- 
ence sometimes produces sale, 
said that frequently person will 
come and say, been writ- 
ing for the last three years, 
you.” 

Casmer said about percent 
his sales 1956 were either 
former customers direct-mail 
advertising prospects. 

Although sold only 275 new 
cars 1956 (partly because plant 
layoffs which depressed Detroit’s 
East Side), Casmer said the profit 
per-car has been increasing stead- 
ily since 1955, 

Casmer spends hours week 
Monday Friday, and a.m. 
p.m, Saturday. 

Although his poor eyesight pre- 


OPEN THROTTLE 
HIGH SPEEDS AND 


HIGH VACUUM 
LOW SPEEDS 


CHROME CONTROL 
LEAK-PROOF PISTON 


RINGS HAVE 


CRACKED THE OIL 
MILEAGE BARRIER! 


INSTANT BREAK-IN! 


TOP PERFORMANCE 
IMMEDIATELY. 


vents him from giving demon- 
stration rides, said, “If per- 
son wants give 
him the keys and tell him take 
ride himself. He’s more 
home alone and has good 
psychological effect him.” 

Commenting the present sell- 
ing situation, said, “Price 
terrific factor today, preach serv- 
ice Ver Hoven’s. sell service 
get the price.” 

Casmer admitted that he, like 
most salesmen, occasionally gets 
rut and his “wheels start slip- 
ping.” overcome this, tries 
come with new promotion gim- 
mick does some extra tele- 
phoning mailing. 

said his 1956 sales wouldn’t 
give him leadership the Detroit 
zone and, anyway, salesman can 
only president the 100-Car 
Club once. For being president 
1955, received three-day free 
holiday, ring and other prizes. 

Casmer began selling for Woody 


Chrome Control rails are 
prepared for instant mating, 
before installation, the 
exclusive McQuay-Norris 
heat shaping process, followed 
lapping. They start with 
perfect bearing the cylin- 
der wall surface. facilitate 
immediate top performance, 
Chrome top rings are used 
only where needed. 


WASTE! 


HIGH SPEED DRIVING. 


Special patented flexible ex- 
pander prevents high speed 
ring and “‘surfboard- 
Chrome Armored steel 
rails wipe oil from cylinder 
walls and safeguard cylinders. 


LOW SPEED DRIVING. 


Specially designed and 
machined separator ring sup- 
ports and stabilizes Chrome 
Armored steel 
rocking—seals the groove 
—prevents low speed oil 
around the ring 
due high vacuum— yet per- 
mits free action the groove. 


McQUAY-NORRIS 


HROME 
ONTROL 


PISTON RING Set 
APPROVED ORIGINAL EQUIPMENT FOR CARS, TRUCKS, BUSES, AND TRACTORS. 


McQUAY-NORRIS MANUFACTURING 
ST. TORONTO 


Pontiac Detroit 1939 and 
later became sales manager 
for the firm. 

Woodrow Woody, president 
the dealership, said last week, 
remember when first got the 
news that was losing the sight 
his only eye. was kind 
floored first, but then said, 
might well make the best the 
situation,’ and did.” 

the early postwar years Cas- 
mer decided try different busi- 
ness tack. and his wife 
founded one Detroit’s better 
known night clubs, “Lee Eddie’s.” 
later sold 

Commenting his business as- 
pirations, said, definitely hope 
become dealership sales man- 
ager again one these days. I’ve 
been developing lot ideas for 
promoting sales the last few 
years.” 

said that sales prospects for 
1957 look “real good—potentially 
good 1955.” 

Summing his philosophy, Auto 
Salesman Casmer said, always 
think that guy the Bible who 
was griping about the fact that 
didn’t have any shoes. Then some- 
body else spoke and said, ‘Yeah, 
but how about the guy who doesn’t 
have any feet.’” 


LARGEST PRODUCER SMALL RINGS THE AUTOMOTIVE INDUSTRY 


Star 


Although Casmer, right, partially 
blind, one the top Chevrolet 
salesmen the Detroit zone. treas- 
Stacy, assistant national sales promotion 
manager, congratulated him his selec- 
tion president the Chevrolet 100-Car 
Club the Detroit zone. sells 
for Ver Hoven Chevrolet, Detroit. 


Specifically 
designed for 
every make 

and model. 

Top Chrome 

Ring where 

needed. 
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Safety Council Estimates 40,200 


Traffic Toll Breaks Record 


CHICAGO. The traffic accident 
death toll the for 1956 has 
been estimated the National 
Safety Council 40,200. 

That the greatest number 
traffic deaths one year 
history, exceeding the previous 

The council said the estimated 
1956 total was about percent and 
more than 1,700 lives greater than 
the 1955 traffic death toll 38,426. 

The 1956 estimate based 
actual reports for months, with 
death toll 36,000 for that period 
—also increase percent from 
the comparable 11-month period last 
year. 


Traffic deaths for November alone 
went percent—resuming the 
upward pattern that had prevailed 
for consecutive months until 
reduction, the coun- 
cil said. The November death total 
3,700 was the highest for that 
month since 1941. 


The council said there had been 


THESE 7 
THESE 


Streamlined dust shield. 

Large drawer opens from 
either side. compartments 
for oil filter cartridge stock 
and tools. 
Two bins, 11”, 
hold largest air filter 
cartridge. Built-in 
pocket for sales 
aids. 

Sturdy chrome 
handles, chrome 

legs and axle. 

Semi-pneumatic 
wheels. 

Height 

work surface 


FREE! WITH EACH 


CARS: 
Continen Ford 

Cruiser Thunderbird 
Packard 
Golden Hawk 


Studebaker President. 


hope holding the toll under the 
1941 record. However, final No- 
vember figures and the heavy 
loss life during the holidays 
left little chance that the final 
December figure will less 
than last year’s December toll 
achievement necessary 
avoid breaking the record. 

Even more discouraging traffic 


Parts Association 


Elects Downie 


DETROIT. New officers have 
been elected the Automotive 
Parts Manufacturers 

President Lawrence Downie, 
vice-president Kelsey-Hayes 
Wheel Co., Detroit; vice-president 
Smith Corp., 
Young Spring Wire Corp., De- 


troit. 


authorities was the fact that the 
mileage death rate—the measure 
traffic deaths relation mileage 
—still going up. 


The latest travel figures are for 


nine months, and mileage was 
percent over the same period 
1955. For the nine-month period, 
deaths were percent, resulting 
increase the mileage death 
rate (deaths per 100 million miles) 
from 6.1. 

states reporting for No- 
vember, had fewer deaths. For 
months, only states reported 
death reductions. 

Accident experience 
continued more favorable 
than for the nation whole, 
according reports from 577 
cities, These cities reported 
percent decrease deaths No- 
vember, and only percent in- 
crease for months. 

Decreases for months were 
reported 207 the cities, and 


= 


Superior Restyles Ambulance Line— 
Superior Coach, Lima, O., has introduced its 1957 line restyled and redesigned 


ambulances and rescue cars. 


Featuring 


styling, they are said lower, 


longer and wider, yet retain low loading height, generous work space and 


ample room for equipment and supplies. 


The line consists the standard ambulance 


and two models with additional headroom the rear compartment. 


those have populations deaths per 10,000 


than 200,000. 

November, 303 cities had per- 
fect records, the three largest being 
Syracuse, 220,600); Tampa, 
(216,800), and Tulsa, Okla. (182,700). 

For months, only 111 cities still 
had perfect records. The three larg- 
est were Aurora, Ill, (56,800); La- 
fayette, Ind. (39,900), and Elkhart, 
Ind. (35,600). 

The three leading cities each 
population group the end 


months, ranked according the 
— 
| 


NEW FRAM Carburetor 


FRAM 


coating 


Pendin 


NOW 


like 


throughout long life 


Easy Change Oil Filter 


bulb, 
provides sure grip. 


the filter that's easy install, fools necessary, screws 
takes less than minutes service—special grit 


FRAM AH-57 Filtronic Filter Service Center 


Designed service and sell filters right your pump island! The 
ingenious compressed air powered cleaning system not only cleans 
the cartridge, blows the dust out cloud your customers can see! 
Sells them the need for air filter protection and service! 


SAVE MONEY! Get your AH-57 Service Center (regular price 
$47.50) with one the following assortments. (1). Purchase the 
D-144 open stock gross assortment Fram Air and Oil Filter 
Cartridges select your own assortment any gross Fram 
Cartridges, get the Service Center special price $27.50. 
(2). Purchase the D-58 packaged assortment New Fram Air and 
Oil Filter Cartridges select your own assortment any Fram 
get Service Center special price $37.50. Order 


tered vehicles, were: 


Over 1,000,000 


Detroit 
Chicago 
Philadelphia 
750,000 1,000,000 
San Francisco 3.0 
3.3 
500,000 750,000 
2.0 
2.0 
350,000 500,000 
200,000 350,000 
100,000 200,000 
Utica, 0.3 
Reading, Pa. 
Wilmington, Del 0.6 
50,000 100,000 
0.0 
New Britain, Conn. 
25,000 50,000 
0.0 
Cheyenne, 0.0 
10,000 25,000 
Birmingham, Mich. 0.0 
Clemens, Mich. 0.0 


Output 
Rise 


Lincoln Declares 


DEARBORN. Scheduled Lin- 
coln production for the first quar- 
ter 1957 will percent higher 
than year ago, Ben Mills, gen- 
eral manager, reported last week. 
said Saturday schedules and 
nine-hour shift operations will boost 
production the first three months. 

“The enthusiastic response our 
dealers and the public the 1957 
Lincoln should help surpass the 
alltime production and sales records 
established the first quarter 
1956,” Mills said. 

“While Lincoln’s share the in- 
dustry market approximated three- 
fourths one percent 1956, 
sizable increase expected 1957.” 

such major cities New 
York, Chicago, Detroit, Philadel- 


phia, Los Angeles, Boston, 


land and Pittsburgh, Lincoln has 
gained percentagewise over its com- 
petitors the past year, Mills said. 
added that registrations Cali- 
fornia, Washington, C.; Florida, 
Oregon and Wyoming show Lin- 
coln “substantially above” its goal 
one percent the industry mar- 


Engine killer 
demonstrator cards (show 
customers why they need 
filter protection) and special 
“Cut Engine Wear” 


NEW FRANCHISE DEALER KIT 


Place minimum order for FRAM mer- 
chandise with your wholesaler salesman 
and become FRAM Franchise Dealer. 


ket. 


Buyer Alleges Fraud, 


ADVE 


ERTISING 
ons Fram protection—how Fram 


Advertisi 


Filters cut engine wear over 90%. 


THOUSANDS 


ou i Re 
UTDOO! F 


PAINTED 


VAI: of moforis 


story: Fram cut engine wear 


ing and Merchandising 
NEW EDUCATIONAL COLOR 


MOVIE 


Tells you the selling focts new 


filters, and how service them. 


ER 


HEA 
ruse 


FREE 


A 


terial you need cash Fram national 


PRAM Corporation, 16, 


Sues for $25,470 


PORTLAND, Ore. Hollywood 
Ford Motors and two its agents 
have been named defendants 
$25,470 Circuit Court action filed 
John who charges 


a 


was duped automobile 


transaction. 

His complaint alleges that the 
defendants offered sell him 
1956 Ford demonstrator for $2,395 
allowing him $900 trade his 
1951 vehicle. Ashley alleges the 
contract totals exceed the quoted 
figures $470, and seeks this 
damages. 


a 
All 
rc 
w 
Vo DEALER KIT 
3 
advertising. 
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Daily Crowd Record Falls 


Chicago Subdues 
‘Battle Shows’ 


(Conginued from Page 2) 


(Buick) and Executive Vice- 
President Edward Cleary 
dently predicted that the Chicago 
attendance finally would ex- 
ceed 500,000 closing time yester- 
day (Jan. 13). 

seven previous postwar shows, 
attendance has ranged from 400,000 
last year’s 493,000, closest yet 


the elusive half-million mark, 
* 


STIMATED value the show 

definitely reached new high. 
The $15 million tab hung the 
1957 Chicago show compared 
million assigned the New 
York show, which had fewer cars 
and trucks display. 

the floor the Amphitheater 
were 260 body styles domestic 
and foreign passenger cars and 
nine domestic Domestic- 
make “dream cars” featured hold- 
overs from the 1956 General Motors 
Motorama, including the 108-inch- 
wheelbase Chevrolet Corvette Im- 
pala. 

Even the competion did not dis- 
pute the crowd magnetism 
Ford’s new retractable hardtop, 
which was flipping its lid back 
and forth “alligator farm” 
setting replete with tuxedo an- 
nouncer and two “lovely ladies.” 

The Cadillac Brougham and 

Directeur cars gave the fliptop 
close run for visitor interest, how- 
ever, did newly unveiled De- 
Soto Adventurer equipped with 
lass clad fur swimsuit. 

Fuel-injection cars were shown 
Chevrolet, Pontiac and Rambler. 
exhibit featured work- 
ing display color the new 
fuel injection system. 

* 


with Gab 


grils who spieled and 
wore outfits matching car in- 
teriors were more evidence than 
ever before. model two-piece 
creation white leather described 
similar Imperial upholstery, while 
Buick highlighted ermine both 
convertible and demonstrator. 

The recently introduced Packard 
Clipper was part the Studebaker- 
Packard display, which had 
Golden Hawk its centerpiece. 

American Motors trotted out 
its fuel-injected Rambler Rebel 
for unified hibit including 
Hudson and Nash for the first 
time. 

Around the perimeter the 290,- 
000-square-foot Amphitheater were 
the record number foreign 
entries. They included: Hillman, 
Sunbeam, Singer, Humber, Jaguar, 
Arnolt-Bristol, Austin, Austin- 
Healey, Bristol, MG, Morris, Cit- 
roen, Renault, Volvo and Volks- 
wagen. 

The “side show” Volkswagen dis- 
play, offering bait upside- 
down cutaway, attracted large 
crowds gazers despite the pres- 


Color Keyed for SAE— 


ence persistently reticent sales- 
man, 
* 

alltime-peak Sunday turnout 

was achieved despite unex- 
pected promotional conflict the 
opening Saturday. President 
address Congress calling 
for new Middle East doctrine was 
televised the same time that 
carried its annual two- 
hour roundup the 

Nearly 5,000 were lined 
enter the Amphitheater when the 
doors opened the public 
a.m. opening day. Many these 
watched Chicago Mayor Richard 
Daley present savings bonds 
winners traffic safety slogan 
contest sponsored the show and 
the city. 

Trucks displayed Chicago 
colorful abundance included 
Chevrolet, Dodge, Ford, GMC, 
Hendrickson, International, Mack, 
Studebaker and Willys. 

Chairman the 1957 show com- 


mittee was Don Mullery (Ford), 


vice-president CATA. Other 
members were Association presi- 
dent McCorkle, Treasurer Max 
Evans (Oldsmobile), Secretary 
Jerry Cizek (Chrysler), Walter 
Gerwig (Buick), James Mc- 
Manus jr. (Chevrolet), Walter 
Schroeder (Studebaker) and Cleary. 


Dealer Meetings 


HRYSLER CORP. President 

Colbert addressed Chicago 
and Milwaukee zone dealers 
special meeting, and Oldsmobile 
General Manager Jack Wolfram 
spoke local Oldsmobile dealers. 

Each the Big Three enter- 
tained newsmen luncheon and 
played host hospitality suites 
the Loop. American Motors spon- 
sored its annual press dinner 
the Saddle Sirloin Club. 

For admittance Amphi- 
theater decked out resemble 
Greek temple, CATA charged 
adults cents and children 
cents. 118-page “official show 
publication” cost 

The Grecian motif was extended 
pillars, which were draped 
pleated white satin. Gold flower 
boxes were the base each 
pillar, and the ceiling was masked 
series white panels edged 
gold. 


Borgeson Indicted 


Income-Tax Charges 
TACOMA, Wash.—Max Borge- 
son, who headed Avalon Auto Sales 


(used cars) Seattle for several 
years, has been indicted two 


counts tax evasion. 

Borgeson listed his income for 
the years 1950-51 $27,111. The 
Bureau Internal Revenue claims 
his income was closer $50,647. 


Color anodized aluminum keys made visitors Reynolds Metal 
the Society meeting “color-in-metal First visitors 


the exhibit Detroit were, from left, 


duPont Yager, Detroit regional general 


manager, and Reynolds, executive sales director for Reynolds. The 
girls, Beverly Jackson, center, and Joyce Eppinga, processed the keys for visitors 


the SAE meeting. 


Launch Washington Auto Show— 


Taking part the official opening the 28th annual auto show Washington, 
C., from left, are George Keneipp, vehicle and traffic director; Robert Mclaughlin, 
president, Board Commissioners District Columbia; songstress Helen O'Connell; 
Mike Murphy, show manager, and Neil O'Brien, show chairman. 


Crowds and Sales Good 
Shows Swing Along 


(Continued from Page 2) 


happy with sales 408 cars 
during the show. This bore out ear- 
lier reports “sales brisk, interest 
new models extremely high.” 


Winter also felt that the lack 
“big name” for the stage 
show may have had some effect 
the boxoffice, plus Sunday tele- 
vision. 

“When families can see headlin- 
ers for three four hours 
row home, they’re not going 
leave their firesides for something 
downtown,” said Winter. 


declared that never again 
will pick the holiday season for the 
show, but this year was the only 
time available the Minneapolis 
Auditorium, said. 

“If public interest and enthusi- 
asm any criterion, this should 
good year for the automobile in- 
dustry,” read report from Buffalo 

The Masten Armory was re- 
ported jammed opening night 
and survey floor salesmen in- 
dicated that many visitors were 
buying mood. 

While “lookers,” course, were 
there, the dealer salesmen said 
they sensed strong underlying 
demand for new cars. 

was reported that some orders 
were being taken right the floor 
despite the surging crowd that 
“made very difficult for salesmen 
work with prospects.” 

The only complaint heard was 
said “high prices.” 

Buffalo tallied attendance 
46.273 for the first four days with 
indications that the total figure will 
run considerably ahead the 65,000 
last year, Edward Tunmore, 
general chairman the show, re- 
ported. 

Last year’s show was blitzed 
blizzard that forced plants 
and stores close. 

women’s fashion motif was 
out with the official title 
the exhibition being “Auto Fashion 
Show.” 

The cars that drew the most at- 
tention were convertibles, hardtops 
and station wagons—from young 
and old alike. 

Marjorie Baker, executive 
secretary the Buffalo Automo- 
bile Dealers Assn., served 
show manager. Tunmore as- 
sociation president. 

Washington’s 28th annual show 
was, like Columbus, plagued 
snow and bad weather. Neverthe- 
less, Mike Murphy, show manager, 
reported that attendance for the 
first four days passed the 
mark. 

Murphy said many sales were 
being recorded. 
cluded Helen Johnny 
Desmond and Peggy King. Exhibits 
included American and foreign cars 
plus assortment experimental 
models. 

Last year’s Washington show 
-drew 102,000 who braved ice- 
covered streets view the new 
autos. From the early 1957 at- 
tendance, was hoped that this 
year’s edition might top the rec- 
ord 166,000. 

Attendance the San Francisco 


show was believed about 
percent ahead last year. The 
opening weekend attracted more 
than 33,000. 


The Civic Auditorium was 
jammed daily through mid-week 
and show officials said earlier that 
they expected record-breaking 
turnout for yesterday (Jan. 13) and 
the day before. 

Amos Crowl, manager the 
dealer-sponsored show, said the 
attendance was the highest since 
1953. said visitors were highly 
enthusiastic about the new 
models. 

number floor models had 
“sold” signs posted them the 
fourth day, including Continental 
purchased Spike Jones for his 
wife, songstress Helen Grayco. 

Entertainment included Spike’s 
“Musical Insanities 1957,” San 
Francisco dance group, or- 
chestra and Hubert Castle, tight- 
rope artist formerly with Ringling 
Brothers circus. Admission was 

$1.50 for adults, cents for chil- 
dren. 

St. Louis show officials are stag- 
ing novel “design the 1967 
contest with two $750 college schol- 
arships prizes. The best 100 en- 
tries will displayed the show. 

Only high school juniors, seniors 
and college freshmen were eligible. 
The nine-day show opens next Sat- 
urday (Jan. 19) along with events 
Baltimore, Pittsburgh and De- 
troit. The Indianapolis show opens 
next Friday (Jan. 18). 

Harold Johns (Lincoln-Mer- 
cury), show committee chairman 
for the Detroit Auto Dealers 
Assn., said the site this year’s 
show would the Detroit Artil- 
lery Armory which said con- 
tain more space than the previous 
location. 

said the show will open 
from a.m. p.m. and re- 
duced admission fee cents for 
adults and cents for children 
will charged. 

Jack Beatty (Oldsmobile), 
chairman the Metropolitan Den- 
ver Automobile Dealers show 
committee, said this year’s show, 
set for Feb. 4-9, will the “great- 
est have ever put on.” 

Beatty said there would 
least 100 new cars display and 
entertainment includes 
cycle act performed tightwire 
feet above the floor, Other acts 
include precision dancers, night 
club and vaudeville performers. 

Assisting Beatty are Nate Burt, 
vice-chairman; Bernard Mahoney, 
finance; Sam Marcus.and Jack 
Hyer, entertainment; Arthur 
Kumpf, floor space and arrange- 
ments; Merrill Burger and Bill Ma- 
honey, decorations; Charles Hover 
jr., accessories, and Matt Skorey and 
Paul Seifert, publicity and adver- 
tising. 


Dealer Named Senator 


auto dealer Kamloops, C., has 
been senator Prime 
Minister Louis St. Laurent. Smith 
served the British Columbia Leg- 
islature from 1949 1952. 


Obituaries 


Louis Clarke, 90; 
Founder Autocar 


PALM BEACH, Fla. Louis 
Clarke, 90, who founded Autocar 
Co. and replaced the chain drive 
with the enclosed shaft, died here 
Jan, 


1896, Mr. Clarke his first 
contribution the automotive in- 
dustry developing spark plug 
which was industry standard 
for years. founded Pittsburgh 
Motor Vehicle Co. 1897, be- 
came Autocar two years later. 


Bev Anderson, 61; 
Dealer, Ex-Factory Aide 


KINGSTON, Y.—Bev Ander- 
son, 61, Chevrolet dealer and for- 
mer assistant general sales man- 
ager Nash, died here Jan. 


Mr. Anderson formed Bev Ander- 
son Chevrolet here 1949. was 
with Nash for years before that, 
Serving assistant general sales 
manager from 1944 

* * 


Ray Daugherty 
ROGERS, Ark—Ray Daugherty, a used- 
car dealer here, died Dec. 21 in Nevada, 
Mo., as a result of injuries suffered Nov. 
21 in an automobile accident near Nevada. 
* * * 


Frank 

WINSTED, Conn. — T. Frank O'Meara, 
56, vice-president, secretary and treasurer 
of Barreuther Brothers, Inc. (Chevrolet), 
died here Dec. 30. After several years as 
an automobile salesman, Mr, O’Meara and 
Irving Smith, the firm’s president, pur- 
chased the dealership in 1936. He also at 
one time operated a dealership here for 
Paige and Jewett automobiles. He was a 
past president of the Chevrolet Dealers 
Assn. of Connecticut. 

* * * 


Frederick Weigle 

BUFFALO. — Frederick J. Weigle, 60, 
president of Frey the Wheelman, Inc., died 
Jan. 2. He was a partner with Joseph J. 
Frey and had been associated with the 
wheel business since he was 20 years old. 
He was a member of the National Wheel & 
Rim Assn. and the Truck & Bus Mainte- 
nance Assn. 


* * 
Homer Christy 
ARCHBOLD, O. — Homer Christy, 70, 


owner and operator of Christy Motor Sales 
and Christy Buick Co., died Dec. 30 at his 
home here. He moved here in 1924 and en- 
tered the automobile business. 


* 


Eari 

LOS ANGELES. — Jacob W. Earl, early 
California automotive pioneer, died Jan. 6 
at the age of 90. He is the father of Har- 
ley J. Earl, GM vice-president of styling. 
Born in Grand Ledge, Mich., Mr. Earl went 
to California in 1889 where he later founded 
Earl Carriage Works, 


* * 


Herbert Louis Wilding 
NEW ALBANY, Ind. — Herbert Louis 
Wilding, 39, part owner of Victory Motors 
here, was found shot to death Jan. 5. A 
rifle was alongside the body. It was said 
Mr. Wilding had been ill. 
* * * 


James Marion Vaughn Sr. 
LEXINGTON, Ky. James Marion 
Vaughn sr., 73, a retired automobile dealer, 
died here Jan. 5. 
* * 


George Price 
CHICAGO.—George E. Price, 51, general 
manager of C. W. Marquardt Co. (Chrys- 
ler), died at his home Dec. 30. 
* * 


Ray Schunck 


* TOLEDO.—Ray M. Schunck, a used-car 
dealer and former operator of Bing Motor 
Sales, died Jan, 4. He had been in the auto 
business for more than 30 years. 


Ware Signs with 

Keith Ware, right, signs the first 
line franchise Mis- 
souri become the new 
Kansas City dealer. Under the contract the 
dealership, Keith Ware Studebaker and 
Packard Main, will both lines 
cars and Transtar trucks, hand 
close the deal were Richard Chaney, 
left; S-P Kansas City zone manager, and 
House, district sales manager. 
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Dealers Feel Effects, Says 


UAW Fights Buick Flat Rate Cut 


Joseph Callahan 
Staff Writer 
service department 
employes the two Buick Re- 
tail Stores Flint have begun 
strike which will have repercus- 
sions Buick dealership through- 
out the country, ac- 
cording the union. 

After four months 
negotiations 
grievances over work 
standards, UAW Lo- 
cal 741 threw picket lines the 
two factory outlets Jan. 

Late last week the prospects for 
settlement were still dim. Shortly 
before the strike began Buick offi- 
cials said that they had made their 


LABOR 
FRONT 


741, said, the unsettled flat-rate 
time allowances were for com- 
plete Dynaflow transmission over- 
haul (which Buick wants cut 
from 17.5 hours 10.1 hours), 
muffler installation (which the un- 
ion wants increase from 
hour hour), for cleaning 
and desludging V-8 rocker-arm 
assembly and job. 
* 


Why Dealers 


SAID dealers across the coun- 

try probably would affected 
the negotiations which eventu- 
ally will result, Craig said, new 
flat-rate time allowances for these 
reasons: 


faster than the man the non- 
specialized shop who may only 
certain job once week, think 
it’s little unfair that our shops 
used pattern for the coun- 
try.” 

the other hand, Craig said 
that the past the union has 
been able show the Retail 
Store officials that some time al- 


Atoms for Autos? 


Power Plant for 3,000-Pound Car Would Weigh 
80,000 Pounds, SAE Told 


“We'll meet you you have any 
alteration your position.” 

The entire dispute has involved 
six mechanics’ flat-rate time al- 
Two the minor time- 
allowance differences were settled 
but four major differences are 
still unresolved. 

Roger Craig, president Local 


Ky. Dealers Get 


License Reminder 


LOUISVILLE. Lew 
managing director the Kentucky 
Automobile Dealers Assn., has re- 
minded dealers that they must have 
dealer and salesmen’s licenses 
Jan. 31. 


Usually, any changed time 
allowances the past have ap- 
peared the Buick flat-rate 
book, shortly after being nego- 
tiated the Buick Retail Stores 
Flint. 


Because company official said 
that “costs are running too high 
for warranty work across the coun- 
try.” 

Craig said, “This adoption our 
flat-rate time allowances for dealer- 
ships all over the country can 
pretty rough small dealerships 
which don’t have specialized shops 
such 

“For instance, have tuneup 
department, transmission depart- 
ment, heavy motor repair depart- 
ment, front end department and 
light service The men 


The law originally provided these departments nothing but 
such licenses obtained their specialized work. 


31, but 30-day extension was ob- 


tained. Practice Called Unfair 


reminded dealers that 
they would unable buy dealer these men 
can their specific job much 


BUMPA- TEL 


“DREAM CAR 


.GARBO MOTOR SALES 


DEALING GARBO'S 


ATTRACT ATTENTION YOUR MODELS WITH 
BEAUTIFUL EYE CATCHING BUMPA-TEL SIGNS. 


Absolutely damage car: May mounted dismounted 
seconds without tools (after original installation which requires about 
minutes) 


shipping for Ford, Dodge, Chevrolet, Mercury, Nash, 
Hudson, Buick, Oldsmobile, and 


UNLETTERED $14.00 
LETTERED (Max. Letters) 18.00 
LETTERED REFLECTORIZED 21.50 
LETTERED FULL SCOTCHLITE 26.50 
Add each for turned edge panel 2.00 


All prices Mounds, Ili. off for cash with order: 
Please state make, model and series when ordering. 


Due the low lines '57 cars recommend use the petite 
sign and unless otherwise instructed will furnish this size. 


will accept collect calls for orders more signs. 


“Visit booth No. 165 N.A.D.A. 


BUMPA TEL SIGN DIV. 
WARREN HASTINGS MOTOR COMPANY, INC. 


(Canadian Pats Pending) 


Phone SH. 5-9415 Mounds, 


SALES REPRESENTATIVES 


Herman Janssen Eimer Free 

Phone HA. 9-3800 Ph. HOpkins 7-8118 

127 Wayne Ave. 3728 Rolend Ave. 
Haddenfeld, N. J. Baltimore 11, Md. 


Vernon Hastings 
4137 Finley Drive 
Phone 703. 


Ph. 
1319 
Miami, Florida Shreveport, La. 


DETROIT.—There is, present, 
possibility seen for direct nu- 
clear propulsion autos and 
The atomic power plant re- 
quired for 3,000-pound automobile 
would weigh 80,000 pounds. 

This information was contained 
“The Atom and SAE,” report 
the nuclear advisory committee, 
read today (Jan. 14) Lewis, 
Chrysler Corp., the annual meet- 
ing here the Society Automo- 
tive Engineers. 

“Unless,” said Lewis, com- 
pletely new revolutionary 
scientific principle discovered, 
nuclear power plants will always 
remain much too heavy for such 
applications.” 

However, Lewis observed, this 
seems pity “because have 
made-to-order name for such 

said that efficient means 
storing energy was discovered, 
indirect propulsion autos from 
nuclear generated power would 
very attractive. 

“Such invention would, all 
probability,” said Lewis, “com- 
pletely change the automobile and 
allied industries know 
them.” 

There was related factor, Lewis 

said, that may immediate in- 


terest SAE members. That 
increasing demand for transporta- 


tion highly radioactive fuels and 
components. 

“This will require,” said, “vehi- 
cles heavily shielded protect the 
public from radioactivity the 
material being transported.” 

Despite the present impractabil- 
ity atomic automobile, Lewis 
said that the V-8 engine has gotten 
far the nuclear field. 

mentioned one proposal 
which the standard design 
internal combustion engine could 
made run nuclear energy. 

Lewis explained that unless suf- 
ficient amount nuclear fuel 
established the proper geometry, 
self-sustaining reaction generat- 
ing heat will not take place. 

proposal has been made, 
said, “to incorporate fissionable 
material gaseous form the 
cylinders engine, such that 
near top dead-center the fissionable 
material becomes critical and heat 
generated. 

“As the piston moves down the 
cylinder, the concentration fuel 
becomes non-critical and genera- 
tion heat will cease. This cycle 
can repeated for long time 
before additional fuel would need 
introduced. This cycle con- 
cept appears feasible tech- 
nically, but not very practical for 
actual construction and use,” 
said. 

Michael Ference jr.. scientific lab- 
oratory, Ford Motor Co., another 
paper read the meeting, noted 


cant changes the properties 
materials. 


damental data and theory permit 
engineering calculation the effect 
radiation-induced point defects 
the bulk properties metals,” 
said the paper, entitled “Ef- 
fects Radiation Materials.” 

Ference said there obvious 
economic advantage present 
irradiate metals bulk for possible 
beneficial effects. 

Ference said most plastics de- 
rapidly intense radiation 
fields, although the case 
polyethylene, 
properties. have been noted under 
moderate radiation doses. 

“On the other hand,” said, 


“there real promise the use 
radiation for initiating novel chem- 
ical reactions. For example, radia- 


that radiation can produce signifi- 


lowances have been unrealistic 
and these time allowances have 
also been revised the book— 
benefiting dealers and their me- 

chanics many cases. 

added that present time allow- 
ances even keep the Retail Store 
mechanics hustling some cases. 

Buick one several factories 
which uses its retail store estab- 
lish flat-rate time allowances for its 
dealers, but Buick and the other 
factories admit that their retail 
shops are more efficient than the 
ordinary dealership and they allow 


tion grafted copolymers offer the 
possibility new class engi- 
neering materials with prescribed 
properties.” 

Russell, General Motors 
Corp. nuclear power engineering 
department research staff, reading 
paper, “The Safety Aspects the 
Use Nuclear Energy,” noted that 
there have been accidents with 
reactors releasing contents into the 
atmosphere near center popu- 
lation. 

“The operating experience with 
the large number installations, 
some which have more than 
years’ operating history, remark- 
ably. trouble-free,” said. 

Russell said this shows that re- 
actors can designed and oper- 
ated very safe installa- 
tions. said that records, 
the first the year, showed that 
only five workers, the many 
tens thousands involved re- 
actor projects, have been injured. 

“By continuing the close atten- 
tion that has been paid the de- 
sign and operation nuclear reac- 
tors, this remarkable record can 
continued,” Russell said. 


NADA Gives Program 
For 40th Convention 


(Continued from Page 6) 
Sahli, chairman NADA’s truck| dealer, and Stanley Pressler, 


committee, presiding. 
” * 
profits will the topic 
Millar White, Tulsa (Okla.) 
truck dealer and member the 
truck committee. 

Profits also will discussed 
Dr. Herbert True, associate 
professor marketing the col- 
lege commerce, University 
Notre Dame. 

The afternoon’s final address will 
delivered John McCaffrey, 
chief executive officer and chair- 
man the board International 
Harvester Co. 

Glitter and glamour will the 
keynote Tuesday night the 
NADA’s annual convention ball 
staged the Garden Court the 
Sheraton Palace Hotel. 

* * 


over the morning 
session Jan. will Birkett 
Williams, NADA secretary. 

The leadoff speakers, Elson 
Sims, Vincennes Ford 


40th Anniversary— 


Receiving congratulations the 
anniversary Fields Chevrolet Co., Port- 
land, Ore., Philip Fields, 
Schultz, general manager, General 
Motors Acceptance Corp., Portland. 


“How Attract and 


the dealership mechanics additional 


time. 
* 


Negotiators Named 


has been repre- 
sented the negotiations 
Warren Siebold, manager the 
Buick Retail Store, and Robert Bel- 
bin, representing Buick 
Local 741 being 
Billy Beemon and Marlon Butler, 
both from the UAW’s Flint Re- 
gional Office. 

Craig said the change the 
works standards proposed the 
Buick division would cost some 
mechanics much $12 day. 

Although only mechanics are in- 
volved the dispute, all the service 
employes, including drivers, parts 
men and porters, have gone 
strike. 

Although salesmen the two 
retail stores are not organized, the 
union claimed that sales have been 
considerably because the 
picket lines. Flint almost com- 
pletely organized the UAW. 

* * 


UAW Unit Reorganized 


the items the agenda 
last week’s meeting the 
UAW’s 350-member General Mo- 
tors Council was its own reorgani- 
zation, according the auto union. 

Under the new plan, which was 

voted upon year ago, the coun- 
cil will organized func- 
tional basis rather than geo- 
graphical basis, with delegates 
appointed from the Chevrolet, 
Pontiac, Buick, Oldsmobile and 
Cadillac divisions, 

Washington, Theophil 
has resigned his power- 
ful position general counsel 
the National Labor Relations Board. 
The general counsel determines 
which unfair labor practice and 
other complaints the board will 
prosecute. 

President Eisenhower elevated 
Associate General Counsel Kenneth 
McGuinness the job “pend- 
ing the appointment and qualifica- 


Bloomington (Ind.) Oldsmobile 

dealer, will discuss profit control. 

Fribley then will introduce 
1957 officers. 


The balance the morning ses- 
sion will given address 
Colbert, president Chrysler 
Corp. 

Fribley also will preside over the 
windup session which gets under 
way 2:15 p.m. Jan. 30. Fleet Adm. 
Chester Nimitz will speak 
“Our Navy—Past and Future.” 


Frederick Bell, NADA execu- 
tive vice-president, will have his 
topic, “The Good New Days.” 

Final item the agenda the 
1957 NADA Revue, staged 
8:45 p.m. the Civic Audi- 
torium. 

EGISTRATIONS for the con- 

vention will begin 8:30 am. 
Jan. the foyer the Civic 
Auditorium, where the equipment 
exhibition and all convention ses- 
sions will held. Sunday, Jan. 
27, registrations will begin a.m. 

woman’s hospitality and in- 
formation center will open 
each day the Francis Hotel, 

Rooms 214 and 217, telephone 

number, EXbrook 2-2025. 

Hostesses will duty daily 
assist wives dealers plan- 
ning activities during their San 
Francisco visit, 

The NAD Equipment Exhibition 
will open daily from a.m. 
will feature service con- 
sultation hall, where top factory 
service experts will available for 
private consultation manage- 
ment and technical problems 
service department operations. 

Service Clinics, Jan. 26, 


Hold Mechanics” and “Service and 
Parts Operation.” 

The Service Clinic, Jan. 27, will 
consist two-hour session 
building and holding service traffic. 

Beginning 8:45 p.m, Jan. 27, 
Lawrence Welk’s Champagne 
Orchestra will presented the 
Civic Auditorium through the cour- 
tesy Dodge. 
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‘Bloody Altar Highways’ 
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Cited ... 


Auto Safety Research 


month probe what called “the 
altar our highways,” 
special House subcommittee last 
week recommended that Congress 
promptly consider financing exten- 
sive research into the human fac- 
tors which cause traffic 

While the subcommittee said 
that each year the new-model 
cars have “more ability kill,” 
did not condemn auto-industry 
engineering and design practices, 
although did criticize the em- 
phasis horsepower and speed. 
The subcommittee did not sug- 
gest any kind Federal controls 
car makers, 

Instead, stressed the need 
facts upon which base 
national safety program. 

visiting auto makers last 
August and September, the five 
members the subcommittee had 
often been critical design and 
had demonstrated intense in-| 
terest the aspects high 
power. 

that time, concern had been 
expressed some quarters that the 
lawmakers might consider 
sort controls the industry. 

However, when the subcommit- 
tee released its 23-page report last 
week, touched only briefly the 
auto manufacturers recommend- 
ing “continued and expanded re-| 
search safe vehicle design, 
less emphasis speed and 
power.” 
Said the report: 

“Commendable efforts 
development safer vehicles 
have been made recent years 
the motorcar manufacturing 
industry. Research has given 
improved headlights, safer door 
latches, satisfactory seat belts 
and eliminated various interior 
hazards. Additional research ac- 
tivity needed. 

“The subcommittee, however, 
feels that there has been excessive 
stress horsepower and speed. 

“The subcommittee found wide- 


recommend any general regulatory 
legislation, said that “if the states 
and local communities continue 
lag behind public sentiment 
adopting safety measures, there un- 
demand for action the Congress. 

The report also noted that co- 
ordination lacking several 
vital areas accident preven- 
tion, adding that “this coordina- 
tion, perhaps, could supplied 
one more Federal agencies.” 

The report called for the fol- 
lowing steps promote traffic 
safety: 

More aggressive action local 
and state levels implement the 
action program suggested the 
Highway Safety Con- 
ference. 

Expanded research into human 


factors which contribute traffic 
accidents. 

Enactment uniform traffic 
laws and local ordinances, 

Accelerated research high- 
way and traffic engineering. 

Expanded school driver edu- 
cation and adult retraining pro- 


Stronger driver examining, 
licensing and suspension pro- 
cedures. 

Improved traffic law enforce- 
ment and traffic justice administra- 
tion. 

Better accident reporting 
procedures and 
use available accident data, 

Continued and expanded re- 


less emphasis speed and horse- 


power, 
10. Nationwide standardization 


traffic signs, signals and mark- 


ings. 

11. Furthér public education 
accident victims. 

12. Study need for more 


financial responsibility. 


13. More vehicle inspection laws. 

14. Additional college courses 
training for highway traffic ad- 
ministration, traffic management 
and control. 


Not Coasting Year, 
Analyst Warns Business 


Lockwood 
Staff Writer 

DETROIT, The premium 
good managements business 
steadily increasing—and will con- 
Newman, president, Dun 
street, Inc., last week 
before the Economic Club De- 
troit. 

“My subject, ‘Why Bother 
About may disturb you,” 
said. “Well, disturbs me, 
too, because cannot an- 
swered either lightly easily.” 
Newman noted that “nothing can 

the future” with 
imposed ground rules, fortified 
comforting cushions such “bar- 
ring war.” 

“There are many reasons why 


spread concern regarding the particular attention should given 
called horsepower race and 1957,” said, “even though vir- 
effect upon safe driving habits, tually every business forecaster 
pecially younger drivers. confidently projects the forward 
sive speed definitely factor in| movement our economy during 


causing highway traffic accidents. 
Sales campaigns based speed 
feels that there has been 
selling new automobiles but 
hardly the public interest.” 
The committee then quoted news- 
paper advertisements stressing 
horsepower and speed, and said 
that several witnesses had 
expressed the opinion that such 
vertisements develop philosophy 
speed” and incite drivers 
unnecessary risks. 
Said the subcommittee: “Most 
automobile drivers will respond 
when made aware danger, Ex- 
cessive speed the cause 
many deaths and injuries. Adver- 
tising could well stress new safety 
features rather than horsepower. 
“All known and tested safety de- 
vices, such crash padded 
ing, padded windshield visor, dish- 
type steering wheel, safety glass, 
etc., should included standard 
equipment all model 
and use seat safety 
belts are commended. Such 
belts not, course, prevent ac- 
but available evidence 
would indicate that their 
use reduces the likelihood death 
serious injury the case 
accidents...” 
While the subcommittee failed 


Urged Upon Makers 


ATLANTA.—The nation’s auto, 
bus and truck manufacturers have 
been called upon limit mechani- 
cally the speed cars miles 
hour resolution adopted 
the Georgia Assn. Petroleum 
Retailers. 

The resolution was adopted 
unanimously the association’s 
annual meeting. The group mailed 
copies the resolution 
Georgia’s congressional mem- 
bers Washington, urging them 
propose such legislation 


the next months.” 

Newman said the has the 
two primary ingredients 
for progress profits and 
are made people, buoyed 


steady population increase, and 
business climate conducive 
growth. 


said that the had air 
confidence toward the future 


rising national product 


although almost half will due 
increased prices and larger 
Federal and local government 
spending, among other things. 


can cover lot dangerous 
situations business manage- 
ment,” said, “During the past 
few years some danger signals 
have 

These, Newman said, included 
keener competition, more selective 
buyers, narrowed margins, in- 
creased costs and decreased net 

There also has been “steady 
but not frightening increase” 
business failures. The rate fail- 
ures per 10,000 firms was given as: 
1956. still gaining, said. 

“Failures are part the 
nomic wear and tear the 
chinery distribution,” said New- 

man. “The road commercial fail- 
ure paved with good intentions 
amateurs 

said that bad managements 
fail good times and good 
managements can fall bad 
and good times the pre- 
mium good management 
steadily increasing. “It will con- 

“The need for statesmanship 
and ethical leadership just 
imperative the business front 
tional affairs,” said 
Newman. 

warned his listeners against 
the suggestion that there will 


|no more depression, more reces- 


sion, more boom and bust. 


“Unbounded optimism 


abated pessimism, pursued blindly 
and persistently, certain add 
another unit the business mor- 
tality column,” Newman said. 


15. Closer coordination among 
groups working traffic safety. 

16. Improved methods public 
traffic safety education. 

17. Organized citizen support for 
safety programs responsible 
public officials, 

18. Better means exchanging 
technical and professional infor- 
mation traffic safey. 

19. Continuation the House 
traffic safety study the 
Congress. 

The probers, operating 
Special Subcommittee Traffic 
Safety the Committee Inter- 
state and Foreign Commerce, were 
headed Rep. Kenneth Roberts, 
Alabama 

Other members were Rep, Walter 
Rogers, Texas Democrat; Rep. 
Friedel, Maryland 
Democrat; Rep, John Beamer, 
Indiana Republican, and Paul 
Schenck, Ohio Republican, 
Roberts could not say when the 
House would vote his proposal 
renew the safety study, but most 
capital observers believe that the 
House will grant his request when 

statement accompanying 
the report Congress, Roberts 
commented the toll 706 

lives lost traffic accidents over 
the Christmas weekend, saying 
that the recent slaughter pointed 
more than ever the need for 
continuing his subcommittee’s 
study, 

Last year’s study was cancelled 
near the end the year 


the death Rep. Percy| 


Foreign Commerce Committee. 
Without making specific pro- 

posal, the safety report suggested 

that the Public Health Serv- 


ice “may well be” the logical 
agency conduct adequate re- 
search program into human factors 
auto accidents, 

“Highway traffic deaths and in- 
classed public health problem,” 
the report said. 

the question uniform ac- 
cident reporting, the subcommittee 
found that the National Safety 
Council and the Public Health 
Service are both working the 
problem. 

“It one which the Federal 
might well help,” said 
the report, 

The subcommittee was ap- 


last June and automati- 


cally went out existence 
* 


Speeder Crackdown Cuts 
Conn. Road Deaths 12% 


HARTFORD.—A traffic safety ex- 
periment watched with great inter- 
est across the nation has paid off 
percent reduction Connecti- 
cut’s road fatality rate. 

The Nutmeg State lowered its 
highway deaths from 324 1955 
286 1956, and credit for the 
drop being given Gov. Abra- 
speeders. 

The plan simple: Speeding con- 


victions bring 30-day suspensions 


drivers’ licenses, whether the offense 
occurs Connecticut out 
state. Subsequent offenses bring 


longer indefinite suspensions, 


nine months last year, deaths 
were below the totals for the same 
was cut from 22. 

Gov. Ribicoff initiated the crack- 
down when Vehicle Commissioner 
John Tynan found that speeding 
was the principal cause traffic 
fatalities. 


SENSATIONAL, COMBINATION 
FUEL PRESSURE REGULATOR and FILTER 
STOPS FLOODING...STOPS STALLING! 


precision engineered and designed for use any internal combustion 
engine using gasoline, alcohol stove oil. provides constant, even fuel 
pressure only p.s.i. the carburetor float valve and the 
proper float level under all driving conditions. makes any engine perform better 
because feeds the full and required volume filtered fuel the carburetor 
minimum pressure for correct air-fuel mixture under all speeds and load conditions. 


PATENT NO. 2.707.051 


How FILT-O-REG Works 


Engine fuel enters the with inter- 
mittent, jerky “pulsations” under full fuel 
pump pressure. The flows directly into 
the glass filter bowl, and through the special 
Skinner-Bendix type micro-filter element. The 
FUEL completely cleaned any dirt, water 
other harmful matter. 


The filtered fuel (still under full fuel pump pulsation pressure) passes 
around the FREE-FLOATING VALVE (below the diaphragm) through the 


outlet into the carburetor. 


When the carburetor’s FLOAT CHAMBER fills with fuel...the FLOAT rises, 
pressing against the FLOAT VALVE...and momentarily cutting off the FUEL until 
the float chamber needs more gas for the engine. 

soon the FUEL PRESSURE against the carburetor’s Float Valve reaches 
this precision starts its cycle operation reduce and regulate the 
excessive pressure from the fuel pump maximum all times. 

The excessive pressure the underside the DIAPHRAGM 
pushes the Diaphragm against the DIAPHRAGM SPRING. This action allows the tension 
the VALVE SPRING push the FREE-FLOATING VALVE against its O-RING SEAT, making 
positive seal against pump pressure. 

the LEVEL drops, the drops and the FLOAT VALVE opens the 
carburetor. This reduces the pressure under the DIAPHRAGM the 
causing the DIAPHRAGM opening the FREE-FLOATING VALVE allow free 
flow fuel. This repeated over and over again, automatically, the engine 
operated. Complete Satisfaction Guaranteed. 


ANY GASOLINE ENGINE RUN BETTER! 


SOLD ONLY THROUGH JOBBERS WRITE FOR PRICES AND DISCOUNTS 
ALONDRA SALES, INC., 959 CRENSHAW BLVD., LOS ANGELES 19, CALIF. 
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the Dealer 
Auto Safety Devices 


Save Lives, Says Zoll 

safety 
devices that reduce the extent 
head injuries can mean the differ- 
ence between life and death, ac- 
cording Dr. John Zoll, chief 
attending neurological surgeon, 
Sisters and Mercy Hospitals. 

talk Canisius College, 
Dr. Zoll noted that severe head 
injuries, which have the highest 
mortality rate, are caused car 
accidents. 

Safety devices preventing pas- 
sengers from being tossed against 
the windshield thrown out 
cars have been recommended re- 
peatedly medical societies, Dr. 


DETROIT, Chrysler Corp. 
accelerating its program estab- 
lish separate network Plym- 
outh dealerships, according 
dealer reports. 

While the drive for entire 
body Plymouth exclusives still 
long-range program, the move- 
ment has been stepped re- 
cent weeks, partly because ini- 
tial increased public acceptance 
the Plymouth and the other Chrys- 
ler Corp. cars. 

the past few weeks there has 


YOU CAN MAKE 

MORE MONEY 
SELLING GREAT 
LAKES mobile homes 


Similar selling methods. 

Dealer profit margins high. 

high cost service problems. 

GREAT LAKES fastest seller 
the growing mobile home 
field. 

WRITE PHONE 
GUERDON INDUSTRIES, INC. 
Marlette, Michigan Phone 6611 


License 
PLATES 


ing 


PATENT 
Applied 
For 


Old-style fasteners will NOT fit the 1957 
Chevrolet. This exclusive Houser design 
does the job fast, easy, securely. Install 
remove rear plate moment...with this COST 
rust-resistant Cadmium plated clip. PER BOX..... 


PLATES ARE USED: 
Fer FRONT PLATE on the ‘57 Chevrolet and both plates on all previous models. 


Acorn No. 435 SPRING CLIP 


Wing OFF with easy and spring 
design 


PACKED BOY 


“SIMPLE” BASIC PLAN 
CUSTOMER CONTROL 


One “Simple” Card pigeon 
And you have complete information about 
Your customers LESS COST than any other follow-up 
system Complete information without obligation. 


USED NATIONWIDE PROGRESSIVE DEALERS 


REG. U.S. AND CANADA PAT. OFF. 
420 4th St. ALGER PRESS LIMITED 


OKLAHOMA CITY OKLAHOMA OSHAWA, ONTARIO, CANADA 


Plymouth Separation 
Reported Stepped 


been steady dribble an- 

nouncements new Plymouth 

exclusive dealerships many 
parts the country. 

goodly number other 
Chrysler Corp. dealers with dual 
franchises have reported visits 
Chrysler Corp. field men who are 
energetically selling the line that 
alone with one line cars pref- 
erably Plymouth.” 

These dealers hasten explain 
that the factory drive completely 
lacking strong pressure and that 
the factory travelers are trying 
“sell” the idea Plymouth ex- 
clusive the grounds that 
vitally necessary the long-range 
success the corporation and, con- 
sequently, the dealers, also. 

That Chrysler still moving 
slowly the establishment 
exclusive Plymouth in- 
dicated the fact that last 
week only the 8,900 Plym- 
outh outlets were exclusive 
dealerships. 

Last March there were ex- 
clusive Plymouth dealerships, all 
which were established the pre- 
vious three months. 

Since the establishment Chrys- 
ler Corp.’s new marketing subsidi- 
ary, Chrysler Motors Corp., the 
separation program has taken 
new and more “common-sensical” 
tack, according one Dodge- 
Plymouth dealer Detroit who has 
talked the situation over with top 
officials. 

said the Chrysler Motors 
Corp. program was different 
these respects: 

Since the establishment and 
placement dealerships now 
the hands one administrative 
agency, there competition 
among the divisions for the estab- 
lishment many dealerships, re- 
gardless their nearness impact 
other Chrysler Corp. dealerships. 

Many metropolitan areas have 
been rezoned and Plymouth ex- 
clusives are reportedly being set 
only Plymouth open points. 

Apparently these Plymouth 
open points are spots where 
current Dodge-Plymouth, DeSoto- 
Plymouth and Chrysler-Plymouth 
dealers can persuaded split 
their franchises and establish 
their own Plymouth exclusive 
outlet. nearby before someone 

else does. 

some cases Plymouth has 
been some former dual 
dealerships that were persuaded 
take single-line franchise against 
their wishes. 

Said one dealer, “Take Detroit 
typical example what the cor- 
poration trying do. Right now 
there are 70-75 
ing Plymouth, compared about 
each for Chevrolet and Ford. 

“What they want get 


Shell, Firms 
Cited FTC 


WASHINGTON, The Federal 
Trade Commission has brought 
charges price discrimination 
against Shell Oil Co. and two its 
retail customers, Premier Cab Assn. 
and Washington Cab Both 
these are Washington, (D. C.) taxi- 
cab operators associations. 

son-Patman amendment the 
Clayton Antitrust Act, the Commis- 
sion alleged that Shell sells gasoline 
these two customers for cents 
per gallon less than charges retail 
filling stations. 

Although the two associations sell 
their member taxicab opera- 
tions, the complaint alleged that 
they also sell the public. 

Shell knows this, the complaint 
stated, despite the provision the 
contracts that these two firms are 
not permitted resell the gasoline 
the public. 


Fire Hits May Chevrolet 

LANCASTER, Tex. The one- 
story building May Chevrolet 
Co. was destroyed fire which 
Mayor William Holder called “one 
the worst Lancaster’s history.” 
May, owner, estimated the 
loss $75,000. 
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this Plymouth figure down about 
and also reduce slightly the 
number Dodge, DeSoto and 
Chrysler dealerships. The net re- 
sult would the same number 
outlets for Chrysler Corp., but 
fewer selling each line.” 


said the problem was that 
many these 70-75 Plymouth 
dealers were selling 15-20 cars 
month while competing with Ford 
and Chevrolet outlets selling 150- 
300 units—even though many ele- 
ments expense all three out- 
lets were relatively similar. 

got this problem all over 
the country,” concluded. “They 
see what they’ve got but they 
don’t know how the heck it.” 

Commenting the program for 
News last week, 
Nielsen, director field operations 
the Chrysler marketing group, 
said, “Our policy separate dealer- 
ships for the Plymouth division 
well for the Dodge, DeSoto and 
Chrysler divisions has been un- 
changed since was started 
Colbert year ago last August. 

“He (Colbert) then said the situa- 
tion every present dealership will 
considered separately and the 
light its own particular circum- 
stances and the dealer’s individual 
preference. 

“We have made little more 
progress the last two months 
the establishment separate 
dealerships than the previous 
two months.” 


Chrysler Gears 
Ist-Quarter Output 


backlog dealer orders and retail 
sales 1957 models, Chrysler Corp. 
geared build ‘one-third more 
cars the first quarter this year 
than produced 
the correspond- 
ing quarter 
1956, President 
Colbert told 
meeting Chi- 
cago and Milwau- 
kee area dealers 
last week. 

The corporation 
assembled 251,074 
cars the first 
quarter last year. 
one-third in- 
crease would mean about 335,000 
units the present quarter. Chrys- 
ler built 264,333 cars the fourth 
quarter 1956, the company said. 


Colbert also said hardtop produc- 
tion will doubled during this 
quarter and should average nearly 
percent total production. 

Station wagon output the first 
quarter will total about 45,000 units, 
Colbert said. added that wagons 
and hardtops will account for about 
percent quarterly production. 


L. L. Colbert 


Dodge Train 
Car Salesmen 


Truck Techniques 


DETROIT. series truck 
sales training sessions for Dodge 
car salesmen has been started 
newly appointed Dodge regional 
truck training managers, according 
Moore, Dodge advertising 
and merchandising director. 

The new training program, avail- 
able without cost all Dodge deal- 
ers, consists six sessions about 
three hours each. According 
Moore, the program will show sales- 
men how improve their handling 
truck sales opportunities which 
they are regularly exposed. 

Sessions will offer basic truck in- 
formation low-tonnage pickups, 
panels and stakes which make 
the bulk the truck market. 


Jones Head 


Greensboro Assn. 


Jones, State Chevrolet 
has been president 
the Greensboro Automobile Dealers 
Assn. for 1957. succeeds Hun- 
ter Galloway jr. 

Other new officers are 
Beck, Beck Motors, Inc. (DeSoto- 
Plymouth), vice-president, and 
William Ingram jr., Bill Ingram 
Motors (Ford), secretary. 


400 Salesmen 
Oldsmobile ‘Frolic’ 


DETROIT.—A four-day, expense. 
paid vacation which ended last 
week was won 400 Oldsmobile 
retail salesmen “Florida Frolic” 
sales contest. 

manager, said the salesmen stayed 
the Americana Hotel Miami 
Beach, The winners competed with 
salesmen from dealerships com- 
parable size and were picked 
total number new cars delivered 
the contest period. 


Eaton Mfg. Robbed 
CLEVELAND. Six armed rob- 
bers recently entered Eaton Mfg. 
Co. here, tied guard and the 
firm’s safety director and trucked 
away 25,000 pounds scarce nickel 
anodes, valued $62,500. The 
Nickel used for bumper plating. 


Easy SELL 
Easy INSTALL 


FITS NEW FORDS, 
PONTIACS 
and CHEVROLETS! 


Made of chrome plated steel, quickly and 
permanently mounted with 2 screws. Increases 
air flow 100% normal speeds. Elim- 
inates continuous operation of heater fan. 
Prevents snow and slush from entering cowl 
Adds harmonizing beauty—greater com- 
fort to summer and winter driving. 


Ask your supply house for JET AIR SCOOP 
write for complete information and 
prices to: 


DETHMERS MF'G. CO. 
BOYDEN, IOWA, U.S.A. 


AUTO 
TURNTABLES 


Macton Machinery Co. 


DYKE LANE 
Stamford 


MEMO 


FORD AND CHEVROLET DEALERS 
We are interested in making suitable 
connections for local deliveries on a 


TRADE 


basis throughout the to supply 
new cars for our leased flee (Since 
these cars will used locally serv- 
ice shop can benefit also.) 


Contact Ben Geller 


EMKAY, INC. 
6850 Cottage Grove Avenue 
Chicago 37, Illinois 
Phone: MUseum 4-6969 


CHI 
FOF 
DIA 
THE “SIMPLEST” VISUAL SERVICE RECORD SYSTEM 
MOTOR 
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Week’s Total Near 150,000... 


Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 


Week Week Output, dan. 1  ~ 1 
Ended Same Ended Janu- To 
Jan. 12, Week, Jan. 5, ary, Jan. 14, ie *12, 
1957 1956* 1957* To Date 1956* 1957 
AMERICAN MOTORS 2,428 1,285 3,320 5,717 3,320 
Hudson 362 132 651 132 
615 148 323 1,436 323 
Rambler 1,451 1,085 2,865 3,630 2,865 
CHRYSLER CORP. .... 27,250 28,656 16,317 43,567 50,472 43,567 
3,000 3,629 5,946 4,902 
365 1,192 561 1,192 
3,500 3,007 2,203 5,703 5,377 5,703 
6,000 5,995 3,783 9,783 10,032 9,783 
FORD 47,465 37,133 29,092 76,557 69,727 
22,241 60,241 56,497 60,241 
Lincoln 1,288 941 2,191 2,101 2,191 
Mercury 4,871 10,957 14,098 
GENERAL MOTORS 43,207 113,209 142,718 113,209 
3,400 3,382 5,372 6,070 5,372 
35,400 56,263 66,913 56,263 
Oldsmobile 9,402 12,014 6,524 15,926 22,043 15,926 
Pontiac 9,099 5,371 14,671 17,120 14,671 
1,505 4,044 1,197 2,702 8,520 2,702 
300 594 208 508 1,746 508 
Studebaker .................. 1,205 3,450 989 2,194 6,774 2,194 
Total Cars, 148,257 150,030 91,098 239,355 277,154 239,355 
*Revised. 
COMMERCIAL CARS 
(U. PRODUCTION ONLY) 
Week Week Output, Jan.1 Jan.1 
Ended Same Ended Janu- To To 
Jan. 12, Week, dan. 5, ary, Jan. 14, Jan. 12, 
1957 1956* 1957* To Date 1956* 1957 
1,7 1,519 1,255 2,955 2,874 2,955 
7,220 595 3,095 12,411 3,095 
1,327 1,072 2,872 3,7 2,872 
INTERNATIONAL 3,071 2,7 5,774 5,980 5,774 
415 203 603 635 603 
STUDEBAKER 318 208 478 647 478 
WHITE 199 534 
1,725 2,901 1,725 
Total Trucks, 19,790 24,853 45,221 30,833 
Total Cars, Trucks, 
Total Cars, Trucks, 
10,090 7,034 11,382 16,654 
Grand Total, 
Cars and Trucks, 


*Kevised. Miscellaneous includes Corbitt, 
Drive, ete. 


Marmon-Herrington, Federal, Fou r-Wheel 


N.B.: All U. S. totals include cars and trucks for military orders. 
***Autocar, Freightliner and Sterling are included in White totals; Brockway included 


in Mack totals. 


Canadian Car Sales 
Estimated 400,000 


Schwartz 
Staff Correspondent 

OTTAWA.—Canadian dealers are 
estimated have sold approxi- 
mately 400,000 passenger cars and 
90,000 trucks during 1956. Last 
year’s car and truck registrations 
Were record 465,629. 

Despite all forecasts gloomy 
outlook the Canadian market 
due the general tight money 
situation and slow down capi- 
tal expansion, felt 1957 sales 
May equal exceed the 1956 
total. 

There just one large question— 
the tight money situation. 

the moment this serious 
obstacle general the expansion 
the auto and truck sales. How- 
there growing opinion 
that’ there may relaxation. 

This hinges the probability 
general election, probably June. 
Liberalization credit, felt, 
eliminate, lessen, one 
the political issues. 

credit curbs were relaxed, 
auto and truck sales will jump 
sharply and some observers 
say this would “beyond all ex- 

Again the general election comes 


into the strategy those who are 
trying remove the excise tax 
burden from autos. 

“Our customers paid $68 million 
for this discriminatory excise tax 
1956,” said James Dykes, gen- 
eral manager, Canadian Automobile 
Chamber Commerce. 


His report indicated that the 
excise together with the 
percent sales tax averaged $350 
for every new car bought Can- 
ada. 

Considerable support for the 
abolishment easing this tax 
load growing. 

Dealer profit, however, may 
down 1957 because operating 
costs are rising steadily and some 
believe the rate out proportion 
current earnings. 

Salaries commissions sales- 
men, mechanics and other workers 
are going ever-tightening 
labor market. 

Hours work are being short- 
ened, vacations and fringe benefits 
are growing, and rentals property 
taxes are increasing. 

the same time, and increasing 
the pressure, car buyers are becom- 
ing more selective and competition 
between dealers becoming hotter. 


Car Output Trails 
Year Ago 13% 


(Continued from Page 1) 


last week with 70,002 cars. The pre- 
vious week saw the corporation as- 
semble 43,207 units. 

showed Buick with 12,500 units 
last week, compared with 8,477 
week earlier; Cadillac from 
1,972 3,400; Chevrolet from 
20,863 35,400; Oldsmobile 
from 6,524 9,402, and Pontiac 
from 5,371 9,300. 

Ford Motor, with Ford division 
outproducing Chevrolet 2,600 
units, assembled 47,465 cars last 
week. The previous week saw the 
company turn out 29,092 cars. 

* 

led the pack with pro- 

duction estimated 38,000 
units last week—up some 5,759 units 
from the previous week’s output 
22,241 units; Mercury was from 
5,898 8,200 units; Lincoln jumped 
from 941 1,250, and Continental 
from units. Ford’s new 
assembly plant Claycomo, Mo., 
turned out its first car Jan. 

Chrysler Corp. assembled 
estimated 27,250 cars last week, 
compared with the previous 
week’s output 16,317 units. 

Plymouth jumped from 7,987 units 
week earlier 14,000 cars last 
week; Dodge was from 3,783 
6,000; DeSoto climbed from 2,203 
3,500; Chrysler (excluding Imperial) 
was from 1,902 3,000, and Im- 
perial from 442 750 units. 

output last week totalled 
2,035 units, some 750 units 
from the previous week’s 1,285 cars. 

Rambler turned out 1,789 units 
last week, compared with 1,085 
week earlier; Nash was from 
148 175 units, and Hudson 
climbed from units. 

S-P, which the process 
readusting its lines increase 
Packard production, assembled 1,505 
cars last week, compared with 1,197 
week earlier. Studebaker was 
from 989 1,205, and Packard 
jumped from 208 300 units. 


output last week totalled 
estimated 19,790 units—up 
some 78.9 percent from the previous 
11,064, but some 20.4 percent 
off the same week year ago, when 
the manufacturers turned out 24,853 
units. 

Truck output for the first two 
weeks 1957 totalled units, 
some 318 percent off the same 
period when the industry 
turned out 45,221 trucks, Part 
the decline due changeovers 
Ford and inventory shut- 
down Willys during the first 
week the new year. 

Canadian car-truck operations 
produced 10,090 vehicles last week. 
The first week the year saw the 
Canadian manufacturers turn out 
6,564 vehicles. 


GM’s 


Nears Peak Despite Strike 


OSHAWA, Ont.—Despite strike 
which forestalled 1956 production 
until March, General Motors 
Canada, Ltd., produced total 
188,808 motor vehicles during the 
remaining months 1956, more 
than any previous 12-month opera- 
tion except 1952 and 1953, according 

Passenger-car production 
Oshawa reached 148,179 units for 
the production months, almost 
20,000 more than during 1955 and 
only 14,000 less than the record 


Mooty Speaker 
Iowa House 


DES MOINES. William 
Mooty, 50, president Center Mo- 
tors Co. (Ford-Mercury), Grundy 
Center, will the speaker the 
House Representatives the 
1957 Iowa Legislature which con- 
venes here Jan. 14. 

Mooty was chosen speaker 
caucus Republican House mem- 
bers. His election Jan. will 
formality, since Republicans hold 
the 108 House seats. 

Mooty’s selection the caucus 
came the first ballot when 
defeated Hanson, Inwood, 
former speaker, 27. Another 
candidate received one vote. 


figure 162,894 established during 
the months 1953, the alltime 
peak production year for 
Canada, Truck production for 1956 
totalled 40,629, some 10,000 units 
more than 1955, 

Record daily and monthly pro- 
duction figures also were established 
1956. The peak daily figure, 1,393 
cars and trucks, was reached 
May, which also saw the setting 
monthly production record 27,- 
048 units, almost 3,000 vehicles more 
than were produced March, 1953, 
when the previous record 
units was 


Car 
500,000 Months 


DEARBORN. the second 
working day 1957 and three 
months the day after 1957 Ford 
cars were first unveiled dealer- 
ships, Ford division assembly 
plants, working heavy over- 
time schedules, produced the half- 
millionth unit the new model. 

The half-millionth 1957 unit was 


produced Jan. somewhere the 
division’s 15-plant network, The 
1957 Fords were first introduced 
Oct, 

McNamara, Ford Motor 
Company Vice President and Ford 
Division General Manager, said the 
heavy overtime and high produc- 
tion rate resulted from unprece- 
dented demand for Ford cars. 
help meet this demand, Ford broke 
its alltime December production 
record last month with the as- 
sembly 155,652 Ford cars. 

indication the un- 
demand, McNamara 
said car assembly plants have 
broken every existing daily and 
weekly production record the 
division’s history. 

* 


AMC Cuts Output Force 
Kenosha, Milwaukee 
Gradual layoffs 
over the last nine weeks have cut 
about 900 workers from employ- 
ment rolls American Motors 
Corp. plants here and Kenosha. 
The work-force reductions have 
dropped total employment the 
two plants approximately 8,200 
employes, spokesman said. 
The cutback the number 
“big cars” was the prime factor 


the layoffs, spokesman 
said. Rambler production running 
slightly behind year ago, said. 


Industry Changes Continue 


New Mergers, Acquisitions 


ooster-Jamestown 


Wooster Rubber Co. has pur- 
chased the plant, equipment and in- 
ventory Jamestown Finishing 
Products, Inc., Jamestown, 
James Caldwell, Wooster presi- 
dent, said will operated 
wholly owned subsidiary under the 
name Jamestown Finishes, Inc. 

Frigikar-Reliance 


Frigikar Corp., Dallas, has ac- 
quired all outstanding stock 
Reliance Engineering Mfg. Corp., 
San Antonio, has been announced 
Bert Mitchell, Frigikar presi- 
dent. 

Mitchell said Reliance will 
Frigikar wholly-owned subsidiary. 
Dan Dillingham will continue 


Hurley Reports 
Profit for S-P 
November 


MINNEAPOLIS, America’s in- 
dependent auto makers have 
“very bright” future because 
their “agility” 
meeting changing 
demands, accord- 
ing Harold 


Churchill, Stude- 
baker Packard 
president. 


Churchill was 
Minneapolis for 
demonstration 
twin-traction dif- 

Automotive his- 
tory, said, indicates that most in- 
dustry contributions have stemmed 
from the initiative the small 
producers. Because their posi- 
tion, explained, “they have 
come with something better” 
than the giant companies. 

said his company’s goal 
the end 1957. this point, Roy 
Hurley, chairman, Curtiss- 
Wright Corp., had some cheering 
news last week. 

Wood-Ridge, J., Hurley 
said that S-P showed profit 
November, month ahead 
previously announced schedule. 
Hurley said car sales “increased 
the last half December,” inven- 
tories are “scheduled volume” 
and quality the cars 


Nunn Morton 


LOUISVILLE.—A tobacco farmer 
and former auto dealer, Lee 
Nunn, has been named administra- 
tive assistant new 
senator, Thruston Morton. 
Nunn was sales representative 
Chrysler Corp. from 1931 1941 
and for the next seven years headed 
DeSoto-Plymouth dealership 
Cincinnati. 


president Reliance and will serve 

director and executive vice- 

president Frigikar, Mitchell said. 


Robertshaw-Beta 


Robertshaw-Fulton Controls Co. 
has acquired Beta Corp., 
Va., manufacturer specialized 
vibration monitoring equipment. 
The Beta operation will moved 
Philadelphia and consolidated 
with Robertshaw-Fulton’s Fielden 
Instrument division. 


Auto Recognizable 
From 10th Floor 
Goal Edsel 


BOSTON. The goal Edsel 
stylists car that will dis- 
tinctive and easily recognized from 
any angle front, rear side, 
Doyle, general manager, last 
week told the New England Sales 
Managers Conference, 

“Initially shall have some- 
where between 1,200 and 1,400 
dealers,” said, “We anticipate 
that eventually our dealers will to- 
tal between 2,500 and 3,000.” 

Active dealer recruitment ex- 
pected start next month, wus 
said. 

Doyle said that 1954 when the 
Edsel stylists began design the 
new auto, they studied cars from 
distance and found identification 
difficult. 

another experiment the stylists 
looked down into parking lot 
from the top 10-story building 
and still found difficult ident- 
ify the cars, Doyle said. 

urged the sales managers 
learn lesson from styling and 
use “fresh approach” sales 
techniques, Doyle urged sales per- 
sonnel abolish the “sameness” 
sales methods, programs and ideas. 


Mansfield Tire 
Realigns Sales 


MANSFIELD, O.—A realignment, 
involving two major changes the 
executive staff the sales depart- 
ment Mansfield Tire Rubber 
Co., has been announced Edward 
Stevens, sales 

Under the new setup, John 
Moore becomes general sales man- 
ager over the Mansfield, Century 
and Inland divisions, and Carl 
Gibson becomes general manager 
the newly created merchandising 
division. 

Moore vice-president and gen- 
eral sales manager Inland 
Rubber Corp., wholly-owned sub- 
sidiary Mansfield. Gibson has 
been managing sales the Mans- 
field and Century divisions. 


aimed speeding the new 
multibillion-dollar highway pro- 
gram, the Federal Highway Ad- 
ministration has announced 
major transfer operating au- 
thority from Washington the 
field offices the Bureau Pub- 
lic Roads. 

This “decentralization” 
line with the expressed desire 
Congress and the instructions 
President Eisenhower that every- 
thing possible done expedite 
construction and completion 
the 40,000-mile network, accord- 
ing John Volpe, Federal 
highway administrator. 

With broader authority, said, 
the field offices the Bureau 
Public Roads can take final action 
many matters that the past 
were referred Washington for 
decision approval, Volpe said. 

the future, Volpe said, the 
Washington headquarters and the 
regional offices will largely con- 
cerned with the uniform appli- 
and coordination through- 
the country the broad 
policies established the highway 
administrator and research ac- 
tivities leading improved high- 
way design, construction and main- 
tenance, 

Under the transfer authority, 
the field offices will have authority 
take final action on: 

The detailed location the 
highways the 40,000-mile 
interstate system between the 
cities towns which are the 
control points approved the 
Washington level. 

All matters relating the lo- 
cation the primary and second- 
ary highway systems. The primary 
approximately 


Dealer Council 
Cadillac Holds 
3-Day Meeting 


DETROIT.—The second meeting 
the National Cadillac Distribu- 
tor-Dealer Council was held last 
week the Cadillac plant here. 

Roche, general manager, 
and Murray, general sales 
manager, headed the management 
group the three-day meeting. 

Members are elected all other 
Cadillac distributors and dealers 
serve representatives. 

The following distributors and 
dealers were present the meet- 
ing: Arthur Lindburg, St. Louis, 
national chairman; Ricken- 
baugh, Denver, secretary; Duncan 
Chaplin jr. Portland, Me.; 
Scott Smith, Philadelphia; Charles 
Vogell, Columbia, C.; Elwyn 
Tomlinson, Atlanta; David 
Towell, Akron; Donovan, In- 
dianapolis. 

Jerome Eberts, Grand Rapids, 
Mich.; Warren, Minneapolis; 
Robert Greenlease, Kansas City; 
DeSanders sr., Dallas; Sidney 
Epperson, Woodland, Calif.; 
Murray, Sioux City, Ia.; William 
Ryan, Seattle, and William 
Rountree, Shreveport, La. 


American Airlines 
Posts Records 


NEW YORK. American Air- 
lines set new industry records 
1956 passenger and freight traf- 
fic and registered gains other 
Speers, senior vice-president, sales, 
announced today. 

World leader among airlines 
passengers carried, American last 
year flew more than 7,800,000 pas- 
sengers almost 5,000,000,000 passen- 
ger miles, gains 6.7 percent and 
12.3 percent, respectively, over 1955. 

Airfreight totalled over 75,000,000 
ton miles 1956, first time any air- 
line attained that figure, rise 
approximately 8.4 percent over 1955. 
Highlight for airfreight came dur- 
ing December, when American be- 
came the first carrier the world 
exceed 8,000,000 ton miles one 
month. 

Airmail was almost percent 
1956 17,800,000 ton miles, 
new high for the airline, Speers 
said. added that total cargo car- 
ried increased 7.6 percent over the 
preceding year. 
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U.S. Decentralizes Road Control 


235,000 miles and general repre- 
sents the nation’s principal S.- 
numbered routes, The secondary 
system made generally 
farm-to-market routes and feeder 
roads the primary system, 

All programs specific proj- 
ects proposed the states for 
construction under the Federal-aid 
highway program. 
projects the interstate system 
well those the primary and 
secondary systems. 

The formal project agree- 
ment between the states and the 
Federal Government for each 
Federal-aid highway project, The 


10-Year High Seen 
For Replacement 
Tire Sales 


NEW YORK.—The rubber indus- 
try will establish its greatest re- 
placement tire sales record the 
last years dur- 
ing 1957, accord- 
Queen, vice-presi- 
dent, General Tire 
Rubber Co. 

McQueen, 
speaking Gen- 
eral Tire distribu- 
tors their an- 
nual sales confer- 
ence, predicted 
that the total 
shipments tires 
for replacement sales will 64,- 
950,000 units this year for automo- 
biles, trucks and farm tractors. 

“Only 1946, the ‘catching-up 
year’ following the end the war, 
was there greater demand for 
tires. than exists today,” de- 
“There chance that our 
estimates are conservative and that 
this might prove the biggest sales 
year all times.” 

Basing his prediction esti- 
mates new-car production 6.5 
million units, McQueen said: 

“If new-car production does not 
reach that level, replacement tire 
sales should even better. 
historical the rubber industry 
that the lower the new-car sales 
are, the better replacement tire 
sales are.” 


L. A. MeQueen 


Senators’ Stand 
‘Good-Faith’ 
Bill Explained 


CHICAGO. When Congress 
enacted the “good-faith” bill, 
recognized that dealers’ problems 
created their unequal bargain- 
ing position could solved only 
legislation, according Donald 
McHugh, chief counsel for the 
Senate Antitrust and Monopoly 
subcommittee. 

McHugh, speaking meeting 
the Assn. American Law 
Schools, explained the features 
the bill. 

his analysis, said that not 
only dealers but 12,000 wholesalers 
and 2,000 parts producers were af- 
fected. 

explained that before passage 
the bill, dealers were captive 
market from which independent 
parts producers and wholesalers 
were largely excluded. 

McHugh, his talk, warned that 
the measure was not intended 
cure-all for dealer problems. 


Ford Gives Dearborn 
Civic Center Site 


DEARBORN. Ford Motor Co. 
has given 50-acre tract the City 
Dearborn site for com- 
munity Civic Center development, 
Henry Ford II, president, an- 
nounced last week. 

Ford said the contribution was 
“dividend appreciation.” Ford 
Motor’s home offices have been lo- 
cated here for nearly years and 
more than 70,000 company employes 
now work the city. deed was 
turned over the city Allen 
Merrell, assistant Ford. The pres- 
entation was held the new Ford 
central office building. 


serves Federal funds for the pay- 
ment the Federal share the 
cost the 


Numerous administrative opera- 


address 


HELP WANTED 


WANTED—PARTS MANAGER with Ford 
dealership experience and ability to or- 
ganize and direct sales, Present volume 
is $9,000 monthly. Expect to increase to 
$20,000 with right man. Good earnings, 
bonus plan and many company benefits 
available to highly experienced parts man. 
Write, giving complete resume of experi- 
ence, age and recent photo, Smith-Lind- 
ner Ford Co., Jefferson City, Mo. 


SALES MANAGER—CADILLAC and Pon- 
tiac dual. Opening for one sober, aggres- 
sive, family man who has had experience 
in Hull-Dobbs operation and can direct 
sales force. City of 200,000. Large east 
coast seaport city. Completely new plant. 
We want man that has had experience 
in at least 75-100 new car per month 
deal. Salary and percentage of yearly 
profit for right man. Apply in your 
handwriting to Box 6717, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER—For a large, ag- 
gressive Philadelphia automobile dealer- 
ship under new management. Choice 
opportunity for a man between thirty-five 
and fifty with minimum ten years’ ex- 
perience as general manager or sales 
manager in the automobile business. The 
man we need will earn a minimum of 
$20,000 yearly with a liberal profit shar- 
ing plan and management privileges. He 
will have the backing of hard-hitting 
advertising and promotion and the skills 
of seventy-five full-time employes. All 
replies confidential. Write Box 6746, c/o 
Automotive News, Detroit 26. 


SALES REPRESENTATIVE — PARCEL 
DELIVERY BODIES. We have openings 
for three high caliber, ambitious men. 
Lucrative salary and commission ar- 
rangement. We want men who are inter- 
ested in making money today and build- 
ing a secure future, In replying give full 
particulars about yourself and your ex- 
perience. Utility Truck, Inc., subsidiary 
of Union City Body Co., Union City, Ind. 


Experienced Automobile 
SALES MANAGER 


want man who can hire, train, super- 
vise and maintain productive sales 
organization for Ford volume operation 
mon must have drive and ability 
full charge sales department and capa- 
ble showing prompt results. 

the man meeting these 
have very attractive salary and bonus 
pay plan offer, with secure future. 
Write full details, your experience, former 
connections, age, marital status, also your 
Present connection. 

All information will held strictly con- 
fidential you request. Write Box 6743, 
c/o News, Detroit 26, Mich. 


DISTRICT SALES 
REPRESENTATIVES 


Nationally known company enlarging field 
sales organization has immediate open- 
ings for top-grade men to sell exclusive 
copyrighted new car merchandising pro- 
gram which offers new car sales a sure- 
fire “shot in the arm." Dealer response 
tremendous. 

Must have automobile dealer contact ex- 
perience or automotive background. Per- 
can 


full time with non-conflicting 


manent high income position; 
line. For personal interview your city 


address President, Universal Pian, 


1916 Meridian St., 


PER WORD. PAYMENT ADVANCE INSERTION REQUIRED. Ads may signed with full name 
regular rates. Add One ($1) per insertion for use box number. Rep 
Number ads forwarded advertiser, unopened. Display ads: $12.30 per column inch. 
TEN DAYS ADVANCE PUBLICATION DATE. Contract rates supplied upon request. 
WANT DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, 


tions relating personnel and 
fiscal management were also dele- 
gated field offices, 

Volpe said that these latest 
transfers operating authority to- 
gether with earlier delegations give 
the Bureau Public Roads offices 
each state virtually complete 
operating responsibility the high- 
way program. 

Under previous delegations, the 


CLASSIFIED WANT 


all branches the automotive industry. 
FOR EACH INSERTION. POSITION 


HELP WANTED 


field offices are empowered 
‘thorize the states request bids 
individual Federal-aid 
concur the award contracts, 
approve minor changes 
construction progresses and take 
final acceptance action com- 
pleted work. 


More than 150,000 persons read AUTO. 
MOTIVE NEWS every week! 


ITION WANTED 


POSITION WANTED 


PARTS MANAGER — For one of top im- 
ported car distributors located New York. 
Applicant must be fully experienced in 
this or allied field. Prefer man over 30. 
Write giving full details and qualifica- 
tions. Box 6745, c/o Automotive News, 
Detroit 26. 


POSITION WANTED 


OFFICE MANAGER-SECRETARY and 
treasurer. Thoroughly familiar with all 
phases of General Motors and Motors 
Holding Division accounting, daily oper- 
ating controls and forecasts. Box 6722, 
c/o Automotive News, Detroit 26. 


GENERAL OR SALES manager available 
with proven background. Former auto 
dealer for 22 years. Married. Wish to 
locate with well established firm. Resume 
on request. Replies strictly confidential. 
Box 6757, c/o Automotive News, Detroit 
26. 


WIN A LIFETIME EMPLOYE! Contest 
for dealers and executives only. ist prize 
—An intelligent, aggressive sales man- 
ager; 30, married; guaranteed to meet 
and perform the highest requirements of 
your company. Answering ‘‘yes’’ to the 
following question qualifies you. Is this 
position one that requires enthusiasm and 
the ability to create it; does it present a 
challenge, offer a future? Mail entries to 
Box 6748, c/o Automotive News, Detroit 
26. P. S. Have managed the top sales 
team in country past three years. 


AUTOMOBILE BUSINESS MANAGER, 
over 25 years’ experience, interested in 
locating in Florida on account of wife's 
health. Details given on request. Write 
Box 6749, c/o Automotive News, Detroit 
26. 


GENERAL OR SALES MANAGER—Young 
enough to do top job, record that proves 
it. Used car specialist with successful 
new car experience. Chevrolet-Ford deal, 
southeast only. Buy-out desirable. Write 
Box 6747, c/o Automotive News, Detroit 
26. 


SERVICE MANAGER—Age 35, 15 years’ 
experience, Buick, Pontiac, Oldsmobile. 
Graduate General Motors Institute Service 
Management Course. Only volume opera- 
tion considered. Will relocate. Write Box 
6734, c/o Automotive News, Detroit 26. 


PARTS AND SERVICE MANAGER avail- 
able for Metropolitan New York, New 
Jersey or Connecticut area. 25 years’ GM 
experience—knows how to run a large 
volume operation and secure best profit— 
desires permanent connection with free- 
dom to do best job. Resume on request. 
Write Box 6735, c/o Automotive News, 
Detroit 26. 


GENERAL OR SALES MANAGER with 11 
years’ experience in all phases of operat- 
ing a dealership. I can train salesmen, 
have proven prospect finding plan, build 
service business, know how to get used 
cars sold. Sold on quality operation. Pre- 
fer New England dealer with 300-500 car 
potential. If you want semi-retirement 
and loyal right hand, I’m it. Plenty of 
references. Write Box 6736, c/o Automo- 
tive News, Detroit 26. 


SALES MANAGER-GENERAL MANAGER. 
10 years’ retail and wholesale experience. 
West or southwest dealership. Interested 
in buying in out of profits. Write Box 
6737, c/o Automotive News, Detroit 26. 


PARTS MANAGER, thorough knowledge 
of every GM car or truck parts system, 
10 years’ experience in parts department 
management. Was Pontiac zone parts 
champion for two years. Also former 
dealer and have knowledge of every phase 
of dealership. Prefer to only manage a 
parts department. Will relocate any- 
where for right figure. Write Box 6751, 
c/o Automotive News, Detroit 26, 


GENERAL MANAGER—Now employed as 
general manager. Will accept position as 
sales manager or general manager with 
opportunity to buy in. Have cash and 
automotive experience for factory ap- 
proval. Age 35. Prefer GM deal in south- 
west or southeast. Write Box 6738, c/o 
Automotive News, Detroit 26. 

SERVICE MANAGER. Good service, se- 
curity. Deliver results. Technical, insti- 
tutional meetings. Weld sales and service 
departments. Above average. Service, 
parts, product. You sell ’em, happy, I'll 
keep ‘em. Plenty know how. Short avail- 
ability. , Relocate. Salary, percentage. 
Write Box 6739, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER, Experienced, Com- 
petent car salesman. Parts manager. 
Good dealer assistant, or what are your 
needs? Write Box 6740, c/o Automotive 
News, Detroit 26. 


AUTOMOBILE AUCTIONEER — 8 years’ 
experience. Will travel anywhere. Write 
Murray Brand, 105-05 69th Ave., Forest 
Hills 75, New York. 


SERVICE MANAGER—AIll GM experience, 
Oldsmobile preferred. Can handle all 
phases of service department operation. 
Particularly adept in service promotion, 
mechanic training and customer rela- 
tions. Have full knowledge of GM ae- 
counting procedure, also sales department 
experience. Would prefer middle east 
area. Now employed, with present dealer 
11 years. Write Box 6741, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP FOR SALE handling Gen- 
eral Motors line. Over thirty years, City 


30,000—sixty-five miles from Chicago. 
Best location in city. Box 6693, c/o 
Automotive News, Detroit 26. 


DEALERSHIP (ONE OF “BIG 3’’)—200 
new-car potential. South Florida. Modern 
building, large showroom, one of the best 
equipped shops in the state. Spacious 
grounds with attached used-car lot. Com- 
plete body and paint shop. Also up to 
date parts department. Business now 
operating with 25 employes. Box 6711, 
c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING BUICK in 
large city in southwest. Low parts in- 
ventory. This deal can be handled for 4% 
the amount of money of any comparable 
deal anywhere. Best facilities anywhere 
and the rent is right. Box 6712, c/o Au- 
tomotive News, Detroit 26. 


THE KIND EVERYONE WANTS. One 
dealer town, approximately 100,000 pop- 
ulation. Wonderful manufacturing town 
central Ohio. Handling one of the ‘‘Big 
Three.’’ Present owner has several, wants 
to sell one. 200 miles apart—just too 
much work. Will sell all or part, No real 
estate, used cars or accounts to buy. Hot- 
test cars of the year. Box 6725, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP HANDLING Studebaker 
and English Ford. Selling around 150 
cars per year. Clean up to date building 
in one of the large western seaport cities 
with over one million population. Box 
6733, c/o Automotive News, Detroit 26. 


ESTABLISHED PROFITABLE dealership 
handling Chevrolet. Pacific northeast, 
offers fine opportunity for well qualified 
general manager to purchase minority 
interest with buy-out privilege through 
liberal bonus schedule. If you have $75,- 
000 minimum and are sure you can 
qualify with factory, write giving com- 
plete background, education, business, 
financial. Personal interview may be ar- 
ranged at NADA convention in San Fran- 
cisco. Box 6731, c/o Automotive News, 
Detroit 26. 


FOR SALE. DEALERSHIP now handling 
Dodge and Plymouth. Reason for selling 
—other interests taking all of dealers 
time, Will sell for cash or on time, with 
proper collateral. Will rent property or 
os. Apply P. O. Box 1928, Williamsburg, 

a. 

800 CAR DEALERSHIP HANDLING Pon- 
tiac in fastest growing city in the south. 
No used cars, no accounts receivable. 
Low inventory. Compact facilities in- 
cluding used car lot at the right price. 
-_ 6713, c/o Automotive News, Detroit 


HANDLING LINCOLN-MERCURY. Central 
Michigan. Large sales and service area. 
300 new car potential, Always over in 
percentage of sales penetration. Excel- 
lent building with long attractive lease. 
You buy parts and equipment, No 
accounts receivable, new or used cars. 
Current service absorption close to 80%. 
Owner getting larger dealership. Priced 
for quick sale. Box 6726, c/o Automotive 
News, Detroit 26. 

SMALL TOWN DEALERSHIP. America’s 
number one car. Excellent facilities, or- 
ganization, lease. $24,000 net profit first 
11 months this year. Want larger deal. 
Box 6727, c/o Automotive News, De- 
troit 26. 


VOLVO DEALERSHIP 


Offers Big Opportunity 

Sell Sweden's VOLVO—Ameri- 
can car comfort, sports car handling 
and performance, miserly economy, 
Swedish precision. 
Dealerships now available Ala- 
bama, Arkansas, Kansas, Louisiana, 
Mississippi, Missouri, Oklahoma, Ten- 
nessee and Texas. 

For information write or wire 

Nils Olof 

Swedish Motor import 


2221 Milam Telephone: 4-9456 
Houston, Texas 


DEALERSHIPS AVAILABLE 


DEALERSHIP HANDLING FORD in small 
gouthern Michigan community. Excellent 
facilities, Building can be leased. $20,- 
900 will handle. 100 car potential. Fac- 
tory approval required, Write Box 6728, 
c/o Automotive News, Detroit 26. 


SOUTHWESTERN PENN. DEALERSHIP, 
handling General Motors, Trading area 
10,000—potential 150 cars, $18,000 for 
inventory, supplies and equipment. Write 
Box 6752, c/o Automotive News, Detroit 
26. 


DEALERSHIP HANDLING CHEVROLETS. 
Located in one of the finest Ohio county 
geats. Population 10,000. Selling over 300 
pew cars per year, average gross busi- 
ness per year, one million three hundred 
thousand dollars, Beautiful modern build- 
ing under lease. This business can be 
purchased for exactly inventory and 
equipment, no good will to buy. Party 
interested must have approximately $100,- 
900 and be factory approved. Reason for 
gelling—ill health and ready to retire. 
Write Box 6753, c/o Automotive News, 
Detroit 26. 


SEW CAR FRANCHISE AVAILABLE, 
facilities consisting of 30,000 sq. ft. serv- 
jee shop, showroom, used car lot and 
jocation approved by DeSoto-Plymouth. 
Located in flourishing city of Kingston, 
N. Y. Call or write Morris Miller, 243 
Broadway, Kingston, N. Y. Telephone 
Number 973. 


HERE IS A HOT ONE. Handling dual of 
the big three, need $25,000, only one 
dealer. Approximately 250-300 cars. Ohio. 
Write Box 6754, c/o Automotive News, 
Detroit 26. 


DEALERSHIP NOW HANDLING Chrysler- 
Piymouth for sale. Same location for 24 
years, same owner, large owner list, com- 
plete service setup with filling station 
doing good gallonage. Located 
central Ohio, 
Dayton. An old organization. 
contract. Factory approval 
Write Box 6755, c/o Automotive 
Detroit 26. 

DEALERSHIP HANDLING OLDSMOBILE 
(750 cars). Excellent location. Very prof- 
itable. Maslen, Bar Building, White 
Piains, N. Y. 

DEALERSHIP HANDLING Pontiac, GMC 


150 car 


truck agency, garage, same owner 22 
years; 1955 sales $285,000; main high- 
way, eastern city; building, land and 


equipment $85,000 plus inventory. Apple 


Co., Brokers, Cleveland 15, Ohio. 


DEALERSHIP HANDLING PONTIAC 


small central Michigan town. $12,000 in-/| 


cludes 1%-ton wrecker, equipment, etc. 
Will lease building and used car lot. 80 
car potential. Write Box 6742, c/o Auto- 


motive News, Detroit 26. 


DEALERSHIPS WANTED 


GM OR FORD product dealership. 400 to 
800 car potential in city of 50,000 and up. 
$200,000 cash with 25 years experience. 
Factory approval assured. All replies con- 
fidential. Box 6724, c/o Automotive News, 
Detroit 26. 

CHEVROLET-FORD DEAL, under 250 
cars, from Florida, Tennessee, Georgia. 
Must be top buy. Cash, approval ready. 
Write Box 6750, c/o Automotive News, 
Detroit 26. 


DEALER SERVICES 


“RESEARCH 
For Dealers 


What is it? What does it do for you? 
These are the things you will want to 
know about this 


new and dynamic 
method of inspiring your employes 
to pitch in one for all, and all for 
one. Write in on your letterhead for 
our free booklet which gives you the 
entire story without obligation. Make 
1957 THE YEAR. 


Automotive Enterprises 
10600 Puritan Avenue, Detroit 38, Mich. 


in west | 
close to Wright Field and/| 


necessary. 
News, | 
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DEALER SERVICES 


You can't control salesmen with 
HYPNOSIS 
But you can with the “Dally Check" Plan 
Book. It's guaranteed to increase sales. It's 
no ordinary idea. It's proven. 
Clip ad out RIGHT NOW—mail with letter- 
head and signature, for | copy of Daily Check 
Plan Book and illustrated brochure, to 
MALCO SALES SERVICE 
205 7th Ave. Asbury Park, N. J. 


Inventory Service 


Buying Selling Dealership 
Buy Right Sell Right 
disinterested certified physical 
Inventory will save you money © © 
DON'T GUESS—BE SURE 
Call write for service details. 
Automotive Inventory Service Co. 
10040 Freeland, Detroit 27, Mich., WE 3-6445 
Western Dealers Attention 


429 Western Ave. Los Angeles Calif. 
DU 9-5095 


EVERYBODY TALKING 
ABOUT IT! 


CARS— 
GOLD 
ERIC CASSIRER 


Selling Used 


Written straight forward talk 
man who has sold over million 
worth used autos. 


MAIL $2.20 


Box 649 Oxnard, Calif. 
Your satisfaction or your money back. 


BUSINESS OPPORTUNITIES 


BUY SURPLUS AUTOMOTIVE equipment; 
jeeps; trucks; boats; tractors; trailers; | 
shop supplies; direct from U. 8S. Govern- 
ment Depots. List and procedure $1. 


Brody, Box 8-AUB, Sunnyside 4, N. Y. 


EXCEPTIONAL FLORIDA MOTEL 


Compare these income figures with any motel, | 
then you will know that you can live in Flor- | 
ida sunshine and have TOP INCOME EVERY) 
MONTH THE YEAR. 


January $8,112.00 July $10,839.50 | 
February 8,927.00 August 11,021.00 | 
March 8,832.00 September 8,257.00 
April 7,571.00 October 7,476.00 
May 7,095.00 November 6,788.50 
June 9,153.00 December 6,923.00 


Total income for 1956 of $100,995 on 36 rental 
units—over $2,800 per unit. A few of the many 
good features of this motel—three bedroom, 
two bath home—i00% air conditioned—free 
in every room—large swimming pool—| 
beautiful landscaped grounds with room for | 
expansion—located in city on permanent na- 
tional highway—excelient restaurant adjoining. 
Requires $150,000 cash down. Confidential— 
shown by appointment only. Harry Elmore, 
Broker, 2011 Atiantic Ave., Daytona 
Beach, Fia. | 


CARS FOR SALE 


BUSINESS OPPORTUNITY 


TOO MANY HEADACHES YOUR 
LEASING BUSINESS? 


Money too tight? We'll happy pur- 
chase your operating fleet. 

Will buy any fleets containing 1,000 
cars actively operating. All inquiries held 


strictest confidence. 


Reply: Box 6744, c/o Automotive News, 
Detroit 26. 


continuous years leasing. 


MAILING LISTS 


DEALERS’ MAILING LIST—Ford, Chev- 
rolet, Plymouth, DeSoto, Chrysler, Olds- 
mobile, Pontiac, Buick dealers, Complete 
national list. Jan., 1957 checked, On ad- 
dressed labels, 35M, $14 per M. Box 
6756, c/o Automotive News Detroit 26. 


DECAL TRANSFERS 
TRUCK DECALS. No charge for sketch. 
More brilliant; unusually durable; easily 
applied. Samples on request. Write Allied 
Decals, Inc., 8456 Hough Ave., Cleve- 
land 3, Ohio. 


CARS FOR SALE 


ROBINSON CAR LEASING 
FLEET LEASED CARS 


AT WHOLESALE 


CHEVROLETS, FORDS, PLYMOUTHS 
Available in: Philadelphia, Baltimore, Wash- 


ington, D. C., Pittsburgh, Akron, Cleveland, 
Detroit, Flint, Chicago, Milwaukee, Cincin- 
nati, Louisville, St. Louis, Kansas City, Lin- 
coln, Neb., kliahoma City, Fort orth, 


Dallas, New Orleans, Atlanta, Boston. 
ROBINSON CAR LEASING 
DIVISION 
THE HERTZ CORP. 


For specific information in any city, address: 
|. E. Spatig, Used Car Mor. WeEbster 9-2144 
218 Wabash Ave. Chicago, 


1957 WILLYS STATION WAGON, 4 wheel 
drive, radio, heater, power brakes, 1,400 
miles. Price $1,850. Potter Motors, St. 
Elmo, Ill. Phone 343¢*or 291R. 


OPPORTUNITY 
USED CARS 


EX-TAXIS 


ALL TOP OPERATING 
TION, GOOD OR NEW RUBBER: ALL 
HAVE HEATERS, DEFROSTERS. 
CLEAN BODIES AND INTERIORS. 


PRICED FOR IMMEDIATE 
SALE! 
WRITE WIRE CALL 


JAMES WATERS. INC. 


New York's Taxicab Supplier for 20 Years 
38-15 Northern Bivd., Long Island City, N. Y. 


6-3300 


H. CHARTERS A, AUSTIN 


WHOLESALE 
USED CARS 


PARTS FOR SALE ANTIQUE CARS FOR SALE 


THUNDERBIRD, 1956, complete new red ANTIQUE—1914 SAXON roadster. 
hardtop, $125.00 (crating extra). Wood- pletely restored. Cost $1,600. Will sell for 
more Motor Co., Inc., N. Tarrytown, $1,000, Address inquiries to John Lauer, 
N. Y. Me, 1-2828, Jr., Wellsville, York Co., Penn, Phone 


BUICK PARTS 


MISCELLANEOUS 
GRILLE 
All Other Parts Also 
50% DISCOUNT 


Write for our illustrated poster and deal- 
ers price list of many beautiful custom 

Extra Discount 
Special Phone Orders 


grilles. Detroit Grille Mfg., 258 Ver- 
Service 


nor, Detroit 1. 


VOLUME USERS 
CALL AND 
SAVE MONEY 


Art Hansen Buick, 
Inc. 


(formerly Gorden Buick) 
Largest Buick Parts Dealer 


Tow Bar Sales Co. 


Exclusive Factory Distributors 


NEAR YOUR PHONE 
2-0700 3-8888 NITES: 1-8717 


on $100 orders 


So. Clinton St., Chicago 


1000 Wabash Ave., Chicago, 
Phone WAbash 2-1030 


TRUCKS FOR SALE TRUCK AND CAR SIGNS made 


with plastic letters. Metal, wood and 
masonite letters also. Brass _ stencils. 
Signs for every purpose. Jim Ramsey, 
Inc., 175 Jefferson, Lexington, Ky. 

RUBBER STAMPS: To introduce our qual- 
ity rubber stamps, we will make a three 
line 2%-inch long cushion stamp for 
$1.25. Auer Rubber Stamp Manufacturer, 
1206 Perryville Road, Cape Girardeau, 
Mo. 


BLUE CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 
GUIDE CABLES 


easy 


Marine Ward France 
Ton Wrecker 


6x6 all wheel drive ten wheeler. Fully 
equipped. Has two 25-ton winches, heavy 
duty wrecker. 11.00x20 tires. Exceptionally 


good buy—$3,950. 


FULTON EQUIPMENT COMPANY 
2235 Stewart Ave. S. W. Atlanta, Ga. 
Telephone PO. 7-8606 


TRUCKS WANTED 
JEEPS drive), Metropoli- 


Imperials, Jeeps, 1616 Madi. REQUIREMENTS 


son Ave., Covington, Ky. 


ACCESSORIES FOR SALE SPECIAL Factory Net) 


$52.35 Fed. Tax included 


WITH AUTOMATIC BRAKE 


AND BRAKE CABLE 
Less Guide 


GUIDE CABLES 


SPECIAL Factory Net) 


New Motorola Auto Radios 
1950 1954 


Ford, Chevrolet, Plymouth, Dodge 
Manual $27.50—Pushbutton $34.95 
Complete radio 
Custom heads fit dash above 
cars. 


$9.90 Tax included 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


Four Clamp Hook-Up 


SPECIAL Factory Net) 


Tax 
Meets Strength Requirements 


Liberal Quantity Discounts 
Distributors 


Write for Catalog 
Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK MICH. 
Phone WO. 2-5257 All 


1957 Dodge—i956-7 Ford—i955-6 Plymouth— 
1955-6 Chevrolet 
Manual $29.95 
Custom radio complete to fit in dash of 
above cars. 
Fast, C.0.D. Shipment 


LIBERTY AUTO RADIO 
LUdiow 8-941! 


SHOP EQUIPMENT FOR SALE 
NEW BLACK DECKER 
drills, 220 volt, 3,700 r.p.m, 180 cycles. | 
Jacobs chuck, chuck guard. Original! cost | 
$77. Now $19.75 delivered. Norstates, | 
Box 645-G, Houston 1, Texas. 


AUTOMOBILE FRONT END and frame} 
straightening equipment. Bear type. 1/ 
wheel aligner, 1 small frame unit, 1 large 
frame unit, miscellaneous tools included, 
also 1 Tempco drum lathe. Contact E. J. 
O’Donnell, 3180 Penobscot Bidg., Detroit, | 


Tel. WO. 1-4426. 
ANTIQUE CARS FOR SALE 
1925 BUICK BROUGHAM. 


JIM KELLY INC. 


the Industry 
Since 1939" 


SACRIFICE 
SALE 


500 1956 DODGE CORONETS 


Automatic Transmissions 
Vinyl Seats 


“EVERY CAR 
MUST SEEN APPRECIATED 


2,000 BRAND NEW FIRST GRADE GOODYEAR 
TUBELESS TIRES, 7:50 


Joseph Hockstein 
1401 Inwood Ave. 


Bronx, New York 
Tel. 8-4905 


Harvey Lowenhar 
495 Walton Ave. 


Bronx, New York 
Tel. CYpress 2-3700 


DeSoto-Plymouth 
GERRY THOMAS, MGR. 
29065 Gratiot Prescott 1-5151 
Roseville, Mich. 


CARS WANTED 


CARS WANTED—7 passenger Cadillacs. 
Must be sharp 1953 and newer. Ridgway, 
Belmont 4-6611, 2836 N. E. Sandy, Port- 
land, Ore. 


IMPORTED CARS 


BOUGHT AND SOLD 
WHOLESALE 


IRA KANER 
Holiday Motors 
11647 Ventura Bivd. Studio City, Calif. 


PARTS FOR SALE 


BUICK PARTS 
50% DISCOUNT 
Fast Shipments 


Rea Keech Buick 


3333 Frederick Ave. 
Baltimore 29, Md. 
Phone EDmondson 6-4400 


been | 
licensed since 1929. Stoner Chevrolet 


Sales, S. Fayette St., Fayette, Ohio, ' 


New Subscription Order 


Send Automotive News Address Below 
One Year Two Years $14 


All Other Countries One Year $12 Two Years $20 


TRADE CONNECTION: 
Truck Dealer 
Financial 


Car Dealer 
Jobber 


Manufacturer 
Supplier 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
insurance 


1-14-57 


‘acts, Dillsburg 3352. 
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example national advertising 


ustomers for more 


Here another strikin 
r-round campaign build 


yea 


Mr. Dealer, and 
car sales and better 


*The story the C.1.T. Time Purchase Plan 
told more than 30,000,000 families 
the regularly the pages LIFE, 
SATURDAY EVENING POST, PROGRESSIVE 
FARMER, and Sunday newspapers that 
carry THIS WEEK PARADE. 


financing. you, 


| 
| 


Fishing through the ice ITASCA STATE PARK, Minnesota. Car standing frozen Lake fa- 
mous source the Mississippi River. Swimming and boating season, fishing all year guided tours, 
sports, camping. Write: Minnesota Dept. Conservation, St. Paul, Minn. Photo Dmitri. 


ENJOY YEAR-ROUND FUN WITH THE PLAN 


There’s closed season fun when you drive new better 
used car. Plan buy that car out income now—through the 
Time Purchase Plan—the Plan that has over 
million people enjoy carefree driving. 


Ask the dealer from whom you buy your car finance 
the Plan. can make all the arrangements easily and 
quickly his showroom. The complete C.I.T. Plan protects 
you, your family and your car investment seven important ways. 


YOU GET ALL THESE BENEFITS WITH THE COMPLETE PLAN 


THE BEST CAR INSURANCE SERVICE YOU 
CAN Your car insured against 


OFFERED 
ALL AUTO DEALERS 
WHO DISPLAY THIS SYMBOL 


able purchasers Massachusetts 
Canada.) 


your death loss sight limbs 
from many traffic accidents. (Not avail- 


collision, fire, theft and many other 
causes loss. shopping for bids 
case accident. Repairs made promptly 
and completely your own dealer. 


TOWING AND ROADSIDE HELP. You are 
repaid $10 for service costs 
your car breaks down the road. 


“BORROWED PROTECTIONS. You, 
any relative living with you, get all 
the foregoing protections when using 


borrowed passenger car. (Not 


ESTABLISHED CREDIT. You can request 
any one our offices pay bill for 
emergency car repairs. You repay 
convenient monthly instalments. 


LIFE INSURANCE. Your family will own 
your car outright without further pay- 
ments the event your death while 
this insurance force your life. 


CASH BENEFITS PERSONAL ACCIDENTS. 
You are covered Limited Travel 
and Pedestrian Accident Policy, case 


able purchasers Ohio Calif.) 


HELP LEGAL DIFFICULTIES. You can 
get bail bond $5,000 extra 
expense you, member your 
family, are held custody traffic 
charges. (Not available purchasers 
California Canada.) 


LOCAL service. Anywhere you drive 
the Canada, there’s one 
465 offices nearby give you 
immediate action and assistance 
these protections. 


UNIVERSAL CREDIT CORPORATION ONE PARK AVENUE, NEW YORK 16, N.Y. 
CANADA: CANADIAN ACCEPTANCE CORPORATION LIMITED, TORONTO 


For Driving 


THRIFT 


SINCE 1908 


